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SEEKING MORE MEMBERS 
WARFIELD ASKS MEN TO JOIN 





Officers of National Association Seek 
Aid of Company Officials to Get 
the Agents In 





President Wade Fetzer of the Na- 
tional Association of Casualty and 
Surety Agents returned a few days 
ago from over a week of effective work 
in New York. The main objects of 
his trip were to confer with the Work- 
men’s Compensation Service Bureau 
about the new commission scale and 
with individual company officers about 
using their influence to have their 
agents join the association. He took 
the latter subject up before the com- 
pany officers collectively at the meet- 
ing of the bureau, urging them to send 
out letters to their agents advising 
them to affiliate with the association. 
No opposition to such a plan ap- 
peared, and Mr. Fetzer is satisfied that 
executives of most of the companies 
will do this. He also took up the 
question with a number of officers in- 
dividually and received assurances of 
support. 

Urges Good Reserve Law 

While in New York Mr. Fetzer also 
had an opportunity to appear before 
the committee of insurance commis- 
sioners which was considering a new 
law governing liability loss reserves. 
He urged most strongly that any law 
submitted to the legislatures should 
provide for the same system of re- 
serves to apply to interinsurers as to 
stock and mutual companies. In this 
position he was sustained not only by 
the representatives of leading mutual 
companies present, but Commissioners 
Emmet of New York, Hardison of 
Massachusetts, Button of Virginia and 
Ekern of Wisconsin expressed their 
approval of these views. . 

The question of changing the liability 
loss reserve law was put over for a year. 
This gives the agents of the country so 
much more time to create sentiment in 
favor of laws which will compel interin- 
surance to provide for meeting their ob- 
ligations. This will be done, however, 
only by organized effort. If left to agents 
individually nothing will be accomplished. 
It is to deal with such questions—in- 
cluding state insurance, taxation and 
others—that the officers of the National 
association see the need of a large, com- 


pact organization which can wield a 
strong influence. 
Must Have Help 

There is another reason why more 
members are needed—the association 
must have more funds if its work is to 
be pushed as it should be. For three 
months the president and secretary have 
been giving a large portion of their time 
to association affairs. They did this 


(CONTINUED ON PAGE 4) 





FETNA INSURANCE COMPANY 
HARTFORD, CONN. 
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DELAY IN CHICAGO PLAN 


WAITING GAME BEING PLAYED 








Companies Think Agents Will Yield 
and the Expense Reduction Pro- 
gram Will Be Tried 





_Following the action of President 
Naghten of the Chicago Board in call- 
ing off the meeting, which was to have 
been held last week, there have been 
many important conferences among 
the agents and members in an effort to 
bring about some amicable agreement 
in connection with the expense reduc- 
tion rules to go into effect Jan. 1. 

; The large cities committee has made 
it known to the agents that it possesses 
no authority to change the rules in any 
way, nor can it delay the time for put- 
ting them into effect. The agents seem 
to feel that the committee, or at least 
the governing committee of the West- 
ern Union and executive committee of 
the Western Insurance Bureau could 
make changes owing to the gravity of 
the situation, if they desired. 

Think Opposition Is Subsiding 

The feeling is now prevalent in com- 
pany circles that the local agents will 
agree to allow the rules to go into ef- 
fect and then to have any desired 
changes made at the spring meetings of 
the company organizations. The com- 
panies are very determined in their 
declarations that they do not intend to 
have class 2 agents put in the brokerage 
class. The downtown agents have found 
a strong stone wall confronting them in 
their attempts to eliminate the class 2 
men from the agency field. The down- 
town agents would be satisfied if the 
companies would agree to establish 20 
percent commission on preferred busi- 
ness for class 2 men, but the large cities 
committee states that it has no author- 
ity to make any such change. 

Class 2 Agents Aroused 

The class 2 men have been very much 
aroused and have written to their com- 
panies in no unmeaning manner. pro- 
testing against any effort being made 
to put them in the brokerage class. 
The class 2 men have made a formal 
protest through the Chicago Real Es- 
tate Board, and their companies have 
assured them that they need not fear of 
their agency relations being terminated. 

Attack Limitation Rule 

The company limitation plan, that 
the agents are advocating, giving each 
company three agents, including its 
annexes, will hardly prevail, owing to 

(CONTINUED ON PAGE 31) 
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‘COMMENT MADE BY EKERN 


DISCUSSES FIRE RATE ISSUE 





Tells What Would Have Been Accom- 
plished If the Wisconsin Bills 
Had Been Passed 





The prevention of fires is emphasized 
in a report to the governor, made pub- 
lic by Commissioner Herman L. Ekern, 
of Wisconsin. In commenting on the 
new legislation enacted in 1913, he says: 

“The compulsory requirement of 
periodical inspections throughout the 
state for fire prevention purposes is the 
first of the kind in the United States. 
In most cities the fire chiefs have 
eagerly taken advantage of this act to 
initiate and perfect plans for inspections 
which they already had in mind. The 
result is that cordial support is being 
given to _the law by the fire depart- 
ments.” 

The report calls attention to the 
educational influence of these periodical 
inspections upon the property owner 
and the public, and states that this will 
bring about the general cooperation 
which is all that is necessary for more 
than halving the annual fire waste, be- 
sides inducing better construction and 
improved city planning. 

Reports on Losses 

In addition to the information ob- 
tained by the inspectors, the new laws 
require a report of adjustment of loss 
and a report from the owner of each 
fire that occurs on his premises. Com- 
menting further, he says: 

“The plan does not call for the cre- 
ation of any new office nor does it im- 
pose any burden in the way of addi- 
tional expenditures either upon the 
state or upon the municipalities. It 
merely seeks to utilize the force now 
available and to secure the greatest re- 
sults from the money now expended by 
the public. The fundamental principle 
is that it is more economical, as well as 
more sensible, to secure results by pre- 
venting fires as far as possible before 
they occur.’ 

he report further states that ordi- 
tarily no increase in the fire department 
force will be required, but where it may 
be necessary, no city or village can ex- 
pend money to better purposes. 
Pire Insurance Rates 

Discussing fire insurance rates, the 
report directs attention to the increas- 
ing interest shown by the public in this 
subject, and states that the companies 
will be expected more and more to be 
able to justify the rates they charge, 
and that the data now available for this 
purpose is neither complete nor satis- 
factory. It further states: 


In any event, the increasing interest in 
the subject of fire prevention is sure to 
bring about a greater interest in the 
rates charged to the insured and in the 
methods by which such rates are made. 
With the general use of schedule rating, 
and the inevitable growth of cooperation 
between the companies, with or without 
authority of law, the companies will surely 
be expected more and moretobeable to 
justify the rates charged. The data now 
available for this purpose is neither com- 
pete nor satisfactory. The attitude of 
ndifference, or even of opposition, as- 
sumed by many companies toward at- 
compte to secure such data, leads to a 
public suspicion that companies desire 
a continuance of the present conditions. 
Whether justified or not it does lead to 
attempts at enforced reductions in rates, 
the justice of which can neither be suc- 
cessfully established or controverted. 

Open Dealing With Public Required 

The sooner it is recognized in insur- 
ance, the same as in other forms of busi- 
ness of a public nature, that the utmost 
openness and publicity based upon definite 
data are required, the better it will be for 
all concerned. The states or communities 
making intelligent efforts for the reduc- 
tion of the fire loss will necessarily in- 
quire the extent to which this reduction 
is reflected in the insurance rates, and 
intelligent cooperation by the companies, 
preferably in some national way, will in 
the end be most economical and secure 
the best result.s 

Investigation Committee’s Plans 

The plan for rate-making proposed 
by the legislative investigating com- 
mittee contemplated making use of 
the present system by _ requiring co- 
operative action by the companies 


INTEREST AS TO PRESIDENCY 


Expected That Directors of Franklin 
of Philadelphia Will Soon Elect 
a New Executive 








The election of a successor to the 
late President Duncan of the Franklin 
Fire is expected in the very near fu- 
ture and may take place at any weekly 
meeting of the board. The chairman 
of the Franklin board is Andrew T. 
Derr, the well-known insurance man 
of Wilkesbarre, Pa., who is also one 
of the directors of the Hanover of 
New York and is state agent in Penn- 
sylvania, of the Hanover, Franklin, 
County Fire, Scottish Union, Pennsyl- 
vania Fire, and State of Pennsylvania. 
He is also president of a bank and a 
prominent man in Wilkesbarre affairs. 

It is safe to say the Franklin will 
continue under the progressive policy 
inaugurated by President Duncan, who 
increased the company’s business 50 
percent during his administration. Mr. 
Duncan did some splendid work for 
the Franklin which will live long after 
he passed away. Pending the election 
of his successor, the company is in 
charge of the able secretary, Edgar P. 
Luce, who has had a long experience. 
He has been with the company 21 
years, for sixteen years as special agent 
for New York state and four years as 
secretary. 





Important Gamewell Change 

The most far-reaching agency 
change ever made by the Gamewell 
Fire Alarm Telegraph Company will 
become operative Jan. 1, when the 
general western agency at Chicago, of 
which Frank C. Stover has long been 
manager, and the Cincinnati agency, 
operating principally in southern ter- 
ritory with O. P. Crocker as manager, 
are consolidated at Chicago, with Mr. 
Crocker at the head. Mr. Stover re- 
tires from the Gamewell service. The 
merger affects the Gamewell agencies 
in twenty-seven states, thirteen now 
handled from Cincinnati and fourteen 
from Chicago. 


Chicago at once. 

Mr. Stover’s retirement is said to be 
wholly for personal reasons. He will 
remain in Chicago in a new connection, 
which he is not yet ready to announce. 





Features of the Week 











GENERAL 
Editorial page 
Personal mention 


ee ae 
Comment by Commissioner Ekern... 
i 2 Ce ML: on s4-< 005.6 4.6Rn aes 
F. W. 


1 
2 
3 
3 
4 
4 
Figures of British offices............ 5 
New feature in reinsurance deals..... 5 
With Chicago brokers.......ssccceee 7 
Field comment from Ohio............ 8 
Terre Haute is inspected............ 10 
Adds to Indiana fire marshal force... 10 
Michigan Blue Goose meeting......... 10 





(CONTINUED ON PAGE 5) 


Wisconsin average rate.............. 11 
P. B. Sullivan files injunction ‘suit.... 12 
Phoenix of Hartford in Iowa........ 12 
Farewell to John F. Stafford......... 12 
St. Louis and sole agencies.......... 13 
Missouri agents will meet............ 13 
Kentucky and southern news......... 14 
Kansas and tornado rates............ 14 
Missouri commission soon to meet.... 14 
Fire protection news................ 15 
a LIFE 
Local associations’ activities......... 17 
How to conserve renewals........... 18 
U. S. Anuuity’s 1914 dividends........ 20 
Bankers Life of Iowa meeting........ 20 
Kansas City Life’s 1914 dividends.... 21 
Mutual Benefit’s 1914 dividends...... 22 
Phoenix Mutual’s program ........... 25 
Union Central convention............ 24 
News of companies.................. 25 
CASUALTY 
Casualty & Surety supplement....I-VIII 
Activity of the agents association.... 1 
Turn goes to Philadelphia........... 26 
Prudential’s accident statistics....... 26 
New burglary rates are out.......... 27 
Criminal case is not covered......... 27 
Emmet interprets his ruling......... 27 
Report on Fidelity & Casualty....... 28 
Casualty situation in Detroit........ 28 
Wetzer and Morrison honored........ 28 
News of compensation............... 29 


News of companies................. 





The entire Cincinnati | 
office and field force will be moved to | 











CONFPLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 


LOSSES PAID IN THE UNITED STATES 
ONE eptaeee and THIRTY-THREE pees DOLLARS 
SSSES PAID IN SAN FRANCISCO 0 


FOUR MILLION | FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,739,218.97 
UNITED STATES NET SURPLUS 4 015, 972.92 
New York Office, 8) William St. Northwestern Departm 
J. M. DECAMP, General Agent 1144 Insurance Exchange, | ‘CHICAGO 
Ohio, Indiana, Kentucky, Tennessee, on IAM een 


<a Ye OORE, Assistant Manage 
West Virginia at Cincinnati HUGH R. “LOUDON, Deputy Asst. 











NATIONAL- BEN FRANKLIN FIRE INS. CO. 
Capital, $1,000,000 Assets, $3,336,342.32 








GREATER PITTSBURGH’S GREATEST 
FIRE INSURANCE COMPANY 


Long past the experimental stage 
Represent a millionaire company 


H. M. SCHMITT, Secretary and General Manager 








Fidelity- 


Fidelity 
Phenix : 


Underwriters 














Ten thousand loyal 
agents prove the 


practical value of Gross combined 











, PN Os sensi dsctetaies $42,215,117 
representing the Poliowncid 
atte . olicyholders 
widenty -Eneniz. RMD rs cvsauetdacen’ $23,589,661 
Home Office 
Home Office 


80 Maiden Lane, New York 


Western Office 


37 S. La Salle St., Chicago 
HENRY EVANS, President 


Western Office 








80 Maiden Lane, New York 


332 S. La Salle St., Chicago 








POLICY LABELS 


Printed in 


LABEL 


Send for folder showing 


an elaborate assortment 


EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., 





red, blue or colors, 
gold or green, 
bronze, etc. 








GRAND RAPIDS, MICH 


4 























**Two of the Oldest and Strongest Fire Insurance Companies of France’’ 


GENERAL FIRE ASSURANCE CO. 


OF PARIS, FRANCE Established 1819 


URBAINE FIRE INSURANCE CO. 


OF PARIS, FRANCE Established 1838 
AGENCIES DESIRED IN THE PRINCIPAL CITIES AND TOWNS 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
No. 123 William Street 
, Fred. S. James NEW YORK CITY 





Geo. W. Blossom 























_ a7 











December 25, 1913. 





THE WESTERN UNDERWRITER. 












CHANGES IN THE FIELD 


F. W. BOWERS IS PROMOTED 








Missouri State Agent of the Phoenix 
Becomes Assistant Western Man- 
ager of the Connecticut 





Fred W. Bowers of St. Louis, state 
agent of the Phoenix of Hartford in 
Missouri, has been appointed assistant 
manager of the western department of 
the Connecticut Fire, and will assume 
his duties as soon as the department is 
Iccated at the home office in Hartford. 
Mr. Bowers will thus be associated with 
W. A. Chapman, manager of the de- 
partment, who will move from Chicago 
to Hartford about March 1. 

Mr. Bowers is one of the strong and 
forceful men in Missouri who has 
made good in a way that has im- 
pressed not only his home office but his. 
associates in the field. He has been 
prominent in the Fire Underwriters’ 
Association of the Northwest, haying 
served as vice-president in 1903-4. He 
was ‘president of the Missouri Fire Pre- 
vention Association in 1909-10, and has 
always been active in the field activities 
of the state. 

Mr. Bowers was born at Geneva, 
Ohio, March 30, 1863. He was con- 
nected with the western department of 
the Germania in 1884-87 and then went 
in a local agency at Los Angeles and 
later at Kansas City. From 1894 to 
1899 he was special agent for the 
Orient in Missouri, Kansas and Okla- 
homa and Indian Territory. His con- 
nection with the Phoenix dates from 
Feb. 1, 1899, and he has been Missouri 
state agent since that time. Mr. Bow- 
ers has gained a splendid knowledge of 
underwriting, and it is generally ad- 
mitted by companies that the western 
department of the Connecticut will be 
in strong hands in charge of Mr. Chap- 
man and Mr. Bowers. 





W. H. Wheeler, H. L. Upton and 
E. H. Sherley 

*The Home of New York has ap- 
pointed Colonel W. H. Wheeler, state 
agent for Kentucky and Tennessee, 
general agent for those two states, and 
has promoted H. Lee Upton and Ed- 
ward H. Sherley, special agents for 
Kentucky and Tennessee, respectively, 
to the position of state agents. 

The change relieves Colonel Wheeler 
of the details of the management of 
the larger business of the Home in 
that territory, while enabling him to 
give the company the advantage of his 
thirty years’ experience in the field. 
Colonel Wheeler will go to Florida 
in February and take a vacation, the 
officers of the company having as- 
sured him that after his long and effi- 
cient service he may take things as 
easily as he likes. 

Colonel Wheeler, who is the dean of 
the fire underwriters in the Kentucky- 
Tennessee field, started his insurance 
career with the Home in 1883, being as- 
sistant special agent for Missouri. 
After a service of only a few months 
he was made state agent for Kentucky, 
Tennessee and Arkansas, the latter 
state being separated from his field ten 
years later, the business having be- 
come too heavy for him to handle. 

The growth of fire insurance in Ken- 
tucky and Tennessee during the long 
tenure of Colonel Wheeler is indicated 
by the fact that when he began his 
work the company’s premium receipts 
for those two states were about $8,000 
a year, while at present the total is 
Over $900,000 a year. 

The advancement of Messrs. Upton 
and Sherley is a substantial recognition 
of excellent work in the field for a 
number of years. 





John D. Wiese 

John D. Wiese is made Indiana and 
Illinois state agent of the Hand-in- 
Hand Underwriters. He began his in- 
surance career in the Chicago branch 
office of the Commercial Union and left 
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come an officer of the Crown of Can- 
aca. On leaving the Crown he returned 
to Chicago and has been doing a | 
brokerage, independent adjusting and | 
real estate business. Mr. Wiese is a | 
young man of excellent training for the | 
position he now takes. 





A. O. Myers and A. G. Kenngott 
Owing to the increased demands of | 
the business of the Colonial Fire Un- | 
derwriters at its Wheeling, W. Va., | 
agency (the Franklin Insurance Com- | 
pany Agency), A. O. Myers has relin- | 
quished his duties as state agent of 
the Colonial and Mechanics & Traders 
for West Virginia and will hereafter 
devote himself to the loca? fnterests ot 
the Colonial at Wheeling. 
A. C. Kenngott, at present stamping 
secretary for northern West Virginia | 
and assistant to the secretary of the | 
West Virginia Fire Underwriters’ As- 
sociation at Wheeling, has been ap- 
pointed to succeed Mr. Myers. Mr. | 
Kenngott’s early insurance experience | 
was gained in the local agency office | 
of E. C. Roth & Co. (now Armstrong- 
Roth-Cady Co.) of Buffalo, where he | 
filled practically every position up to 
and including that of chief clerk and 
counterman. He served three years 
with the West Virginia and Ohio* In- 
spection Bureaus, and has for the past 
two years been associated with the | 
West Virginia state association in his | 
present position. Mr. Kenngott se- | 
cured his academic education at Syra- | 
| 


cuse University and his technical train- 
ing at Armour Institute of Technology. | 
It will be remembered that when the 
National of Hartford reinsured the out- | 
standing business of the Franklin of | 
Wheeling three years ago, it estab- | 
lished its Colonial Fire Underwriters | 
branch in that field to take over the | 
Franklin business. 





Tames A. Bawden 

James A. Bawden of Indianapolis, 
state agent of the Reliance and Se- 
curity of Connecticut in Indiana, has 
been appointed to a similar position 
with the Mechanics & Traders and 
Colonial Underwriters. H. C. Rhyan 
will continue with these companies as 
special agent assisting Mr. Bawden. 

Mr. Bawden has made an excellent 
record in the field, having started some 
years ago with the old Iowa Home. 
He traveled in Illinois for the North- 


INDIANA MILLERS HAS QUIT 
Company That Changed From Mutual 
to Stock Basis Withdraws State 
Deposit and Sells Property 





| 


ceeded something over two years ago | 


in changing the Indiana Millers from 


a mutual to a stock company and trans- | 


ferring to themselves as purchasers of 
stock some $300,000 of surplus, are now 
drawing down this money. The stock 
organization is being retired. 

Its deposit of $35,500 with the state 
treasurer of Indiana was withdrawn on 
Nov. 21 and an affidavit to the effect 
that all outstanding liabilities had been 
paid was filed. The home office build- 


| ing has been sold and is for rent, but 


the deed has not been recorded and the 
name of the purchaser is not known. 





western Underwriters and then for the 


O. C. Kemp general agency. he 
Colonial Underwriters and Mechanics 
& Traders thus follow the policy 


adopted in Ohio where they have an 
independent state agent. 





J. A. Struck 
J. A. Struck, Illinois special agent of 
the Westchester, has resigned as of 
Dec. 16. No successor has been ap- 
pointed and the company is now look- 
ing over applicants for the place. 





A. W. Fleming 
A. W. Fleming, state agent of the 
Minneapolis Fire & Marine in Ohio, 
has had southern Michigan added to 
his field. He will continue to have his 
headquarters at Circlevile, Ohio. 





Oscar A. Morris 
Oscar A. Morris, of Jacksonville, 
Ill., special agent of the Springfield in 
southern Illinois, has resigned. Mr. 
Morris is one of the efficient field 
workers of the state. 





P. J. MANGAN 

P. J. Mangan, who has been doing part 
time field work in Indiana for the Svea, in 
addition to his duties as assistant mana- 
ger of the insurance department of the 
Indiana Trust Company at Indianapolis, 
has been appointed special agent of the 
company for Indiana, and will give his 


the first of the year. 





bine time to that company’s interests after 





All but a small amount of the furniture 
and fixtures have likewise been sold. 
All of the officers but one, Stanley M. 
Timberlake, 
vice-president, have left 


: | E. E. Perry, president and general man- 
E. E. Perry and associates who suc- | 


engineer and 
Indianapolis. 


insurance 


ager, has gone to LaPorte, Ind., the 
former home of his. wife, and John W. 


Waters, secretary and treasurer, has 
moved from the city. 
The entire transaction has taken 


place very quietly and Mr. Timberlake 
was unable to see a correspondent of 
Tue WESTERN UNpbERWRITER when he 
called at the Columbia Club in 
Indianapolis, though the latter waited 
an hour and a half. In view of the 
change from the mutual to stock basis 
the present move is of particular inter- 
est. The Indiana Millers Mutual had 
some $300,000 of surplus when the 
change from mutual to stock was made. 
Few policyholders realized just what 
was happening and did not avail them- 
selves of an opportunity to secure stock. 
A few men put in the greater part of 
the capital and to them went the sur- 
plus. Some policyholders tried in the 
courts to block the deal but failed. As 


|a stock company, the Indiana Millers 


made a bid for special hazard business. 
Its activities gradually waned. In the 
meantime all of the mutual business 
went to other flour mill mutuals. The 
stock business, which is said never to 


| have assumed great proportions, was 


|ness wholesale would 





either reinsured piecemeal or naturally 
expired. To have reinsured any busi- 
have required, 
under the laws of Indiana, the filing 
of a copy of the reinsurance contract 
with the state department and no such 
contract has been filed. 





Consider Outside Competition 
President Bush, of the South Eastern 
Underwriters Association, has appoint- 
ed a committee to confer with similar 
committees of the Western Union and 
other associations on the subject of 
outside competition . The members are 
S. Y. Tupper, F. C. Buswell, and W. 
kK. Chapin. The date for a general 
meeting is to be fixed by the chairman 

of the Western Union committee. 





Anchor, Ia.—The company, while having 
reinsured its Iowa farm business, is still 
writing that class in the Dakotas. In 
Iowa it is writing all classes of town busi- 
ness and automobiles. 
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FRANK A. VERNOR 
By Charles Holden, Grand Rapids, 
Mich. 








As a local agent of the Queen for 
nearly two decades or more than three- 
fourths of the term of service Mr. Ver- 
nor has rendered as the Michigan spe- 
cial and state agent of that most estim- 
able fire insurance company, I cannot 
refrain at this time from paying deserved 
tribute to him with whom it has been 
such a splendid privilege to cooperate 
or cowork for so many years. 

Take him for all in all, Frank Ver- 
nor was a man, a thoroughly square, 
honorable, gentle, manly man, whom 
to know socially, religiously, politically 
or businesswise made you his friend 
and admirer. In these various lines 
of life’s duties, as in his private or 
home life, he was a leader and director 
where gentle but firm and forceful 
methods were masterful. There was 
no guesswork with him; he knew why 
and where he stood on any and every 
question, local, state or nationwide. Of 
a modest, retiring, unpretentious na- 
ture, but which on demand was a host 
of splendid versatility and resource. 

Frank was no dreamer. He was a 
man of faith and works. He believed 
his religion deeply and his devotion 
to it was constant, consistent and 
forceful. A great Sunday school 
worker and a leading layman in his 
(the Methodist) church, he stood and 
fought for the purification of the bal- 
lot and purity and efficiency must be 
the badge of his candidate. 

A leader amongst the field men in 
his chosen lifework, he dignified his 
profession, was honored and esteemed 
most highly by them, and to the new 
man in the field he was a good friend. 
I recall some twenty years ago eight- 
een special agents met to adjust a large 
lumber loss. I was young and unac- 
quainted and this was my first experi- 
ence as an adjuster. Of the special 
agents there Frank was the only one 
to render kindly aid in making the 
proofs for my company. Thenceforth 
our acquaintance warmed to strong, 
enduring friendship. 

* 


Frank Vernor knew his’ business 
thoroughly; he kept ahead of it; antici- 
pated changes in methods and forms, 
manifesting forethought that was al- 
ways of great value to him and the 
company whose interests he served. He 
worked hard and enjoyed his labors. 
He loved and revered his wife and 
children, and next to them he loved 
his friends and fellow men, not the 
least of whom was the big Michigan 
family adjunct of Queen agents, whom 
he delighted to father and fellowship 
with. Loyal always, he made them all 
feel that the Queen was almost some- 
thing more than human; that she was 
their friend, ready at all times to 
counsel and care for their interests 
along with hers. His visits were al- 
ways interesting, instructive and as 
refreshing as a’perfect early June day 
and his departures full of good cheer 
and encouragement. 

* * * 

He was known not only in Michigan 
as a most efficient fire insurance man, 
but far and wide beyond the borders 
of his home state he was known by 
his writings on insurance topics and 
his frequent addresses before insur- 
ance meetings; and as a_ banquet 
speaker few indeed were his peers in 
logic, wit or repartee. 

Individually we shall not know his 
like again. His high ideals, his force- 
ful character, his unselfish and splen- 
did manhood has left its impress upon 
the tablets of our memories too deeply 
to ever be effaced, and to our friend 
we cannot but say, “Hail and fare- 
well! Bon voyage into the great un- 
known! The legacy you have left us 
shall be cherished till we, too, are 
summoned to cross the bar.” 

And the final leavetaking of our 
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AGENTS WANTED 


IN UNREPRESENTED POINTS 











friend, helper and coworker, which is 
all too soon, fills many a heart with 
sadness that can never find expression 
in speech. 


SEEKING MORE MEMBERS 


(CONTINUED FROM PAGE 1) 


gladly in order to get it started and to 
enable it to meet an emergency; but they 
cannot continue to neglect their own busi- 
ness much longer. They feel that the 
time is approaching when it is impera- 
tive that the association employ a capa- 
ble man to handle a large part of its 
office work, to extend the organization, to 
attend to publicity and keep the members 
and the state associations informed of 
legislative and departmental matters af- 
fecting their interests and perform other 
important duties. As yet the income is 
not sufficient to make this possible. The 
income must be increased and the only 
permanent way to effect this is by a large 
increase in membership. 


PRESIDENT WARFIELD’S LETTER 

Last week President Edwin War- 
field of the Fidelity & Deposit sent 
agents of that company, to the num- 
ber of 6,500, a letter which has caused 
those interested in the National asso- 
ciation very great satisfaction. Pres- 
ident Warfield said: 


“You are no doubt interested in the 
National Association of Casualty & 
Surety Agents, which was organized in 
October, and you are probably familiar 
with what that association has already 
accomplished and aims to accomplish in 
the future. 

Believes in Organization 

“Its formation represents a distinct 
step forward in the advancement of bet- 
ter conditions in our business. It is only 
proper that the agents should organize 
for the protection and advancement of 
their interests and if the association is 
properly conducted, as I have every rea- 
son to believe it will be, then it can also 
be made of great value to the companies. 

“There should not be any great differ- 
ence in opinion as to proper conduct of 
the business between agents and com- 
panies. Their interests are largely 
identical. The real success of its agents 
means the success of the company and 
vice versa. I am a hearty believer in as- 
sociations for the attainment of legiti- 
mate ends and I think the best interests 
of the business will be subserved in the 
formation of agents’ associations, both 
national and local. 

Urges Agents to Join 

“T have enough confidence in the ob- 
jects and in the future conduct of this 
association to take this opportunity of 
urging you to join it. It is my earnest 
desire that every agent of the Fidelity & 
Deposit Company shall become a member, 
that he shall take an active interest in 
its affairs, and do everything in his 
— to influence his fellow agents to 
oin. 

“In conclusion I wish to congratulate 
the agents upon the step they have taken 
and I wish them permanent success in the 
development of this association which 
they have so auspiciously started. It will 
be my pleasure to cooperate with them 
in every way possible. I firmly believe 
they will accomplish great good for the 
companies, for themselves and for the 
business as a whole.” 


DALY AND EPSTEEN HONORED 


The Colorado Association of Casualty 
& Surety Agents tendered a compli- 
mentary dinner to Thomas F., Daly and 
Commissioner 8S. Epsteen at the Shirley 
Hotel, Denver, Dec. 16. Special songs 
written for the occasion were rendered 
throughout the _ evening. The _ toast- 
master was Cyrus K. Drew, editor of In- 
surance Report. Talks were made by 
Commissioners Epsteen, Thomas F. Daly, 
George W. Beck, Leonard C. Jones and 
others. Mr. Daly made a forceful plea 
for betterment of the business, urging 
the agents to strengthen the ties of com- 
radeship and unite to wage war against 
all bad practices. Commissioner Epsteen 
and the other speakers who had been in 





the thick of the Chicago conference, told 
the interesting story of that gathering. 
In Official Regalia 

Mr. Epsteen electrified his audience by 
appearing in a red cap, hood and horns, 
a veritable Diavalo, his appearance being 
signaled by a special song to fit the inci- 
dent, which had its origin in the declara- 
tion made by a prominent company offi- 
cial that the “Colorado Commissioner 
was the He-Devil of the gang at Chi- 
cago.” Mr. Epsteen’s costume gave the 
toastmaster the opportunity of remarking 
that never before had an insurance gath- 
ering been privileged to see an insurance 
commissioner in his full regimentals and 
that hereafter when appearing in public 
these officials should always wear their 
appropriate garb. 

Mr. Drew presented an amusing skit 
satirizing “Top Expense.” He made the 
audience scream with the tun of the 
thing. Everybody had a great time. 


LOUISVILLE AGENTS ORGANIZED 


As the result of an important meet- 
ing of casualty, surety and plate glass 
underwriters of Louisville last Friday, 


the organization of an association rep- | 
resenting all of these interests is as- 


suming definite form. A_ resolution 
was adopted expressing the sense of 
the meeting that irrespective of the 
organization of the local association, 
every agent in Louisville should join 


the National Association of Casualty | 


& Surety Agents. 

Most of the leading offices were repre- 
sented at the meeting, A. H. McAtee, of 
the United States Casualty, acting as 

resident and Guy Atkinson, of the Mary- 
and Casualty, as secretary. A joint con- 
ference committee of seven is to meet 
shortly after the holidays to discuss ‘the 
proposition, following which another gen- 
eral meeting will be held for final action. 

Conference Committee Named 

Guy Atkinson, president of the Plate 
Glass Board; Charles L. Nelson, of the 
Fidelity & Casualty, representing the lia- 
biilty underwriters, and J. Morton Morris, 
of the National Surety, representing the 
Kentucky Surety Underwriters’ Associa- 
tion, of which he is president, are mem- 
bers of the committee, and will appoint 
one additional member from each of their 
respective organizations. Mr. McAtee 
will be the seventh member of the com- 
mittee. 

H. B. Hodge, district supervisor of the 
Fidelity & Deposit, with headquarters at 
Chicago, who was called to Louisville on 
account of the death of the company’s 
general agent, Edward Watkins, was 
present at the meeting and made a talk 
in which he said that the company looked 
with favor on the new national organiza- 
tion, the National Association of Casualty 
and Surety Agents. 


TO MEET AT KANSAS CITY 
The Missouri division of the National 
Association of Casualty & Surety 
Agents has planned to meet at Kansas 
City Jan. 15-16. It is possible that ar- 
rangements will be made to have this 
meeting coincide with those of the Mis- 


souri Association of Local Insurance 


Agents and the Missouri Insurance Fed- 
eration, both of which have considered 
meeting in the same vicinity and at 
about the same time. 





Ontario Pond’s Festivities 





The Ontario pond of the Blue Goose 
held high revel at the Queen’s Hotel, 
Toronto, Monday evening with Christ- 
mas festivities and a most excellent 
program. There was a Christmas tree 
and presents for all members. Some 
of the prominent members participat- 
ing were J. R. Stewart of the Aetna, 
grand custodian of the goslings; Percy 
Robinson, formerly general agent of 
the Germania and now consul at Ar- 





gentine Republic; Joseph Murphy, who 


formerly played in “Kerry Gow,” ard 
now is with the “Arcadia”; Lyman 
Root of the Sun of England; W. Rob- 
ins, H. M. Sampson, George P. Payne, 
most loyal gander of the Ontario pond 
and Mr. Powell and Charles A. Hen- 
inger of the Canada National. 


SEES VALUE IN COINSURANCE 
Commissioner Ekern of Wisconsin 


Shows Proportion of Insurance to 
Value Should Be Recognized 





Commissioner Ekern of Wisconsin in 
his report comments as follows on co- 
insurance rates: 


Any equitable adjustment of rates re- 
quires that the proportion of insurance to 
value be recognized in the rate. The 
great mass of losses are partial and 
small. Unless otherwise provided by en- 
dorsement on the policy, the small losses 
must be paid in full, whether the insur- 
ance is one-fifth or four-fifths of the 
value, though in the latter case the in- 
sured pays four times the premium. It 
is in the public interest that the insur- 
ance should be fairly adequate to meet 
the exceptionally large loss, but plainly 
the one who insures for four-fifths the 
value is entitled to a proportionately 
| lower rate than the one who insures for 
| considerably less. Especially is this so 

where the kind of property or efficient 
| fire protection largely rg as the likeli- 

hood of a large loss. It is thus desirable 
that a knowledge of co-insurance and its 
use should be encouraged. A law enacted 
at the last session requires that the rate 
with and without the co-insurance clause 
be quoted upon every policy. As both 
rates are not in practice actually made in 
all cases, this does not apply to certain 
classes of risks. It does, however, place 
before the owner of mercantile, manu- 
facturing or other business property the 
difference between the two rates. This is 
likely to lead to inquiry and a better 
| knowledge of the increased protection 
which can ordinarily be had at a lower 
rate by the use of the co-insurance clause. 


KANSAS DROUGHT INSURANCE 








Company to Write It on Form 


| 

| 

| 

Conpiasone Refuses to Authorize 
Submitted to Him 


| Superintendent I. S. Lewis, of Kan- 
. Sas, has refused to let one company 
write drought insurance in the state. 
The company, which is the first of its 
kind in Kansas, was going to pay the 
losses in proportion to the amount of 
.rainfall, during the months of April, 
May, June, July, August and to Sept. 
14th. This method of computing the 
losses was unsatisfactory to Mr. Lewis 
because, according to its terms, the 
farmers of Kansas, even in the year of 
drought just past, would collect very 
little for the loss of their corn crop. 


ihe drought policy form is as follows: 

“It is understood and agreed that if 
drought occurs and because of such 
drought there is a total loss of any one 
crop or all of the crops herein named, 
then this policy will come against such 
loss by drought said crop or crops in the 
same proportion to the amount of insur- 
ance specified per acre as the amount of 
precipitation is to the average normal 
precipitation, and this company pays the 
Same proportion of the amount of in- 
surance covering against such losses by 
drought as the amount of precipitation 
bears to the average normal precipitation 
in the state of Kansas during the months 
of April, May, June, 
up to September it4h.” 


July, August and 





W. R. Townley, chairman of the schol- 
arship committee of the Fire Under- 
writers’ Association of the Northwest, 


has sent out his circular giving particu- 
lars regarding the association’s scholar- 
ship at Armour Institute, Chicago. 
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USE STATUTE OF LIMITATION 


Defense Put Up by London Lloyds to 
Evade Payment of a Marine 
Loss Claim 





The Journal of Commerce publishes 
an interesting story about London 
Lloyds pleading the statute of limita- 
tions to evade a loss payment. It 
says: 

It is announced in England that the pri- 
vate negotiations to get a settlement from 
Lloyds, London, underwriters on the loss 
off the Progreso Steamship Company of 
San Francisco have failed and the Lloyds 
underwriters have entirely dodged pay- 
ment of the loss by having pleaded the 
statute of limitations. 

The plaintiffs, the Progreso Steamship 
Compan~ of San Francisco, were the mort- 
gagees of two American river steamers, 
and the defendants were underwriters at 
Lloyds. The action was brought to re- 
cover the amount on two policies of in- 
surance on those steamers against total 
loss only. The policies were dated June 
15, 1898. The voyage commenced on the 
25th of the same month, the steamers 
being in tow to proceed from Portland, 
Ore., to Alaska. The vessels met with 
bad weather and sustained heavy dam- 
age, so much so that they were taken 
back to Portland and sold for a trifling 
sum, being, it was claimed, constructive 
total losses. There were a number of 
policies in American companies in addi- 
tion to the policies with Lloyds. 

Suit was brought against one of the 
American companies, and in 1906 the 
Court of Appeals decided in favor of the 
plaintiff, whereupon the American insur- 
ance was paid. The plaintiffs were un- 
der the impression that they had an agree- 
ment with the Lloyds, London, under- 
writers that they would be bound by the 
result of the American proceeding. The 
Lloyds, London, underwriters, however, 
denied the existence of any such agree- 
ment, and the plaintiffs were unable to 
produce it, as almost all of the documents 
in the suit had been destroyed in the 
San Francisco conflagration. 

An action was therefore brought in 
London against the leading underwriter 
on the Lloyds, London, policies. Their 
defense was put in, including the statute 
of limitations. 





Reinsures Its Missouri Business 
The Lumber of New York has re- 
insured its Missouri business in the 
Western of Toronto. The Lumber was 
one of the few companies that contin- 
ued in Missouri during the suspension 
of business in the state, of nearly all 
other companies, last summer, and it 

acquired quite a plant at that time. 


COMMENT BY EKERN 
(CONTINUED FROM PAGE 2) 


in providing reasonable and _= equit- 
able rates for the people of the state. 
Briefly, every company must co-operate 
in making its rates through one or more 
bureaus. Such bureaus were to accept 
any or all companies choosing to come in 
as members upon equal terms, and were 
to be subject to examination. Complaints 
as to discriminations were to be heard by 
the commissioner of insurance, with the 
right to order the proper correction. 
Some Provisions of the Bill 

The question of whether rates for the 
state as a whole were excessive or dis- 
criminatory was to be reviewed by a spe- 
cial commission of experts appointed for 
that purpose. company was to 
change the rates fixed by its inspection 
bureau. Provision was made for the full- 
est cooperation between the companies on 
the condition of the fullest publicity. 

The effect of this legislation, if enacted, 
would have been abolition of rate-making 
by boards of local agents which is pe- 
culiar to the state of Wisconsin, and the 
giving to the companies the fullest free- 
dom to cooperate in adjusting their rate 
to the actual hazard in every case, and 
in economizing in expenses and the bet- 
terment of their service in fire preven- 
tion. This legislation failed for reasons 
which were wholly outside of the merits 
of the plan proposed. 

Insurance and Fire Prevention 

Reductions in losses sufficient to show 
that the same are not mere ordinary fluc- 
tuations in the loss ratio must inevitably 
be reflected in the rates charged for in- 
surance. Some business management on 
the part of companies demands that the 
rates should be reduced, as such reduc- 
tions are warranted by decreased losses, 
and unless promptly and fairly made, re- 
ductions will be enforced through the 
competition of other agencies, such as 
mutual companies, interinsurers or Lloyds 
associations, or through direct supervision 
or regulation of the rate-making agen- 
cies or of the rates themselves. 

Other Investigations 

The repeal of the rate-making law in 
Missouri, and the chaotic conditions re- 
Sulting, will no doubt bring about a thor- 
ough investigation of the subject in that 
State. Investigations are now either in 
progress or have been provided for in 
Ohio, Pennsylvania and North Carolina. 
The National Convention of Insurance 
Commissioners has appointed a _ special 
committee upon the subject. The opera- 
tion of the laws in Kentucky, Kansas and 





making of the rate. 





Texas is a subject of much controversy 
and comment, and recent legislation in 
New York, New Jersey, West Virginia 
and Washington attempts to seek a mid- 
dle ground. The whole question is one 
of such importance that a compilation of 
the various statutes relating to fire in- 
surance | has been made and 
rinted herewith, of which the following 
s a summary: 
Degrees of Supervision 

Fourteen states have laws to regulate 
fire insurance rate making. In two other 
states such laws were enacted but subse- 


| quently repealed. The law of the state 


of Montana contemplates the least exer- 
cise of governmental authority over the 
fire insurance rate. It is simply an anti- 
discrimination law, prohibiting any dis- 
tinction between property and the same 
class or grade of fire protection in the 
Oklahoma has such 
a provision in its anti-trust law, and the 
insurance commissioner of that state has 
declared that the same applies to fire in- 
surance rates. 
Appeal to State Authority 

Twelve states have instituted a tri- 
bunal for the hearing and review of com- 
plaints as to fire insurance rates some- 
what in the way the railroad commissions 
are empowered to hear complaints as to 
railroad rates. Massachusetts has a 
board of appeal with authority to review 
charges that a rate is excessive, unfair 
or discriminatory. This board of appeal 
is required to make such recommenda- 
tions as it deems advisable, but here its 
power ends. South Carolina has vested 
this authority of review in its insurance 
commissioner who may, upon a finding of 
discrimination, order a company to make 
due correction of a rate. If the company 
fails to make the correction within a 
stated time, the insurance commissioner 
must revoke its license. New Hampshire 
has a similar provision vesting the insur- 
ance commissioner with power to review 
any rate, and the statute penalizes a re- 
fusal by an insurance company to write 
insurance at the rates fixed by the insur- 
ance commissioner. This law has been 
in force since 1899, but never been in- 
voked. 

Piling of Rates for State Review 

A greater degree of authority on the 
part of the state is contained in require- 
ments for the filing of agreements or 
rates with some state official or board. 
Of, these laws there are now eight 
namely, the Arkansas, Kansas, Kentucky, 
New Jersey, New York, North Carolina, 
Washington and the West Virginia. The 
New York, North Carolina and West Vir- 
ginia laws are practically alike, and for 
these three it will suffice to indicate the 
scope of the New York statute. This 
law requires that all agreements between 
companies to make rates be filed with the 
insurance commissioner. The operations 
of rate making bureaus or associations 
are subject to his examination. The com- 
panies or bureaus must file with the in- 
surance commissioner any schedule of 
rates or other information which he may 
demand. The insurance commissioner has 
power to review the rates upon questions 
of discrimination “between risks of es- 
sentially the same hazards and having 
substantially the same degree of fire pro- 
tection.” He may order such discrimina- 
tion removed, and the companies or bu- 
reaus must comply with his order. By an 
amendment enacted in 1913, an insurance 
company or bureau may not remove such 
discrimination by increasing the rates on 
any risk or class of risks affected by such 
— unless the increase appears justifi- 
able. 

Laws in Different States 

Arkansas also requires a filing of the 
rates and schedules with the insurance 
commissioner and prohibits discrimination 
between risks of the same class under the 
penalty of a fine and revocation of li- 
cense. A unique provision of the Ar- 
kansas law requires the local agent of a 
fire insurance company to make at least 
one personal inspection of the property 
during the term of the policy. The New 
Jersey and Washington statutes are quite 
similar to the New York law. 

Kansas and Kentucky have provided 
the regulation contemplated by the New 
York statute, but the power of the re- 
viewing officer or tribunal is greatly en- 
larged. In Kansas the insurance super- 
intendent and in Kentucky the state in- 
surance board may not only hear and 
review complaints as to rates and order 
corrections upon finding of unfairness or 
discriminations, but also fix the rate at 
which the risk in question shall thence- 
forth be written. From this action of 
the insurance superintendent or board an 
appeal is given to the courts. 

State Rating in Texas 

Pure state rating is. found only in 
Texas. In addition to all the powers 
above mentioned, the Texas insurance 
commissioner has the original and ex- 
clusive power of promulgating fire in- 
surance rates. These rates are maxi- 
mum. The commission works under a 
state appropriation; it employs its own 
expert raters; it makes its own inspec- 
tions; it’ formulates its own rating sched- 
ule. Rates may from time to time be or- 
dered changed or amended. The insur- 
ance companies may not write property 
at any other than the publishers rate. 
Rates are required to be reasonable. Com- 
panies or any persons insured may ap- 
peal their grievances to the commissioner, 
and the order of the commissioner may 
be reviewed by the courts. The Texas 


law is very comprehensive and provides 
in detail the methods and rules by which 
the commission is to operate. 





TRACTION LINE CAUSES STIR 


———— | 
Brooklyn Company Goes Direct to | 
London for $22,000,000 of Insur- 

| 


1 


ance—Everyone Agitated 

The talk of New York for the last | 
few days has been the insuring of the | 
Brooklyn Rapid Transit schedules with 
London Lloyds,.the line amounting to 
some $22,000,000. President Williams | 
said that it was done because the rate 
had been made too high by the New | 
York Fire Insurance Exchange. Mana- 
ger Robb replied that the road had 
enjoyed a reduced rate for a year on 
the promise of improvements which 
were not made. Marsh & McLennan 
say that the road is now paying Lloyds 
more for the contract than ten regu- 
larly admitted companies offered to 
carry it for, and the road is being 
obliged to maintain day watchman serv- 
ice under the Lloyds contract. The 
New York insurance department was 
powerless in the matter, as the road 
took the line direct to London. Had 
it acted through any agent or broker 
the latter would have been liable. 
There is not even a tax in New York 
on unauthorized business. If there be 
a loss some day then the department 
will have an interest in the individual 
or firm that comes on to handle the 
adjusting. Brokers who would have 
been glad to come in on the commis- 
sion for surreptitiously taking the line 
to Lloyds are looking as happy as pos- 
sible under the circumstances. 





WOULD CONNECT THREE SYSTEMS 


Fire Chief J. Royston of Barberton, 
Ohio, has suggested that the water mains 
of Barberton, Kenmore and Akron be con- 
nected up, so that each could give the 
others aid in case of a big fire. The Ken- 
more water system is undergoing exten- 
sive improvements and the mains will 
pass close to both Barberton and Akron. 
Mr. Royston suggests that it would be 
bvt little trouble or expense to cut in the 
valves and connections and there would 
be a system of water available for all 
three towns’ and any two of them could 
give aid to the third in case it became 
necessary. 





CHANGES IN ARKANSAS 

Henry McCain, who had been deputy 
insurance commissioner of Arkansas for 
several months, has tendered his resigna- 
tion to the state auditor, L. L. Coffman, 
and announced his candidacy for the office 
of state auditor, to succeed Mr. Coffman, 
who is serving an unexpired term by ap- 
pointment of the governor. Mr. Coffman 
is a candidate to succeed himself. Mr. 
Coffman has announced the appointment 
of Charles F. Cunningham of Little Rock 
to succeed Mr. McCain. 





The Guardian Fire of Salt Lake City 
has incorporated and will begin business 
Jan. 1, with $300,000 capital and surplus. 
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Western Reinsurance Deals Have 
Brought Out Some Examples of 
Artificial Agency Expansion 





One of the features growing out of 
recent reinsurance deals is causing 
members of the Western Union and 
Western Insurance Bureau much con- 
cern. It is stated that a few bureau 
companies that have been in the market 
for reinsurance have stimulated their 
agency appointments in an artificial 
way a few weeks before the reinsurance 
deal was put into effect in order to 
show an extensive agency plant. This 
allowed a Union company making the 
reinsurance an opportunity of getting 
into a much larger number of Bureau 
agencies. The same thing could hap- 
pen where a Bureau company reinsures 
a Union company, exposing a large 
number of Union agencies to a Bureau 
company. 

It is understood that this issue is be- 
ing considered by the joint conference 
committee of the two company organi- 
zations in view of protests that have 
been filed over a recent reinsurance 
transaction. 

The feeling among company man- 
agers is that this agency activity on 
part of companies that expect to rein- 
sure is a feature that opens the way 
for very serious objection and that 
some means must be taken to check it. 





Had to Cut Out the Dramatic 

Fire insurance companies are inter- 
ested in the account that is received 
of the argument before the United 
States Supreme Court recently on the 
Kansas rate making case. Attorney 
General Dawson of Kansas had evi- 
dently prepared a typical stump speech 
and began with a high flight of trans- 
Mississippi oratory when he said “The 
free spirit of the twentieth century is 
crying out against the conservatism of 
the nineteenth.” The chief justice im- 
mediately requested him to confine 
himself strictly to the case before the 
court. The gentleman from Kansas 
turned over a dozen or fifteen care- 
fully prepared pages of dramatic ora- 
tory he had strenuously and faithfully 
woven and all this, therefore, was lost. 





James E. Caldwell & Son, Nashville, 
Tenn., agents, have taken over the agency 
of J. J. Heflin, representing the Virginia 
Fire & Marine and the western of To- 


ironto. Mr. Heflin has retired from the 
business to become assistant state bank 
examiner. This is the third agency ab- 
sorbed by Caldwell & Son within a few 


months. 


Interesting Figures of British Offices 


Below is an exhibit of figures on fire business done throughout the world 


by various British insurance corporations for the year 1912-1913. 
do not include the life, casualty or marine business. 
the chart of the London Finance Chronicle, issued Oct. 1, 
basis of one pound sterling, equaling five dollars. 


table is according to premium income. 


The fifth column, labeled “management expense,” 
doing business, other than commissions, 


The figures 
The compilation is from 
1913, and are on a 
The arrangements in the 
represents all costs of 
which are shown in the fourth column. 


Taxes are included in the expenses of management. 
The sixth column represents total disbursements in proportion to premium 


income. 


The seventh column represents reserves and surplus apportioned to the 


fire business. 
_The eighth column represents the 
scribers or in “stock dividends.” 


capital paid up either in cash by sub- 


e 2. 
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Royal .ccscccese. $20,539,040 $10,409,765 50.7 16.1 20. 87.2 $30,380,500 $ 2,205,510 
Coml. Union ..... 16,193,520 8,177,075 60.5 15.4 19.2 85.1 19,084,580 1,475,000 
L&L. &G..... - 15,018,355 8,205,725 64.6 15.8 19.8 90.2 26,475,970 1,327,625 
North British ... 12,179.970 6.426.460 62.8 16.5 19.6 88.8 19,340,030 12,187,600 
Lon. & Lanc..... 8,226,285 4,017,125 48.8 15.2 20.6 84.6 13,004,000 1,320,625 
BUN .ncccccccsece 7,629,890 3,739,510 49.0 15.9 21.8 86.7 10.551,950 2,400,000 
Phoenix ....+.... 7,024,530 3,631,255 561.7 15.5 23.3 90.5 9.250,000 2,114,275 
Northern ......- 6,222,315 3,298,940 53.0 14.7 22.9 90.6 10,680,035 1,500,000 
Norwich Union .. 5,775,320 3,044,005 652.7 19.5 17.3 89.5 6,076,540 660,000 
ATlAS 2.22 cosece 5,412,200 2,715,805 50.2 19.1 17.5 86.8 6,211,965 1,320,000 
Royal Ex. .......- 4,198,035 2,178,945 651.9 18.3 19.3 89.5 4,761,130 3,446,100 
Scot U.& N... 3,605,410 1,828,015 50.7 16.9 19.7 87.3 4,738,540 1,500,000 
London Assur, 3,405,700 1,508,045 44.3 17.7 20.3 82.3 6,309,185 2,241,375 
Caledonian ...... 2,225,775 17241'280 55.8 19.2 18.1 93.1 2,194,025 537,500 
Yorkshire ....... 2,005,815 835,405 41.6 12.4 24.6 78.5 3,055,715 378,285 
Law Un. & Rock. 1,207.57 511,990 42.3 11.8 22.6 76.2 2,832.955 825,000 
State ....06. e+» 1,015,735 566,850 60.9 17.2 20.2 88.3 804,750 350,000 
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AS VIEWED FROM CHICAGO 


“LOWER Loss RaT1oO”™ 

Fire insurance companies find that 
the last two months have been very 
favorable, and unless the unexpected 
happens the last few days of the year, 
companies will show some profit in the 
west. The mild weather of the latter 
part of 1913 has been a saving grace 
and has helped out materially. Dur- 
ing November and December, compa- 
nies, always expect the usual large 
number of losses due to firing up of 
heating plants. At the close of sum- 
mer it looked like 1913 would be a 
very bad year, as the summer produced 

an-unfavorabie record. 

* * 





HECOX IN SOLE CHARGE 

George R. McConnell is retiring from 
the general agency firm of McConnell 
& Hecox of Chicago, who have charge 
of the Ohio Farmers western depart- 
ment. Charles L. Hecox assumes the 
management of the department, and its 
office has been moved to 2119 Insur- 
ance Exchange, Chicago, in order to 
give it more room. 

Mr. McConnell retains his position 
as a director of the Ohio Farmers, and 
will conduct his local agency at Troy, 
Ohio, where he has a number of out- 
side interests. 

* . 
ROUND TABLE FESTIVITIES 

The members of the _ illustrious 





Round Table of the Union League 
Club at Chicago held their usual holi- 
day festivities last Saturday afternoon. 


J. J. Purcell in the role of King Brian | 


Boru was in charge of the initiation. 
W. H. Lininger, assistant manager of 
the Sprinfield, was knighted and given 
the entire privilege of the order. Carl 
F. Sturhahn of New York, United 
States manager of the Rossia, who had 
been-elected an honorary member, was 
present this year, and was given a 
special initiation. 

W. A. Chapman, who soon will move 

to Hartford and have charge of the 
western business of the Connecticut, 
was presented with a humidor, the ad- 
dress being made by John Marshall of 
the Fireman’s Fund. 
_ An embossed set of holiday greet- 
ings was signed by all present and 
sent to J. J. McDonald, who is con- 
fined to the hospital. 

P. D. McGregor of the Queen pre- 
sided, and the Round Table choir fur- 
nished the music. James F. Joseph of 
the Sterling Fire and W. A. Blodgett 


of the American Central were the out ; 


of town members present. 
a ok *K 

HOLIDAY BLUE GOOSE LUNCH 

The Illinois Blue Goose will hold a 
holiday lunch at the Hotel LaSalle in 
Chicago at 12:30 next Monday. It will 
be in charge of a committee of mana- 
prs of which John Marshall of the 
rireman’s Fund is chairman. He will 
act as toastmaster. There will be sing- 
ing by the choir. A number of man- 
agers not members have been asked 
to attend. Carroll L. DeWitt of the 
Cleveland National and E. E. Marion 
of the North America who are leav- 


ing the field will be guests of honor. 
. . * 


OFFICE ADJUSTERS AROUSED 

Some of the local agency adjusters 
in Chicago are aroused over the possi- 
bilities of the new Chicago expense 
reduction plan which goes into effect 
Jan. 1. Under the new rule an agent 
is allowed no compensation for ad- 
justing losses. Some of the offices 
now employ their own adjusters, they 
taking the work for the companies in 
the agency and also doing outside in- 
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dependent work. The usual plan is to 
pay the adjuster a salary and commis- 
sion on his outside work. It is stated 
that in this way the agencies are able 
to clean up something on adjusting, 
as the companies are charged up on a 
per diem basis. 
+ * 

LOOKING OVER THE CHICAGO FIELD 

Vice-President Waite Bliven of the 


State of Pennsylvania is in Chicago | 


looking over the agencies in the city 
with a view of locating the company, it | 
having been resigned by the Critchell | 
office. The amalgamation of the State 


| and American of Pennsylvania has been 


officially passed on by the Pennsylvania 
department. It gives the State $1,000,- 
000 capital. 
* * 

MOONEY WITH THE NATIONAL 

M. W. Mooney, who recently re- 
signed as daily report examiner at the 
home office of the Sterling Fire of 
Indianapolis, has been appointed one 
of the chief examiners in the western 
department of the National of Hart- 
ford to succeed E. R. Ealy, who re- 
cently died at his desk. Mr. Mooney 
was formerly with the Springfield in its 


western department and later was 
Michigan special agent. 
x * * 


A. F. CAMPBELL DIES 

Alexander F. Campbell, agent of the 
Chicago Board, died Monday evening 
as the result of a second stroke of 
apoplexy. He was similarly stricken 
a few years ago but recovered suffi- 
ciently to resume his work and has 
been serving the board as detective 
and investigator. He investigated the 
eligibility of members other than 
class 1, investigated applicants and 
looked up charges of violations and 
preferred such charges before the 
board. Mr. Campbell came to the 
board during the administration of the 
late Edward M. Teall. He had been 
an inspector in the Chicago police de- 
partment. 

” * 
CREDIT FOR PREMIUMS 

In these days when field men are 
strenuously trying to collect agency 
balances, the comment of Commis- 
sioner Ekern of Wisconsin in his an- 
nual report on credit allowed for pay- 











The Reisch Indemnity Company 
C3 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 


Dram-Shop Indemnity 





NORD-DEUTSCHE 


tala COMPANY 





Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 
Assets $882,862.76 Surplus $519,931.57 Liabilities $362,931.57 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 


New Jersey Fire Insurance Company 
NEWARK, N. J. 


STATEMENT 
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J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 
Independent Inspector and 


i : W. | r I E R C r Fire Prevention Counselor 


1565 INSURANCE EXCHANGE, CHICAGO 
Telephone, Wabash 767 











Fourteen years’ experience in Cook county inspections. Prompt personal attention given to all commitments. 





INCORPORATED 


SPRINGFIELD dis INS 


WESTERN DEPT. : CHICAGO: AF. DEAN, MGR. 





@ 


The Springfield has paid its losses promptly, dollar for 
dollar, in every great conflagration for sixty-four years. 

It does not own or control, nor is it owned or controlled 
by, any other company. 

It is strictly an agency company according to the best 
traditions of fire underwriting, and has avoided all schemes 
for securing business that do not recognize the exclusive 
right of every agent in his own territory. 

It does not compete with its own agents through roam- 
ing broker-agents or through rival local agents who repre- 
sent it under other corporate names in the same town. 

An agent of the SPRINGFIELD is not a half, a quarter 
or any other fraction of an agent, but is vested with the 
rights and dignity of an undivided representative of an 
undivided and independent company. 
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ment of premiums, seems appropriate. 
He «says: 


A contributory cause to high commis- | 
sions and large expenses may be found 
in a growing practice of granting long 
eredits by the agents to lar ge pro ore 
owners and others. Interest rarely 
ever, —- and the practice “* in elect 
a rebate. 

The difficulty of dealing with it arose 
from the fact that, somewhat for the 
sake of convenience, a usage had 
grown up of collecting premiums after 
the delivery of the policy. 

To settle the question as to what 
should constitute a rebate and correct 
the practice, the law was amended by de- 
fining an extension of credit for 60 days 
and thereafter in writing with interest 
at the legal rate as not constituting a 
rebate. Agents must therefore see that 
these premiums are collected within the | | 
sixty days or such written agreement is 
secured, or if this can not be done, that | 
the insurance is cancelled. 





* ” * 
CLERKS ARE AROUSED 

Clerks in the general offices in Chi- 
cago are considerably aroused as to 
the report that is going the rounds 
that with the establishment of the new 
expense reduction agreement in Chi- 
cago, commissions to clerks will be 
virtually cut off, unless they can suc- 
ceed in getting brokers licenses or 
open up class 2 offices. It would be 
almost impossible to secure a broker’s 
license, as a broker must devote most 
of his time to soliciting business. 
Many of the department clerks have 
worked up quite a nice business of their 
own on the side, soliciting evenings, 
Sundays, holidays, Saturday afternoons 
and other odd times when they can 
catch a stray moment. In some cases 
the employes work on a moderate sal- 
ary and give a little extra time to their 
own business. Most of the risks are of 
the preferred class. The clerks have 
worked hard during their spare hours 
tc build up this additional income and 
it has been of a class that the com- 
panies are glad to get. 

Many of the clerks feel that their 
cause should be championed by the 
western managers, and it is likely that 
some concerted move will be taken to 
save the day. 

* * 
SOME LOCAL EVENTS 


Alex. Smullan, who has received the 
Cook County general agency of the Ari- 
zona Fire at Chicago, is also representing 
the company for whisky lines. 

The Western Union, which has been lo- 
cated in the American Trust building, 
Chicago, for some years, has taken the 
space on the tenth floor of the Insurance 
Exchange formerly occupied by the Calu- 
met Fire, and will occupy it May 1, when 
the present lease expires. 

PF. y. Cadman, assistant manager in 
the western department of the Royal, has 
returned to his desk after a month’s va- 
cation on his plantation in Florida. 





With Chicago Brokers 











Brokers in Chicago report that they 
are not so greatly bothered about com- 
petition of cut rate casualty companies 
as they are from the interinsurers. 
These concerns with their glittering 
promises of cheaper insurance are at- 
tracting a number of business houses 
and different assured that heretofore 
have patronized stock companies. The 
fact is lost sight of that many of these 
new interinsurance concerns are largely 
speculative. They have been organ- 
ized primarily to afford some attorney- 
in-fact a fat job. They are untried. 
They have no past experience. They 
have not the facilities for service. 

Some of the old fire interinsurers 
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Lost Policy Certificates 


“Every company and agent has more or 
less trouble and inconvenience regarding lost 
policies. A Cincinnati agency, having many 
years practical experience ‘n the matter, has 
devised a ‘‘Lost Policy Certificate,’’ which, 
when folded is the same size and form as the 
policy, and can be issued prempty to the as- 
sured in case of the reported loss of the original 
policy, thus avoiding all the expense and 
trouble incidental to issuing a new contr2ct.” 
Furnished by CAREY & ZIMMERMAN, 
41 E. Fourth St., Cincinnati, at the following 


prices: 

IE cc x02 checcacaSeecesdeseenseDiel $1.50 
DOO COPIES .0.00.s0cccccccccccccsesevesese 2.50 
UE ra, suntan occccccnnsscencsisvact oa 4. 


have had a favorable experience and 
are operated by men of high ability. 
They have selected their risks with 
great care. The newer concerns largely 
operated by men with meager experi- | 
ence are getting out into the more 
hazardous seas. The disastrous failure 
of the Pacific Coast Interirsurers 
leaving behind thousands of dollars of 
unpaid claims is an evidence that all 
is not gold that glitters. This con- 
cern promised 50 percent reduction in 
insurance cost, and yet it found in the 
wind-up that the attorney-in-fact 
through a system of padded expenses 
was receiving 52 percent of the pre- | 
miums. The rest was not nearly suffi- | 
cient to meet the losses. The sub- | 
scribers, therefore, find that their low | 
cost insurance is an expensive luxury. | 
Brokers will find it mecessary to | 
bring home real facts to the people | 
about a class of indemnity that is ex- | 
perimental and which has no charts to | 
guide it. 





Lyman Root Promoted 

Lyman Root, who formerly traveled 
for the Hartford Fire in Ontario as 
superintendent of agencies, and later 
was a member of the firm of Stone & 
Root, local agents in Sault Ste Marie, 
Ont., and with the Edwards Adjustment 
Company of Toronto, will on Jan. 1, be- 
come assistant Canadian manager of | 
the Sun of London, with headquarters 
in Toronto. Mr. Root is well known to 
special agents in the United States 
through his connection with the Blue 
Goose. 








Peculiar Form Appears 

An unusual form called an “automatic 
term fire insurance rider” and copy- 
righted by William L. Dickelman, local 
agent at Peoria, Ill., is causing specu- 
lation among underwriters. The form 
apparently provides for the issuance of 
annual policies with coverage only dur- 
ing certain months of the year. Com- 
pany men expect that it will make its 
appearance on dailies for business 
usually written for less than a year, 
such as whiskey or cattle. They won- 
der if cattle will be covered for a 
period in the fall and a period in the 
spring with a rate computed for the 
sum of the two periods. 





OVERHAULING THE CAPITOL 


Michigan’s ancient state capitol build- 
ing at Lansing, is being overhauled as a 
fire hazard, by an inspector summoned 
from Chicago at the instance of Com- 
missioner Winship. The work has been 
roing on for a week, and several large 
“defects” have been reported. The heat- 
ing pipes were insufficiently protected, 
and at the entrance to the basement, un- 
der the steps on the east side, was a verit- 
able fire nest, in a small room which had 
been a rubbish depository for years. The 
capitol dome was found to be something 
like a tinderbox, and an order has been 
issued forbidding visitors to smoke when 
sight-seeing there. 





EASTERN UNION OFFICERS 

The regular meeting of the Eastern 
Union was held in New York last week. 
The following officers were elected: 
President, Cecil F. Shallcross, manager 
of the Royal; vice-president, F. W. Sar- 
gent, president of the New Hampshire; 
treasurer, George W. Burchell, vice- 





president of the Queen; secretary, How- 
ard De Mott. 
The Eagle Fire of New Jersey, which 


does a 





Larger lots at proportionately less rates. 











has doubled its capital, making it 


$200,000. 








| 


reinsurance business exclusively, 


FIRE—TORNADO 





‘Wm.F.Rollo ——W.. Dix Webster 


geoem™ Op, 


e 







yme. Rollo & Soy 


/AANAGERS. 
CHICAGO, 


2021 Insurance Exchange 


AGENTS WANTED 


Sixty Years of 
Splendid Service 


The old Girard has been’ in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 

The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. 


Capital $500,000 Assets $2,553,904.70 
Policyholders Surplus $939,752.26 








Gustavus Remak, Jr., Pres. 
Warte BLIvEn, Vice-Pres. 
H. W. StepHenson, Vice-Pres. 
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INVALUABLE AUXILIARY 


NATIONAL INSPECTION CO., Inc. 


ACCURATE 


RESPONSIBLE 


UNDERWRITING REPORTS ON HEAVY RISKS nen Central Ohio to the 


Missouri River and from the Ohio River to the Canadian Boundary. 


JOSEPH G. HUBBELL, Manager 


108 S. La Salle St.. CHICAGO 
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of Watertown. B! 
W. H. STEVENS, President 


60th ARC as STATEMENT 


Capital - - - - $ 600,v00.00 
Assets (to protect policy holders) - 4,189,617.18 
Net Surplus to policy holders 2,180,006.26 
Net Surplus to stockholders - - 1,680,005.26 


JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Howell 
N.T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, ” State Agent, Indiana nnd Kentucky, Mattoon, III. 


P 
H. 
.S. FREEMAN, State Agent. 





-P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins.Exchange,Chicago 
F, WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, 
Iowa, Nebraska and Minnesota, Omaha, Neb. 


FIRE INSURANCE AGENTS 


Have you a contingent earned on profits at this time? Would it be wise 
to insure the contingent against loss between now and date due? 
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PAUL G. JOHNSON, Room 1523 INSURANCE EXCHANGE. CHICAGO 
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Farm Business in the State for Some | 
Years Past Shows a High | 





Loss Ratio 





Companies writing farm business in | 
Ohio—and undoubtedly those writing | 
it in other states as well—are deeply | 


concerned with the profit and loss ac- 



















































































especially as it is generally a loss ac- | 
count. Statistics for this class of busi- 
ness are available in very few in- 








stances, and as a rule they have been | 
kept—if at all—for too few years to | 
provide safe bases for comparison; but | 


here and there are to be found data 
which indicate that farm business is 
not as profitable as many people and 


some companies seem to think, at least | 
in Ohio, and that in fact it puts a bal- | 
ance on the wrong side of the ledger. | 


It has not, 
much consideration by legislative in- 
vestigators. There is no Dean schedule 
or other system of analyzing farm 
hazards to surround it with complica- 
tions, but the uniform rate has been 


1 percent for three years. If any 


as a rule, been given | 


companies have secured more than this | 


rate there is nothing in the record to’ 


show it, but there are pretty plain in- 
dications that some of the companies 
have written it at less, and—as it de- 
velops—are sorry for it. 

* * * 


So low a term rate as this compares 





) 


RGANIZED-1851: 


o CINCINNATI 


G. W. POHLMAN, JR., President 
®. A. WINTER, Secretary 














F. H. HAWLEY, Pres. 


Ohio Farmers Ins. Co. 


Organized 1848 


Insurance Exchange, 


W. E. HAINES, Sec’y. 


LE ROY, OHIO 


Reserve for Emergencies. .$125,000 
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circumstances as these, there is not 
much room for profit. 
How long this condition can con- 


tinue is problematical, but it seems 


| fairly well established that there is a 


favorably with sprinklered risk rates | 


in industrial and mercantile establish- 
ments in the congested value districts 
of cities or in outlying territory where 
municipal protection is weak. Yet, 
while lacking the special hazards of 
these risks, the farm has enough haz- 
ards of its own to make it anything 
but a “preferred risk.” Construction 
often is flimsy and uniformly is with- 
out regard to structural safety as af- 
fecting the fire hazard; lighting gen- 
erally is with oil, in one or another of 
its forms, which is especially hazardous 
as respects barns, stables and granaries; 
sparks from traction engines at har- 
vest time are a yearly recurring dan- 


ger, and the frequent necessity of burn- | 


ing trash, rubbish and slash adds to 
the fire danger of the rural establish- 
ment. On top of these conditions 
means of protection usually are ab- 
solutely lacking. There are few farms 
which have so much as a fire extin- 
guisher installed or possess a force 
pump, a few feet of hose and an avail- 
able supply of water. 

In the face of all this, the recog- 
nized farm rate remains at 1 percent 
for three years. 

* * 

Such statistics as are available indi- 
cate that for more than a decade in 
Ohio the loss ratio on farm business 
has been at least 67 percent; probably 
more. The bulk of the business comes 
from insurance on barns and livestock. 
The loss ratio on barns for the same 
period has been 85 percent or more, 
and that on livestock not less than 60 
percent. Dwellings have a fairly low 
loss ratio, but the bulk of business in 
this class is not large enough, and the 
loss ratio is not low enough to bring 
the loss ratio for farm business as a 
whole below 67 percent. Under such 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main 297 1404 1st Nat. Bank Bidg. 


HOTEL HARTMAN 


COLUMBUS, OHIO 


movement afoot, on the part of a few 
companies at least, to bring about an 
advance in rates, and that the new rate 
desired is 50 percent higher than that 
now in force. Those companies which 
have adhered strictly to the accepted 
rate of course are in stronger position 
than those which have not, but even 
they undoubtedly would welcome an 
opportunity to put the business on a 
paying basis, provided the possibility 
of rate-cutting were removed. 
* * x 


Under the present form of the Ohio 
law this assurance could not be given. 
The companies could not even make a 
lower rate by agreement. This opens 
up the whole field of state supervision 
of rates, and leads inevitably to the 
conclusion that the rates should be 
reasonable, whether higher or lower 
than existing rates; that it should be 
fixed, under legal powers and provi- 
sions, specifically granted and made, 
and that it should be mandatory. It 
is equally true that the companies 
should not be required to write busi- 
ness at a loss as that the public should 
not be compelled to pay too much for 
its fire indemnity. 

The farm situation in Ohio, there- 
fore, offers an interesting exemplifica- 
tion of the problem which involves all 
other phases of fire insurance in the 
state, the difference being that it em- 
phatically presents the other side. 
Managers of the three inspection bu- 
reaus concede that rates under their 
jurisdiction in the state may be too 
high, but, in the absence of power to 
reach an agreement for a harmonious, 
if gradual, reduction of rates where in- 
vestigation shows them to be exces- 
sive, they are working individually to- 
ward a lower level. On the other hand, 
farm business in the state undoubt- 
edly is written too low; but here, also, 
there is no possibility of putting them, 
by concerted effort, on a basis of at 
least breaking even. 

Thus the property owners on the 
one hand and the companies on the 
other alike suffer from the restrictive 
provisions of the state laws, and unless 
the legislative report which has been 


J. A. HADLEY 
Manager 
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INSURANCE COMPANY 


NEWARK, N. J. 


Assets - . . . ~ - . $1,918,742.17 

Capital - . . . - . - . 500 0,000. oo 

Surplus to Policyholders - - . . 1 228, 824.81 
WESTERN STATE AGENTS 

J. H. MACFARLANE, Michigan and Ohio - - Union Trust Building, Detroit 

A. 8. JACOBS, Illinois, Indiana and Wisconsin - - 19 So. La Salle St., Chicago 

LOUIS R.DALE, lowa, Minnesota, Nebraska and Missouri, P.O. Box 1058, Omaha 
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PITTSBURG UNDERWRITERS 


GEO. R, DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
mig UNDERWRITTEN BY 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
all of Pittsburg, Pa. 
Capital, $1, 700, one. Assets, $7.562.840.35 Surplasto Policy Holders, $3,437,126.83 
H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
R. P. Ockenga, Peoria, Ill., General Agent for Illinois 


New Agents Solicited. Fish & Schuikamp, Madison, Wis., General Agents for Wisconsin 





R. W, ALEXANDER, President 


Cash Capital 


$890,000.00 — 


or  olicyholders 
$1,111,794.61 
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LN SWURANOU; COMIPANTT 
BALTIMORE, MD. 


FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS F. E. WOODS, SPECIAL AGENT, 
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PROVIDENCE NEW YORK CHICAGO BOSTON 


Starkweather & Shepley, Inc. 


H. V. BURROWS, Manager 
Room 1633 Insurance Exchange, 175 W. Jackson Boulv., Chicago, Ill 


MANAGERS FOR COOK COUNTY 
Rhode Island Ins. Co. of Providence, R. I. Nationale Fire Ins. Co. of Paris, France. 
Union Fire Ins. Co. of Paris, France. Phenix Fire Ins. Co. of Paris, Franc +. 
Assurance Co. of Am. of New York. 


SuRPLUS LINES 


Prompt attention given to orders for surplus lines in United States, Canada 
and Mexico in the following: 


La Metropole of Paris, France (Est. 1879) Standard of Amsterdam, Holland (Est. 1900) 
La Confiance of Paris, France A en Amsterdam-London of Amsterdam, Holland 
Le Soleil of Paris France (Est. 1829 (Est. 1895) 

Le Nord of Paris, France (Est. 1840) London Lloyds—Binding Contract with Guar- 
La France of Paris, France (Est. 1867) anteed Underwriters up to $30,000 
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made and the incoming legislature con- 
sider these questions broadly and solve 
them with real statesmanship, there is 


little prospect of early or practical re- 


lief. 
CINCINNATI. 


Cleveland Offices Combined 

The offices of Thomas F. Huggins 
and Smart & Searles, Cleveland, have 
been consolidated under the name of 
Huggins-Smart-Searles Company, 
which was incorporated late last week. 
The offices of the company will be on 
the tenth floor of the Illuminating 
building. The Fidelity-Phenix, Jersey 
Fire Underwriters, Federal Union and 
Royal will be represented by the office 
and the company will be general 
agents for the Maryland Motor Car for 
northern Ohio, while the United States 
Fidelity & Guaranty will occupy the 
same position it has in Mr. Huggins’ 
office. 








Wrote Fiftieth Renewal 

Recently the James & Manchester 
Company of Cleveland renewed the 
insurance on a risk that made history 
for the office. Fifty years ago Smith 
& Curtiss, coffee, tea and spice deal- 
ers, took out a policy for $5,000 in the 
North America, through the agents, 


W. H. Runnells and J. A. Manchester, 


which, through changes and consolida- 
tions, has become the James & Man- 
chester Company. The business has 
been renewed in the office annually up 
to this time. J. A. Manchester, who 
wrote the first policy, also wrote the 
fiftieth renewal. W. H. Runnells died 
some years ago. During the life of 
the policy there has been no occasion 
to make a claim. It has always re- 
mained $5,000 and the premiums for 
the fifty years aggregate $3,000. 


Underwriters’ Club Meeting 
The annual meeting of the Fire Un- 
derwriters’ Club of Cincinnati will be 
held Jan. 8. The principal business of 





| Swihart, 





the meeting will be the election of the | 


executive committee for the coming 
year. The following men have been 
named as candidates by the nominating 
committee: Harry M. Alexander, M. 
L. Bartlett, Benj. J. Block, A. L. 
Clemons, Jos. T. Billhoff, Jos. Gunther, 
L. E. Guntrum, William Stredelman, bk. 
k. Weiss, Robetr F. Wirthwine, Edgar 
A. Winter. Of this number the seven 
members will be chosen. 





HENRY 8S. MITCHELL RETIRES 


Henry S. Mitchell, of Norwalk, Ohio, 
who established a local agency there in 
1881 and had since conducted it, has sold 
out to Holiday & Tucker, another estab- 
lished agency there. Poor health is the 
cause of his retirement. He is 78 years 
of age and recently has been suffering 
from paralysis. His first company was 
the Springfield. In 1882 he took on the 
Northwestern National, and has_ rep- 
resented both of them continuously since, 
besides several other companies. 





Chio Agency Appointments 

Aachen & M.—Seth McColloch & Son, Piqua; 
Piqua; F. E. Wyant, Springfield 

merican—C. C. Bowyer, Paulding. 

Caledonian—W. W. Walker, Columbus; Bur- 
nett & Stone, Warren; Warren Realty & Invest- 
ment Co., Wauseon; Mayme Kehler, Bowling 
Green. 

Camden—R. C. Lupton, Martin’s Ferry. 

Commercial, C.—E. E. Morse, Ph oe et 
J. M. Sprague, Cincinnati; Johnston & Johns- 
ton, Fostoria; C. R. Adams and Ellis Katz, 
Marion. 

Coml. Union, Eng.—J. K. Dunbar, Manches- 
ter; S. N. Rucker, Pecbles: P. A. Kahle, Lima; 





R. R. Kennedy, 


Sgooerwiie: G. S. Crow, 
i oudonville; Mrs. . D. Stanley, Conneaut; 
C. H. Merritt, Geneva; Purpus & Wissman, 
New Bremen; C. N. Stearns, St. Marys; Lup- 
ton Agency, Martin’s Ferry; T. A. Connolly, 
Fayetteville; John Wood Agency, Georgetown; 
We - Be — Middletown; T. . Wesco, 
Hamilton; C. Wood, Mechanicsburg; J. M 
a eoideha: James Lemar, Moscow; G. 
P. Shaw, New Richmond; C. H. Lochard, Wil- 


| liamsburg; T. H. Bryan, Wilmington; a. 
West, East Liverpool; Heaton & Taylor, Sa- 
lem; shels, ‘Crestline; C. A. Castle, 


Galion; W. H. Barber, East Cleveland; Hough T. 
McGriff, Greenville; L. L. Lehman, Versailles; 

H. Pearl, Huron; W. E. Ellis, Washing- 
ton C, H.; Brailey & Ackerman, Swanton; 
James Grisier & Son, Wauseon; Bernhard 
Schlessinger, Xenia; S. W. Dakin, Yellow 
Springs; X. B. Drexilius & Co., C. O. Gansel 
Co., Gray, Dolle & Latta, Gunther, Plummer 
& Wuest, Conrad Rage, Neare-Gibbs Co., 
Frederick Rauh & Co., . Schroeder & Son, 
E. F. Weiss and J. c right & Co., Cin- 


cinnati; C. D. Bevis, Harrison; C. E. Wood 
Mt. Healthy; S. J. Pence, Kenton; F. W. Reiter, 
Napoleon; J. E. McDermott, Hillsboro; c. 


Teter, Leesburg; J. T. Allen, Lynchburg; W. G. 
Burwell, Chicago; G. F. Round, Norwalk; 
James Brettell, Mingo Junction; a Peter- 
man, Mt. Vernon; J. A. Parker, Bellefontaine; 
Joseph Binehower, Wellington; Albert Alms, 
sore F. Katz, Marion; Noah Gast, Pros- 
Brookhart & Murlin, Celina; B. Maurer, 
Geckeas i Jackson, Rock ord; George 
Stelzer, Piqua; D. W. De Bra, Pleasant Hill; 
Wilson Bros., Tippecanoe City; W. L. Martin- 
dale, West Milton; Newhart & Thompson, 
Woodsfield; C. F. Huber, Germantown; M. L. 
Dady, Miamisburg; G. C. Dittenhaver, Paulding; 
G. B. Brown & Son, Payne; A. Ei Kyle, Man- 
tua; E. M. Roberts, Ravenna; Kelly, Kline & 
Eaton; . Baker, Mansfield; 4 

F. Sommenstine, Shelby; Miss L. 
Chillicothe; Burkett Ins. Agency,-Fremont; J. 
F. Strayer, Portsmouth; A. C. Lloyd, Fostoria; 
7 Anna Stoner, Tiffin; John Oldham, Sidney; 
. P. Fleming, Massillon; Deemer, Gi- 
Lm R. K. Furbay, Urichsville; S. W. Dol- 
bear, Marysville; ‘urmort Bros., Van Wert; 
O. F. Pilcher, McArthur; Mrs. R. B. Harding, 
Franklin; Cunningham, Lebanon; Louis 
Clawson, Mason; L. J. Cutter, Marietta; W. C. 
Myers & Co., Wooster; J. P. Walter, Edger- 
ton; C. G. Sweet, Pioneer; M. B. Cook, Perrys- 
burg; M. S. Newhall, Upper Sandusky; Manning 
& Long, Batavia; Ross & Brand, Urbana; 
W. Dakin, Yellow Springs; H. C. Parrett, 


E. Brown, 


Con- 


tinental; W. K. Albright, Greenville. 
Coml. Union, N. ¥.—F. W. Wood & Co. 
Lorain 


Commonwealth—R. H. Gardner & Co., Co- 
uw ns: J. B. Maloy, Youngstown. 
Connecticut—J. M. Hunt, T. I. Potter and 
E 4. Barlion, Cincinnati. 

Fire Assn.—L. B. Ackerman, Fredericktown. 
First Natl—A. J. Hammell & Son, Cincin- 
nati; Ellis Katz, Marion; W. D. Pepple, Toledo. 





CONSCIENCE EASILY CLEARED 

Deputy State Fire Marshal J. A. Ander- 
son of Ohio, caused the arrest of James 
M. Williams at Warsaw, charging the 
man with burning his house in Newcastle 
township two weeks ago. The prisoner is 
said to have remarked as the officer got 
him, “I had so many debts that I could 
not face anyone, so I tossed a match into 
the woodbox, closed the door and let her 
go at that. I thought the $250 insurance 


| would pay, off my debts and clear my 


conscience.” 


INVESTIGATING TWO FIRES 

The Ohio state fire marshal’s office is 
ere, Ge mysterious blaze that 
caused loss at the Springfield 
Spring Eceanes “lant and also the fire 
that swept the Salvation Army’s bar- 
racks at Cincinnati. Ten lives were lost 
in this A warrant was issued for 
the major in charge for violation of the 
building code. This was for alleged fail- 
ure to make certain changes ordered. The 
building was littered with rags and rub- 
bish and the exits were clogged. 


OHIO NOTES 


The Sears Insurance Agency at Cincin- 
nati has been appointed agent of the 
Arizona Fire for whiskey. 


Gray, Dolle & Latta of Cincinnati, who 
have had their offices in the Ingalls build- 
ing, will on Jan. 1 move to a handsome 
suite on the eighth floor of the First Na- 
tion Bank building, 801 to 806. 


Coleman Conroy, 38, has been arrested at 
Bellaire, Ohio, by Ohio deputy fire mar- 
shals Miller and Davis, for burning his 
sister’s house. Revenge in being cut out 
of his mother’s will is said to have been 
the cause. 


fire. 








F. R. Ormsby, Pres. 


Industrial Fire 


I, S. Myers, Treas. 





Joseph Winum, Secy. 


Insurance Co. 


AKRON, OHIO 


Cash Capital .... 


$100,000 


An Ohio company writing business through Ohio 


agents. 
an Ohio company? 


Farm Department. 


Why not represent 


AGENTS WANTED 


Address, 


W. E. LANDERS, General Manager 





Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS............. 
H. R. SMITH, President 


BUSINESS CONFINED TO OHIO 


soeosieaccneend $2,371,785 


R. SMITH, Secretary 





The Gentral Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets—$598, 120.70 


Cash Surplus—$361,864.11 





H. V. OLNEY, President 


Cc. A. L. PURMORT, Secretary 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


NET CASH SURPLUS $178,760.23 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W. A. BOUNDS, President 


H. H. GREER, Secretary 





State of 
Ohio 





In sixty- 
nine years 
of business 

this Com- 

pany has 
never con- 
tested a loss 


Daston, oO. 





Dayton Mutual Fire 
Insurance Co.,°dn10" 


B. C. COLEMAN, Secy. 
Assets Jan. 1, 1913. $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 
$ 957,007.25 
147,188.28 
1,047,305.00 
J. AMBLER, Sec’y 


Assets - . - 
Net Cash Assets . 
Losses Paid - - 


J, R. VERNON, Pres. 





During its entire history the C has i 
ously fulfilled every estimate of saving 
to the Policyholders. 


Ohio Business Only Through Local Agencies 


E, J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873, 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - 
Total Assets - 


$5,115,600.00 
640,046.18 





An Agency Company 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 





Cash Assets .. - «+ $968,469.76 
Net Surplus over capital oat all liabilities $569,109.54 





J.LINXWEILERJR., Pres. WM. PF. KRAMER, Seq 
L. F. CREAMER, Special Agent 








BOND DEPARTMENT 





Ohio Non-Taxable Bonds 


For Insurance Companies which > 
qualify to do business in OHIO. 


Write us for particulars and offerings. 


Fifth-Third National Bank 


CINCINNATI, OHIO 


J. R. EDWARDS, Manager 











GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus$180,198.28 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio 





Special Agent for Ohio and Indiana 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. ins. Co. Security Ins. Co, 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - «© «*«  «* $250,000 
Assets - Ba - « 720,044 
Surplus to Policy Holders - 462,618 





F. A, ROTHIER, Prest. ADAM BENUS, Secy, 





F.C. BARTON, Asst.Secy. R.B. HEATON, State Ag 
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MICHIGAN AND INDIANA 


MICHIGAN POND HAS MEETING 








Committee to Prepare Resolution on 
Death of Frank Vernor—Plans 
for Annual Session 





Special meeting of the officers of the 
Michigan pond of the Blue Goose was 
held at the offices of the Michigan In- 
spection Bureau at Detroit, Monday, 
the primary purpose being to adopt 
resolutions upon the death of Most 
Loyal Gander Frank A. Vernor. The 
following committee was appointed for 
that purpose: Joseph W. O’Brien, 
Home; ; . Andrews, Fireman’s 
Fund; W. S. Abbott, North British & 
Mercantile; W. F. Hawxhurst, Com- 
mercial Union, and W. T. Benallack, 
of the Michigan Inspection Bureau, all 
past most loyal ganders. 

Acting Most Loyal Gander B. E. 
Starr then advanced all the officers of 
the pond except W. F. sr 
wielder of the goose quill, and A 
Henry, of the Northwestern National, 
treasurer, one position each. Eugene 
O’Brien was made supervisor, Stuart 
Morgan custodian of the goslings and 
Oscar D. Wische, of the Queen, who 
has been assistant to Mr. Vernor, was 
appointed to the vacant office of guard- 
ian of the pond. 

It was decided to hold the annual 
meeting and banquet on the first Tues- 
day in March. There was a strong sen- 
timent that the gatl.ering should be at 
Post Tavern, in Battle Creek. W. T. 
Benallack was apopinted general chair- 
man in charge of the arrangements for 
the meeting. 

It was a very good meeting, and 
enthusiastic, though saddened by the 
reason for the call. The organization 
is strong, with plenty of money in the 
treasury, and a very satisfactory annual 
meeting is looked for. A number of 
prominent speakers will be invited, the 
only one of whom thus far selected is 
Commissioner John T. Winship. 

A committee was appointed to take 
to N. B. Jones, dean of the Michigan 
special agents, a big basket of fruit on 
Christmas. Mr. Jones’ condition shows 
no improvement. 





Get Together Once a Month 


Both the Union and Bureau field 
clubs, at their Detroit luncheons, 
talked over the proposed joint luncheon 
to be held once each month, and agreed 
that it would be a desirable meeting and 
decided upon Monday, Dec. 29, as the 
date of the first one. 
at the Cadillac, the meeting place of 
the Union Club. 

It will not be regarded as a joint 
meeting, or luncheon, of the clubs, but 
as a luncheon of the special agents of 
the Bureau and Union companies. 





Can’t Collect Tax 

Judge Wiest in the circuit court at 
Lansing, Mich., has upheld the conten- 
tion of the companies that reinsurance 
premiums paid by Michigan companies 
to companies of other states are not 
subject to the 3 per cent tax imposed on 
direct premiums. The case came up in 
a test suit against the American Central. 


Judge Wiest in examining the laws re- 
lating to insurance taxation found that 





It will be held | 





the Michigan companies pay only an ad 
valorem tax on their proper Vie egy ye 
of other states pay a specific tax on 
premiums; and foreign companies rein- 
suring other foreign companies pay a tax 
on the reinsurance premium only when 
the original company has not paid the tax 
on the original premium. He held that 
the law shows no intent to favor Michi- 
gan companies, but only an intent to 
avoid double taxation. He reached the 
conclusion that since the Michigan com- 
panies pay their taxes on an ad valorem 
asis, it would be double taxation to tax 
their premiums when paid to another 
company for reinsurance, and therefore 
held that the construction contended for 
by_the state is not tenable. 

Having reached the conclusion that the 
law does not permit the collection of the 
tax in question, the court did not find it 
necessary to pass upon the questions of 
estoppel and the construction placed upon 
the law by previous administration. 


INSPECTION OF TERRE HAUTE 








Forty Members Attend Fire Prevention 
Meeting and Find 350 Defects 
in 600 Risks 





The Indiana State Fire Prevention 
Association met at Terre Haute last 
Thursday and Friday and forty mem- 
bers made over 600 inspections. They 
found 350 defects, which were referred 
to the owners or tenants of the prop- 
erties and the notifications were re- 
ceived with appreciation. The visit of 
the fire insurance men was under the 
auspices of the chamber of commerce 
of the city and an open meeting was 
held in the organization’s large assem- 
bly room Thursday evening, at which 
several hundred business men were 
present. C. J. Doyle, associate counsel 
of the National Board, talked to them 
on “Fire Waste and Fire Prevention.” 
W. E. Longley, state fire marshal, out- 
lined the work of his department. A 
permanent committee of the chamber 
of commerce was appointed to assist 
the state association in getting defects 
corrected. It is expected Terre Haute 
will set aside one week each year to 
be known as fire prevention week. The 
members of the state association were 
treated with great courtesy by the of- 
ficials and citizens of Terre Haute. 

A table of causes of fires in Terre 
Haute in the seven months the state 
fire marshal has been in office Shows: 

Adjoining, 49; sparks from chimneys, 
16; unknown, 16; lightning, 10; gasolene 
stove, ashes against wood, incendiary, 
spontaneous combustion and _ defective 
wiring, 8 each; defective flue, 10; drapery 
and fire, 7; gasolene, 6; burning rubbish 
and careless smoker, 5 each; sparks from 
locomotive, oil lamp and overheated stove, 
3 each; soot burning, boiling tar and fire- 
works, 2 each; defective exhaust pipe and 
overheated furnace, 2 each; carelessness 
with candle, spark from tinner’s firepot, 
oil stove, careless with matches, gas, 


sparks from charcoal iron, tramp and 
ignited film, 1 each. 





Will Correct Form, at Least 


The brokers who are writing the 
Lake Independence Lumber Company 
risk at Marquette, Mich., with a bad 
form and bad rates, are likely to receive 
a slam presently. The Union special 
agents talked it over at their Monday 
luncheon this week, and the result will 
be that unless the form, at least, is cor- 
rected, the companies will be obliged to 
cancel. 

The Lake Independence Lumber 
Company is a subsidiary of the Bruns- 
wick-Balke-Collender Company. For- 
merly the Marquette agency wrote the 
business, but insisted on such good 
practices that the assured appealed to a 
broker. It desired a blanket policy, 








DETROIT, MICH. 
HAS BEEN 


BOG. or cccrcrress «+++ +$1,489,499.20 


D. M. FERRY. JR. 
é President 





THE MICHIGAN 


Fire and Marine Insurance Compaay 


FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
E. J. BOOTH 
Vice-President 


EE EEO eS $400,000.00 
H. E. EVERETT E. P. WEBB 
Secretary Ass t Secretary 











and the brokers produced one covering 
the lumber and slashings in the woods, 
gasolene launches and a lot of other 
things that the companies wouldn’t 
write singly. The companies had one 
experience along this line, and several 
of them canceled. The special agents 
of the others will this week advise fol- 


lowing suit. . 





LAW WILL ADD TO ITS SCOPE 


Indiana Statute Requires All Fire 
Chiefs and Assistants to 
Send Reports 








More than 400 new assistants will 
become a part of the Indiana state fire 
marshal’s organization after Jan. 1, 
when new fire chiefs and town clerks 
come into office as a result of the 
change in administration in many Indi- 
ana cities. 

According to the fire marshal law, 
the fire chief in every city is named an 
assistant to the fire marshal and is held 
responsible for a definite report as to 
the nature and origin of all fires occur- 
ring in his territory. When the town 
has no fire chief the town clerk acts as 
assistant. 

At present there are about 95 Indi- 
ana cities and 185 towns having fire 
chiefs. 





Practically 190 towns are to | 


be represented in the fire marshal’s or- 
ganization by town clerks. Because 
of the change in city administration in 
many localities, this body of men will 
be practically new. 

A greater change than the one this 
year will come in the fire marshal’s 
office in 1915, when the 1,017 township 
trustees, now assistants in the rural dis- 
tricts of the state, leave their offices. 
Since these men cannot succeed them- 
selves, this force will be made up en- 
tirely of new men. 





Michigan Agency Appointments 
Aachen & M.—Roy Stram, Ludington. 
Atlas—Roy ba Ludington. 

Boston—J. Clark, Bad Axe; C. E. Freese, 
Detroit. 

Brit. Amer.—B. A. Lyle, Big Rapids. 

Caledonian—Henry McCafferty, Romeo; H. O, 
Boyd, Almont. 

Coml. Union, Eng.—Robert Grindley, 
E. D. Cartwright, Mayville; S. C. 
Calumet. 

Connecticut—Ruel & Upton, Lyons; Pengra & 


Pengra, Sebewaing. 

Continental, N.. Y.—W. G. Glazier, Kala 
mazoo; B. Parker, Kalamazoo; J. G. Ber- 
trand, Detroit; W. T. Pelmear, Detroit. 

Detroit Natl—aA. C. Harris, Detroit; Henry 
Kemp, Detroit; H. C. Clark, Ionia; C. R. 
Wolford, Owosso. 

Fi4,-Phenix—W.. G. 2% 
H. B. Parker, Kalamazoo; J. 
troit; W. T. Pelmear, es 
Franklin—Roy Stram, Ludington. 
German, Pa.—O. Chapman, River Rouge, 
Fireman’s Fund—Roy Stram, Ludington; 


Detroit; 
hynoweth, 


Kalamazoo; 
Bertrand, De- 














Michigan Commercial 


Insurance Company 
Lansing, Michigan 





























A Live Company Sotounbie 
for Writing + gad agdage 
Live Agents Tornado Insurance 
FIDELITY SURETY ACCIDENT HEALTB 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 


Capital, $542,525 


Surplus and Profits, $418,596.26 


GEO. M. COBB & CO0., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


LIABILITY PLATE GLASS 


BURGLARY AUTOMOBILE 








Joun G. Ewrna, President 








The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


Cash Capital, $500,000 


EDWARD BLIVEN, Managing Underwriter 
Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New York, New Jersey, Illinois, Indiana, Wisconsin, Iowa, Minnesota 


P. J. Brapy, Vice-Pres. M. W. Wetsn, Secy.& Treas 


Net Surplus, $225,000 











London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39 S. La Salle St. 


Chicago, Illinois 











Tae CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $600,000.00: 
Reinsurance Reserve - 1,102,260.34 
Reserve for allother Liabilities 210,426.37 
Surplus to Policyholders - 1,100,560.70: 
Total Assets - - «= 2,413,247.41 





STATE AGENTS: 


JOHN DREIHS, Chicago, Ill., for Ill. 

F. C. SECOR, Detroit, Mich., for Mich. and Ind. 

P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 
E. G. FORD, Seattle, Wash, for Wash. and Ore. 
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Carter Ins. Agency, Detroit; S. C. Chynoweth, 
Calumet. 

Germania—Mrs. Della Capron, Eaton Rapids. 

Glens Falls—Smith & MacKay, Houghton. 

Granite State—Roy Stram, Ludington. 

Ham.-Brem.—Roy Stram, Ludington. 

Home—W. G. Conlan, Otsego; W. V. Moore, 
Sandusky; First Natl. ‘on Agency, Negaunee; 
Ro — Ss om A. F. Gru er, Petoskey, 

fs, i A.—H. A. Dou las, Detroit. 

a G-Roy Stram, Ludington. 

— M3 Lanc.—Cleveland Thomas, Calumet. 

London—J. C. Gray, Detroit; Roy Stram, 
Ludington. 

Michigan—Pengra & Pengra, Sebewaing; Roy 
a Ludington; Mrs. Minnie Miller, Mar- 
shall. 

Milw. Mech.—Herman & Schafer, Carleton. 

Minneapolis F. & M.—Buttars & Bridge, 
Charlevoi; Thomas Quinlan & Sons Co., Ltd., 
Petoskey; A. F. Gruler, Petoskey. 

Natl. ——— reeman, Munising; M. 
A. Tay Hollan 

+. Kallender, Wakefield; 
A. C. Nelson, Jackson. 

New Hampshire—Martha P. Conklin, Allen; 
E. I. Honan, . Detroit. 

Niagara—Pengra & Pengra; Sebewaing; C. F. 
Peltier Agency, Inc., Detroit. 

Northern, Eng.—Roy Ew Ludington. 


Northern, N. Y.—C, E. Call, Petoskey; Susie 
M. Call, Petoskey. 
N. W. Natl—Herman & Schafer, Carleton: 


Eva May Nichols, Battle Creek; Itchner & 
Itchner, Monroe; Cummings-Allen Realty Co., 
Battle Creek; W. F. Zellner, Fenton. 

Old Colony—R. C. Worm, Dorr. 

Orient—Roy Stram, Ludington. 

Palatine—C. L. Hall, Bad Axe; Leipprandt 
Bros., Pigeon; Charles Sorensen, Detroit; Roy 
Stram, Ludington. 

Phoenix, Eng.—Crook & Gould, Hastings; 
Alexander’ Agency Co., Canton, Ohio; S. C. 
Chynoweth, Calumet. 

Trev. Wash.— ohn Glas, Kalamazoo. 

Pruss. Natl —S. G. Young, Lansing. 





NEWEST MILL BURNED 

There was a $100,000 fire at East Jor- 
dan, Mich., last week, the newest and 
best mill of the East Jordan Lumber 
Company burning. Several insurance 
companies were on, but not for large 
sums, as the risk was not a very desira- 
ble one. It is understood that in spite of 
the poor qualities, it was written at a 
cut rate by a local agent. Larger lines 
formerly were carried, but not long ago 
several companies cancelled. 





LEIB SUCCEEDS P. J. MANGAN 

B. F. Leib, a well known Indianapolis, 
insurdnce man, succeeds P. J. Mangan as 
manager of the insurance department of 
the Indiana Trust Company, Indianapolis. 
Mr. Mangan is giving all his time now 
to field work for the Svea. 


INDIANA NOTES 


More than 150 chimneys in Parker City, 
Ind., have been condemned and ordered 
rebuilt by Fire Chief Jellison. 

J. Carl Rutter, retiring county recorder, 
and Freeman Cox of Rockville, Ind., have 
formed a partnership to conduct a real 
estate, insurance and auctioneering busi- 
ness. 








A. B. Backus of Harbor Springs, Mich., 
calls attention to a recent error in this 
paper. He says: “Deuel & Reynolds suc- 
ceeded A. L. Deuel & Co. The old firm 
of Deuel & Backus dissolved partnership 
three years ago by dividing equally all 
of their business. A. L. Deuel retained 
ten fire compaines and I took over the 
same number and continued in business 
in Harbor Springs. The firm of Deuel & 
we ated is the old business of 

eue 





INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - . 


$ 300,000.00 
SURPLUS TO POLICY HOLDERS, 360,704.20 
ASSETS - - 966,033 51 
LOSSES PAID TO DATE - - 5,400,000.00 





GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,000.00 
Assets, - - - - $7,213,762.27 
Net Surplus, - - §$2,613,814.88 
Surplus for Policy 

Holders, - - - $3,613,814.88 


HEAD OFFICE 











FIRE 


Automobile and Farm Departments 


TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins. Co. - - - - 
United States FireIns.Co. - - 
Nassau & Dutchess Fire Ins. Co. 

Richmond Ins. Co. - - - - - 
Union of Buffalo- - - - - - 


THE CAPACITY OF THE 





Surplus to 
Assets Policyholders 

$3 684,956.39 $1,266 ,393.72 
2,476,951.86 901,750.56 
1,110,427.61 690,472.05 
1,482,343.38 802,593.47 
471,723.51 341,635.94 
327 ,455.35 274,806.30 


ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 


CRUM & FORSTER 





Western Department 
FREEPORT, ILL. 


FRED M. GUND 


Manager 











IN ILLINOIS AND WISCONSIN 


LOWER RATES IN WISCONSIN 





Average in the State for 1912 was the 
Lowest it Has Been 
Since 1879 





Commissioner Ekern of Wisconsin in 
his report states that during the last 
two years there have been admitted to 
Wisconsin 34 mutual fire companies, 
eight interinsurers and five Lloyds. 
As to rates in Wisconsin he says: 


A statistical tabulation for stock com- 
panies from 1870 to 1912 gives an average 
rate of $1.05 per $100 of insurance for 
1912, which is the lowest since 1879 and 
is 6c below that of the preceding year 
and 63c below that of 1903 and 1893. 
There has been a continual decline in the 
average rate since 1903. How far this 
constitutes an actual reduction in the 
rate on the average risk it is difficult to 
determine, as a part of the decline is ow- 
ing to the reduction in rates and prem- 
iums brought about through the increased 
use of sprinkler equipment. The Wisconsin 
loss ratio during the last year was espe- 
cially favorable, averaging less than 40 
percent against an average of over 50 
percent throughout the country. For a 
five-year period the loss ratio in the state 
has been 47 percent, against 52 percent 
for the same companies throughout the 
country. 


As to expenses he says: 


The growing demand for efficiency and 
economy throughout all business opera- 
tions cannot fail to be felt in the busi- 
ness of fire insurance. The companies in 
cooperation through a working agree- 
ment between the Union and the Bureau 
are still engaged in solving the question 





of excessive commissions in the so-called 
excepted cities, and some progress has 
been made in this respect. It seems prob- 
able that a limit has been reached in the 
upward trend of commissions, but it is 
yet to be demonstrated that there is any 
material improvement. 


requires companies to report with their 
annual statement the rates of commis- 
sions paid in the state and from this 
some idea may be gained as to whether 
the commissions paid are an undue pro- 
-portion of the aggregate expenses of the 
company, and whether companies cannot 
be reasonably expected to effect greater 
savings in their total expenses of opera- 
tion. The business of fire insurance will 
ultimately go to the agency through 
,which it can be transacted the most effi- 
ciently and economically. Stock fire in- 
surance must accept this test and its ex- 
penses must be adjusted accordingly. It 
has no cause to complain if it is allowed 
full freedom in working out its problems, 
on the one hand and on the other is not 
permitted to embarrass or restrict the 
fire operation of any competing agency. 





Farewell to Fred B. Luce 

A number of the Illinois field friends 
of Fred B. Luce, Illinois state agent 
of the Phoenix of Hartford, gave him 
a farewell luncheon at the Union 
League Club in Chicago Monday. He 
leaves for his new field in eastern Mas- 
sachusetts and Rhode Island Saturday 
of this week, and will hereafter reside 
in Boston. O. B. Ryon, general coun- 
sel of the National Board, paid a high 
tribute to Mr. Luce, as did H. H. Rass- 
weiler, former state agent of the North 
America. Mr. Rassweiler on behalf of 
those present gave Mr. Luce a hand- 
some traveling bag and toilet set. Mr. 
Luce made a fitting response to the 
sentiment of the hour. 





Schroeder & Sons New Office 


Chris Schroeder & Sons have moved 
into their new office at 86 Michigan 
street, Milwaukee. and have improved 
their agency facilities in many ways. 
This agency writes more casualty and 





Cor. William and Cedar Streets 


fire premiums than any other in the 


law enacted by the last legislature | 








Phoenix Assurance Co., Ltd,» 


OF LONDON 


HEAD OFFICE 
FOR UNITED STATES 


100 WILLIAM STREET 
NEW YORK 






WESTERN DEPT. 
175 WEST JACKSON BLVD 
CHICAGO 


___ FIRE—USE & OCCUPANCV—TABMANN_ecPRINK! FO it Fawace 


THE CENTRAL UNION FIRE INS. CO., 


Surplus to Policyholders Jan. 1st, 1912 - - 


KANSAS CITY 
MISSOURI 


$450,000.00 





OHN G. EDWARDS, President—E. R. DURHAM, Secretary 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary3 


and Treas. 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 


STRICTLY FIREPROOF 


ia BREVOOR 


Hotel 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


. On Madison St., near La Salle 


One minute from the Insurance Distric? 


The Patronage of Insurance Mer 
Is Solicited 


1898 


Fifteen Years of Service 1913 


Security Mutual 
Fire Ins. Co. 


Chatfield, - - Minn, 





Insures Against Loss by Fire, 
Lightning or Tornado 





F. L. TESCA CHAS. L. THURBER 
President 


Secretary 





Total Assets $995,596.21 


ALVIN ROBERTSON .............++: 
JAMES D. BROWN ............+..+:- 
oy) terrier 





NORTHWESTERN ‘FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3lst, 1912 


Net Surplus $334,591.30 


OFFICERS 
WALTER C. LEACH...........-++00+- 


resedavessveens eden aaanee Vice-President 
py ee ere or 


Capital $300,000 


Jckétinke canine” President and Manager 
Vice-President 
Vice-President 








state, and also maintains a mortgage, 
loan and real estate department. Its 
new offices mean an increase in space, 
and the adoption of the most modern 
system for writing and handling all 
kinds of insurance. 





To be Added to Other Field 


Illinois will be put under the charge 
of one of the special agents of the Svea 
operating in other states. It will have 
no special agent for Illinois alone. 


Calhouns Become Bankers 

W. B. Calhoun and A. R. Calhoun, 
members of the Calhoun Insurance 
Agency of Milwaukee, have blossomed 
out as bank officials. Both were among 
the incorporators and the originators 
of the plan to organize the new First 
Mortgage Mutual Savings bank, which 
opened for business on the second 
floor of the Mitchell building on Mon- 
day. W. B. Calhoun has been elected 
president of the bank, while A. R. 





Hotel Dyckman 


Minneapolis, Minn. 
Each of its 300 rooms 


THE : : 
is outside and has bath 
COMPLETE and circulating refrig- 
HOTEL _ erated artesian water. 


Appointments combine dignity with 
a familiar homelikeness rarely found in 
metropolitan hotels. 


Two splendid cafes for ladies and gen- 
tlemen, also a Club Grill—the daily 
mid-day meeting place of the repre- 
sentative business men of Minneapolis. 


A large number of the best lighted 
sample rooms in the Twin Cities 





Exclusively European Plan—$1.50and upward 
WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 
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life and accident departments of the 
Travelers, is one of the vice-presidents 
and a trustee. 

Mutual savings banks are rare in the 
west, but the little city of Beloit, Wis., 
has one which boasts of deposits of 
$2,000,000, and it is believed that Mil- 
waukee should be able to do much 
better. 


SULLIVAN FILES INJUNCTION 
Assured’s National Mutual Seeks to 
Restrain Illinois Department from 
Interfering with Its Business 








Percy B. Sullivan, president of the 
Assured’s National Mutual of Decatur, 
Ill., who has filed charges with Gov- 
ernor Dunne against Insurance Super- 
intendent R. M. Potts, has brought an 
injunction suit in the circuit court in 
Decatur, endeavoring to restrain Super- 
intendent Potts and a number of de- 
partment examiners from interfering 
with his business. The supposition is 
that Mr. Sullvan is endeavoring to 
stave off a report of the examination 
of his company. It looks very much 
to insurance men as a parallel case 
with a lower court, who might seek to 
restrain the supreme court from mak- 
ing a decision. 

The insurance department has been 
probing the Assured’s National Mu- 
tual, and it is stated the’ examiners 
will have some interesting comment 
to make. It is not thought that Mr. 
Sullivan will be able to sustain his con- 
tentions. 





Important Agency Change 

The business of the William S. Baker 
agency at Marinette, Wis., is being 
taken over by G. G. and DeC. Robert- 
son and Mr. Baker goes with them as 
manager of the insurance department. 
The office is one of the oldest in Wis- 
cousin and represents over thirty large 
companies, all of Union complexion. 
When the lumber business was at its 
zenith in and around Marinette the 
Baker Agency was one of the largest 
in the northwest outside of the larger 
cities. 





WILL INSPECT MILWAUKEE 
The Wisconsin State Fire Prevention 
Association is planning an inspection of 
the congested district of Milwaukee next 
year, assigning a part of the territory to 
each member of the association, and ex- 
pecting a report within a fixed time. 





CARGILL IN NEW POSITION 


Frank G. Cargill of Chicago, who was 
recently appointed Illinois special agent 
of the Commonwealth, has returned from 
the head office, where he has been getting 
on to the ropes, and started out this week 
in active field work. He will have his 
office in the North British local agency, 
2113 Insurance Exchange, Chicago. 


WISCONSIN NOTES 


The average annual fire loss in Apple- 
ton, Wis., during the past ten years, ac- 
cording to figures compiled by the fire 
chief is $39,000. 

The Appleton and Fond du Lac, Wis. 
fire departments are in line to be motor- 
ized soon, each having added a motor 
propelled fire conveyance to its equip- 
ment. 

The L. W. Shoe Company of Chippewa 
Falls, Wis., has recently closed a contract 
with the Barnes Construction Company of 
Oshkosh, Wis., for the installation in their 
factory of a single source wet pipe sprink- 
ler equipment. The General Fire Extin- 
guisher Company is to do the actual in- 
stallation work and work will be started 
shortly after Jan. 1. The line of insur- 
ance is $65,000. 


ILLINOIS NOTES 


t. C. Gerisch has sold his agency at 
Chenoa, Ill., to W. A. Chapman. 


Thomas C. Little of Chicago, Illinois 
state agent of the Fire Association, has 
gone to Lancaster, Tex., to spend the holi- 
days. 

The Oldham & Stadler Company has 
been incorporated at Decatur, Ill, for 
$5,000 by arry L. Oldham, George A. 
Stadler and Sylvester Judd. 











A meeting of southern fire companies 
has been called for Jan. 19 at Atlanta, to 
consider the organization of a fire under- 
writers’ company, its policies to be backed 
by all the members. 








'OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 





GOES AFTER IOWA BUSINESS 





Phoenix of Hartford Will Push Its 
“State Insurance Company De- 
partment” in Iowa 





The Phoenix of Hartford will con- 
tinue the plant of the State of Des 
Moines in Iowa as the “State Insur- 
ance Company Department of the 
Phoenix of Hartford,’ much in the 
same manner as the Firemans Fund 
is conducting the Hawkeye & Des 
Moines department, and the German 
American, the Capital & Merchants & 
Bankers department. The State office 
will be in charge of Webb M. Elliott, 
as manager, he having been secretary 
of the State. The Phoenix will con- 
tinue the field men of the State and 
will develop the farm business of the 
company as well as the town holdings. 
Vice-President Geo. M. Lovejoy of the 
Phoenix has been in Des Moines fo1 
some days arranging for the deal. 





FAREWELL TO JOHN STAFFORD 

Newly Appointed Superintendent of 

Agents of London & Lancashire Hon- 
ored by Minnesota Blue Goose 





On Saturday of last week, with “Bill” 
Chamberlain, “Charley” Cartwright, 
“Bill” Higley and John Hansson repre- 
senting 1,000 pounds of hospitality in 
their white caps and aprons, the doors 
of the Blue Goose rooms at Minneap- 
olis opened and disclosed to the de- 
lighted gaze of the gathering ganders a 
stage setting for the all-star perform- 
ance entitled: 

“Good-Bye John—Take Care of 

Yourself.” 

The four “dishers-up” mentioned 
were ably aided and abetted by four 
Dutch waitresses in full panoply from 
flaxen braids to wooden shoes, same 
being impersonated by E. C. Bowe, 
Guy Wilson, J. L. King and George C. 
Leach. 

Promptly at 8:03 p. m., as advertised 
in the small bills, the imitation cash 
register began to clang with an en- 
thusiasm that continued till about 8:30 
o’clock, when L. F. Daniel, as chairman, 
called the meeting to order for the 
more formal business of the evening, 
and read a number of letters and tele- 
grams sent by distant friends. 

F. A. Mannen, a former most loyal 
gander of the Minnesota pond, then 


‘took the floor and in his usual graceful 


manner did the honors in presenting 
john F. Stafford with a beautiful silver 
coffee and tea service, the gift of about 
100 of John’s insurance friends in the 
northwest. 

Mr. Stafford rose to the occasion, as 
usual, and in a few words, straight from 
the heart, expressed his appreciation of 
the testimonial and his regret at having 


‘to “break home ties,” but brought a 


ringing cheer from the boys when he 
promised to foregather with them at the 
Osakis annual meeting. 


Although it was known to only a few, 
Mr. Stafford’s mother was lying at the 
point of death and, for that reason, he 
quietly slipped away early in the evening, 
though insisting that no mention be made 
of the matter, as he did not wish to have 
anything interfere with the evening’s en- 
joyment. 

The fraternal spirit that has always 
existed among the Minnesota and Dakota 
field men was again evidenced by the con- 
gratulatory messages from “Alumni” at 
distant points—among them George C. 
Main of Seattle, Howard DeMott of New 
York, C. C. Crandall, Williamsport, Pa., 
“Bill” Cree, Denver, Otto Greely, Hugh 
Loudon and “Duke” Collins of Chicago. 

Proper heed was given to an admoni- 
tory telegram from Mrs. Stafford, who 
is in Chicago, and while there was no 
lack of good cheer, John was not tempted 
beyond his strength, much to the disap- 
pointment of the Wirth-Schimmel-Scott- 
Hauschild quartette, who had been labor- 
iously rehearsing a German song to be 








NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 














SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. FF. GILMAN, Pres’t M. CC. HINSCREHR, sec’ , 
CASH CAPITAL $200,000 


This Company has had 30 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 





Northwestern Mutual Fire Insurance Company ° 


Organized January 1, 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND.GET AN ANNUAL DIVIDEND 
J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTs 


B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 





German Fire Insurance Company 


CAPITAL $200,000 


OF PEORIA, ILLINOIS 
January 1, 1913 


Admitted Assets- - - - - - $1,010,899.12 
Policyholders’ Surplus - - - = $441,397.54 


Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1913 


Paid in Baltimore - - - - - - $102,000 
Paid in San Franclsco- - - - - $470,165 











NE OS ee AE OSES RY Raney ee $1,746,624.71 
INS vp Sis ehen acess one Bh clas sgepeleainearee ol 1,045,080.89 
SN Ca eens Ga Sido ka sigs Moamad wand eke goneeee 701,543.82 
HON. GEORGE A. COX, President W.R. BROCE, Vice-President 


W. B. MEIKLE, Gen’! Manager 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 

LEE HOTEL CO., Proprietors 

EDWIN H. LEE, Managing. Director 








OF SIOUX FALLS, SOUTH DAKOTa 











GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec’y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


pp ne By Ra nhng Re Cash Capitat $500,000 


Insurance Companies 
Local Representatives Desired in Montana 





FIRE— LIGHTNING—TORNADO—HAIL— INSURANCE 
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used at the proper time, the burden of 
which was: 


O! hast du den garnicht mein Johann 
geschen 
Er ist so besauffen er kann garnicht | 


stehen. 

Much credit was reflected on Superin- 
tendent Ruane of the salvage corps for 
the realistic stage-setting, representing 
a Rathskeller, as well as on E. L. Col- 
burn, whose handiwork lent many artistic 
touches to the walls. 

Not the least appreciated memento 
which the guest of honor carried away 
with him was a large card with the cap- 
tion, 

John, 


“Good-bye, take care of yourself.” 


on which were inscribed the autographs | 
| 


of those present. 


“Bob” Jordan, in the garb of a police- 


man, circulated among the inmates in his | 


official capacity, preserving order and en- 


forcing a strict adherence to the “posted | 


list.” 
The occasion was one which will long 
be remembered by all those who came 


who was made to feel the sentiment con- 
veyed in the little verse quoted by the 
chairman. 

“You to the left and I to the right, 

For the ways of men must sever, 

And it well may be for a day and a night, 
And it well may be forever! 

But whether we live or whether we die 
(For the end is past our knowing), 
Here’s two frank hearts and the open sky, 
Be a fair or an ill wind blowing! 

Here’s luck! 

In the teeth of all winds blowing.” 





Blue Goose to Have Party 


a Christmas party at 1217 Hennepin 








SURPLUS TO POLICY HOLDERS 





F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine ass 


Insurance Company 
CONDITION DEC. 31, 1912 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 





NET 
SURPLUS 














CAPITAL 





1911]$172,981 
1912|$200,570 


STINSON, Sec’y 


$200, 000 


ALFRED 








JOHN D. McMILLAN, V.- Prest. 














THE WEST AND SOUTHWEST 


to bid Godspeed to the guest of honor, | 





| MISSOURI, KANSAS, NEBRASKA, 


| | Some of the St. "Louis Offices Protest | 


ARKANSAS, OKLAHOMA, 
COLORADO 








OBJECT TO SOLE AGENCIES 
| 
| 
Against Rule Advocated by the 


Local Committee 
| 





The St. Louis agents are watching | 


‘ ‘y | eagerly the effort of the companies to 
The Minnesota Blue Goose will give 


avenue, Monday evening next, in Min- | 


neapolis. It will be an old fashioned 
Christmas party with a Christmas tree 
and presents. 

The committee in charge consists of 
W. J. Tippery of the Aetna, chairman; 
W. M. Higley of the Hanover; George 
W. Harsh of the North British, and 
John F. Stafford of the London & Lan- 
cashire. 





Minnesota Agency Appointments 
Firemens—V. H. Hawkirs and P. F. Ochu, 


Minneapolis; Charles H. Foss, Milaca. 
Germania—J. J. Hynes, St. Paul. 
Continental—J. E. Mattimore, St. Paul, 


New Jersey—Albert Berg, Minneapolis. 
Royal—Charles Koonze, Long Prairie. 
Scott. Union—R. A. Graham, Rochester. 
Nord-Deutsche—M. M. Jones, Albert Lea. 
Prov., Wash.—C. C. Raineri, Northfield. 
Brit. Amer.—C. C. Raineri, Northfield. 


Minneapolis—C. W. Silvernale, Currie; M. 
A. Lukken, Elbow Lake; F. L. Hoppe, Le 
Sueur. 

St. Paul—R. W. Sam 


Chadwick, Racine; 


Frederickson, Okabena; E. Heim, Eyota; 
J. J. Cremers, St. Anthony. 

N. W. F. & M.—O. H. Horn, Bejou; E. F. 
Heim, Eyota; J. J. Hove, Hayward; S. O. 


Westberg, Moorhead. 
Minn. Impl.—E. A. Cole, Owatonna. 
Fid.-Phenix—J. E. Mattimore, St. Paul; Tim- 
othy Hurley, Bird Island; W. Jj. Dingler, Caze- 
novia; I. H. Phillips, Hector: M. youmensom, 
Ruthton; H. S. Stevens, S. B. Duea and W. 
Briggs, Pipestone; James Jackson, Woodstock. 


Home—H. Wollan, Gienwood; 
Donehower, Dakota; Martin Halvorson, Wana- 
mingo; Robert Vollmar, Sedan; O. J. Wallen, 
Evansville; P. E. Truax, Breckenridge; R. A. 
Graham, Rochester; Lora C. Carter, Elkton; 
H. M. Halvorson, Wanamingo. 

Peoples Natl—E. E. Larson, St. Paul. 





MINNESOTA NOTES 


The Barnes Construction Company of 
Oshkosh, Wis., 
for equipping the risk of the Fergus Falls 
Woolen Mills Company at Fergus Falls, 
Minn., with a one source wet pipe sprink- 
ler system. The Automatic Sprinkler Com- 
pany of America has the contract for 
the actual construction work, — —- 
pletion is expected about Feb. 
amount of insurance involved is "$50, O00, 


Work has been started on a single 
source wet pive sprinkler equipment for 
the billiard Prable factory of Koehler & 
Hinrichs, Incorporated, St. Paul, Minn. 
The contract was made by the Barnes 
Construction Company at Oshkosh, Wis., 
and a Garrett equipment is being in- 
stalled by the Globe Automatic Sprinkler 
Company. 
time the latter part of wees. 


Insur- 
ance, $35,000. 





IOWA NOTES 


The death of J. E. Pond, a widely 
known local agent of Monticello, 5a, “a 
announced. Mr. Pond represented the 
New York Underwriters’ at Monticello for 
forty-four years. 


| Local Men, Casualty Men and Insur- 


| Fire Insurance Agents will meet about 


| Men’s League, the leading commercial 


| will be held Jan. 20 and he intends, 


has secured the contract | 
| has 


| that changes will be made to bring all 
| three organizations together at Kan- 


Completion is expected some | 


get the expense reduction program | 
started in Chicago. They feel that 
nothing will be done with St. Louis 
until Chicago is definitely settled. In 
the meantime they will continue just | 
as they have been and rather enjoy | 
the delay. Although the official com- 
mittee that has been conferring with | 
the large cities committee of the com- 
panies asked for soie agencies in the 
downtown district, there has been 
much opposition from many agents | 
whose facilities would be greatly | 
tailed if such a rule went into effect. 

It is now thought that the sole agency | 
plank will be dropped from the pro- | 
gram, but that a limit of two or three | 
agencies may be tried. Some complaint | 
is made as to continued rate in frac- 

tions in the city. 





MISSOURI AGENTS WILL visa 





ance Federation May Assemble 
at Same Time 





The Missouri Association of Local 


the middle of January, probably at 
Kansas City. Sam Capen, of the 
George D. Capen & Co. agency of St. 
Louis, who has held the presidency of 
the association for three years, will 
decline further honor in that line at 
this meeting. He is the only nominee 
for president of the St. Louis Business 


organization in the city. The election 


if elected, to devote considerable time 
to the interest of that organization. 

The Missouri Insurance Federation 
planned to meet at Excelsior 
Springs Jan. 15-16 and the casualty 
and surety agents to meet at Kansas 
City on the same dates. It is possible 


sas City on the dates named. The 
federation will invite the state com- 
mission lately appointed to frame new 
fire prevention and insurance laws, to 
meet with it. 





Big Cut on Courthouse 

York, Neb., has long been considered 
a hopeless place for the maintenance 
of reasonable fire insurance rates. 
Now the daily papers tell the story 
that in renewing the insurance on the 
court house, which has carried a $2 
rate, one agent got next to the board 





WANTED 


General Agency for good Company 
writing farm business for Iowa. 
perience, references and acquaintance | ° 

with the field and agents guaranteed. Correspondence invited. 

Address 72-Z, care The Western Underwriter 


Ex- 


| mission or profit under their contracts with fire insurance companies 


Che Patronage of Brokers and Agents is Solicited 



















































“A Centenarian” Established 1808 


Atlas Assurance Co., Ltd. 
London, Eng. 
U. S. Surplus Over $1,000,000 


A Representative Company for Representative Agents 
Aas” WESTERN DEPARTMENT, CHICAGO, ILL. 


CONTINGENT COMMISSION 


I can insure fire insurance agents who have earned a contingent com- 





| against a partial or total reduction thereof between now and January Ist. 
SURPLUS LINES UNUSUAL FORMS RE-INSURANCES 


F. R. THOMPSON, Insurance Exchange, CHICACO 
Vulcan Insurance Company 


New York Home Office, 89 Fulton Street 


Agents desired in principal cities and towns Correspondents desired for sprinklered 
| in New York, New Jersey, Pennsylvania, risks and high grade mercantile and 
Tilinois and Ohio. special hazards. 

(by fire to bldgs., rents, stocks, etc. 
to automobiles 
| Policies issued against loss and damage ‘by tornado and windstorm 
eo by the leakage of auto- 
matic sprinklers 











The Cleveland National 


Fire Insurance Company 
PARK BUILDING :: CLEVELAND 


Organized May 19, 1913 





CARROLL L. DeWITT, Vice-President and Managing Underwriter 





OVER 2,000 STOCKHOLDERS IN THE STATE OF OHIO 





Will be ready for business about March 1, 1914 Applications for Agencies desired 


HYMAN D. DAVIS, President JAMES E. MILLIKEN, General Manager 














The Indiana and Ohio Live 


Insurance Company 
OF CRAWFORDSVILLE, IND. 
Ordentend in 1886. Cash Paid-up Capital $200,000 


Assets Almost a Half Million Dollars 


Stock 





q Produci | oo wanted in all unoccupied territory where the Company is writing 

business. pays to sell Live —— Insurance if you represent the “Indiana and Ohio.’ 

er ly o- fair dealing make it a with farmers and stockmen. Our system 
of advertising is helpful to the agent. rite Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 








Crawfordsville, Ind. 





14 


THE WESTERN 


UNDERWRITER. 


December 25, 1913. 








of county commissioners with a $1.45 
rate and got the imsurance, whereupon 
every rival set up a demonstration in 
retaliation, and some of them solicited 
the board to rescind the new contract, 
offering to give one in its place at $1. 


SCIENTIFIC DOPE FOR LEWIS 


Figures Show Rate of One Mill per $100 
per Annum Is Adequate on 
Tornado Risks 


Superintendent Ike S. Lewis of Kan- 
sas positively refuses to allow any in- 
crease in tornado rates in that state. 
Lewis has secured figures, not on tor- 
nado losses, but on the incidence of 
tornadoes in Kansas, from the United 
States weather bureau, and the good 
old reliable statistics prove that every 
square mile in Kansas may reasonably 
expect to be struck by a tornado once 
in about 160,000 years. These statis- 
tics were compiled, not by Professor 
Ernest Dippy nor yet by Professor B. 
House, as one might hastily conclude, 
but by Professor Henry of the weather 
bureau, who has been keeping cases on 
Dame Nature in Kansas for lo, these 
many years. 

Taking Professor Henry’s figures, 
and assuming that every tornado 
causes a total loss on everything it 
strikes, it is easy to calculate that an 
annual rate of five-eighths of a mill 
per $100 of insurance would be suffi- 
cient to pay the losses. If a risk will 
be destroyed once in 160,000 years, 
then out of 160,000 risks one will be 
destroyed each year. If that many 
risks were insured for $1,000 each, the 
total amount at risk would be $160,000,- 
000, and in order to meet the $1,000 
loss each risk would have to contribute 
five-eighths of a cent. In order to 
meet a reasonable expense ratio, how- 
ever, a flat rate of 1 mill per $100, or a 
premium of 1 cent per $1,000, should 
perhaps be collected. 

Fortunately for the companies, while 
Superintendent Ike Lewis is strong for 
scientific rate making, this is too dog- 
gone scientific for him aiid he will con- 
tent himself with denying the appli- 
cation for an increase, instead of or- 
dering a reduction based on the pro- 
fessor’s figures. 

Lewis, in fact, does not base his de- 
cision entirely on ‘Professor Dip—beg 
pardon, Professor Henry’s figures, but 
cites some figures of his own from the 
reports of the companies. Lewis’ fig- 
ures show that for the years 1908 to 
1912 inclusive, the tornado premiums 
in Kansas amounted to _ $1,835,376, 
while the losses were only $483,770, the 
loss ratio being 26 percent. 

Professor Henry, being a scieutist, 
is concerned, of course, only with ma- 
terial things and ignores the moral 
hazard. It is disiressingly plain, how- 
ever, thai his statistics conclusively 
prove a moral hazard in old Mother 
Nature. His figures and Lewis’, taken 
together, make it apparent that the old 
lady directs her destroying forces 
chiefly against insured property. 


Would Lower Omaha Rates 
After cogitating on the matter for a 
time, the Commercial Club of Omaha 
has concluded that fire insurance rates 
in thet city are too elevated, and has 


instructed the insurance committee to | 


try to bring them down a little. This 
committee has begun by holding a con- 
ference with Charles H. Withnell, city 
commissioner in charge of the fire pro- 
tection department, and Charles Salter, 
chief of the fire department. 


Another Tornado Verdict 


For the second time in district court 
at Omaha an insurance company has 
been stung for a loss under a fire pol- 


Assets $1,153,949.82 


ORGANIZED 1853 


icy for a building destroyed by the 
last Eastern Sunday tornado. Mrs. 
Margaret E. Sullivan brought the suit 


| against the Fidelity-Phenix for the de- 


struction of her home at 4209 Harney 
street, and recovered judgment for the 
full amount of the policy, $3,000, with 
$155.08 interest added. This case was 
much stronger against the companies, 
however, than it will be possible to 
make the average of them, because of 
the direct evidence of fire damage ac- 
companying the tornado destruction. 
But at the best, the situation is not 


ance companies. 
COMMISSION SOON TO MEET 


First Session of Missouri Body Will 
Probably Be Held Early 
Next Week 


The insurance commission named by 
Governor Elliott W. Major of Missouri, 
io make a study of fire insurance laws 
and report to him in November, 1914, 
will probably meet in St. Louis some- 
time early next week. 

This is expected as a result of a state- 
ment made by Superintendent Charles 
G. Revelle, a member of the committee. 
Mr. Revelle will confer with Edward F. 
Goltra, of St. Louis, and name the date 
this week. 

Other members of the commission 
are: Joseph B. Reynolds, Kansas City; 
George Clayton, Hannibal; M. D. Aber, 
Warrensburg, and C. D. Goodrum, La- 
mar. 

It is expected this committee will 
recommend insurance laws that will re- 
main on the statute books of Missouri 
for many years to come as all are men 
of wide experience in business matters 
of all kinds and four of the six are well 
versed in matters pertaining to insur- 
ance. 








Names Another Group Secretary 

C. P. Cansler of Enid has been 
named by E. M. Semans, president of 
| the Oklahoma State Association of 
Local Fire Insurance Agents, as group 
secretary for the northwestern group, 
under the plan of group organization 
adopted at the annual meeting. The 
northwestern group includes Logan, 
| Payne, Noble, Kay, Grant, Alfalfa, 
Woods, ,Harper, Beaver, Texas, Ci- 
marron, Garfield, Major, Woodward, 
Ellis, Kingfisher and Dewey counties. 
The first group meeting probably will 
be held at Enid. The date has not yet 
been fixed, but it will not be until 
after the meeting of the northwestern 
group at Tulsa, on Jan. 10. 


Dawson Not Confident 


Attorney General John A. Dawson of 
Kansas is not as confident as he might 
be that the Supreme Court of the 
United States will hold the Kansas 
antidiscrimination law constitutional. 
“IT believe that the court should hold 
that states have a perfect right to pre- 
| vent discrimination in rates and to pre- 
| vent excessive rates being charged,” 
he says, “but the companies made a 
strong case and I found myself up 
against the two best fire insurance at- 
| torneys in the country. I look for a 
decision within a month.” 

Ike S. Lewis, superintendent of the 
insurance department, merely com- 
ments that if the law is held unconsti- 
tutional, it will save his department a 
lot of work and grief. 


Arkansas Rating Completed 
Rates for all the cities and towns in 
Arkansas in which the schedule is to 
be applied, 172 in all, have been com- 
pleted and are in the hands of the 
| Printer, and will be ready for the 


Surplus $589,608.10 


LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 


particularly reassuring to the insur- 


agents by Jan. 1. The Arkansas Act- 
uarial Bureau will begin its second 
round of the state early in the new 
year, looking after the application of 
rates and the correction of defects in 
fire protective conditions. 





Big Meeting in February 
If all goes well, the Nebraska Fire 
Prevention Association and the Ne- 
braska pond of the Blue Goose will 
hold a big meeting early in February. 
The date will be agreed upon in a 
week or two. 


MISSOURI BROKERS LICENSED 

The following brokers were licensed by 
the Missouri department last week: R. J. 
Baldwin, Conrad Gabriel, E. H. Engel- 
man, G. I. Drew, M. Carpenter, Jr., 
Ernest Houx, and Wm. King, St. Louis; 
Seymour Rice, Kansas City. 


MEET THE BUREAU DEMANDS 

The city commissioners of Oklahoma 
City, Okla., in connection with a com- 
mittee from the Chamber of Commerce, 
are working on the proposition of making 
the improvements in the city’s fire pro- 
tection suggested recently by C. T. In- 
galls, manager of the Oklahoma Inspec- 
tion Bureau, and it is practically certain 
that everything will be arranged satis- 
factorily before Feb. 1, the time limit 
fixed for making the improvements, with 
the alternative of being placed in a lower 
classification, with a resulting increase 
in rates. 


Missouri Agency Appointments 

Natl. Union—Lawrence Ginter, Sedalia; W. 
A. Evans, Kansas City. 

Norw. Union—Boyd & Cunningham, Caruth- 
ersville. 

National, Ct.—T. W. Proffit, Trenton; A. H. 
Harvey & Son, Urich; W. F. Estes, Fair City; 
H. C. Casselman, Marsfield; C. S. Stevens, 
Garden City; H. C. West, Creighton; W. S. 
Thomson, Craig; J. G. Schneider, St. Joseph; 
C. E. Linville, Skidmore. 

Phoenix, Ct.—Truman Bowen, Worth. 

Queen—C. L. Newton, Lewistown; J. E. 
Bertram, Rutledge; C. C. Boyd, Wayland; P. 
J. Hainey, Barnard; W. M. actor. Bolckew; 
R. i. Craig, Easton; P. E. Nichols, Mokane; 
pei C. Thomas, Jasper; Cannady Bros., Marion- 
ville. 

Springfield—J. C. Goodson, Bogard; E. H. 
Henry, Deepwater. 

un—C. C. Duke, Butler. 

Royal—E, F. Howcroft, Billings. v 

Western, Ont.—F. V. L. Smith, St. Louis. 
fr Atlas—Ben Vinyard, Cape Girardeau. 

Citizens, Mo.—W. M. Kieninger, Wittenberg. 

Cent. Union—J. F. Kifer, Bernie; J. D. 
White, Anniston; G. A. Russell, Bertrand; 4 
M. England, Callao; McManima & Miller, 


Branson. : 
Fid.-Phenix—C. F. Hale, Bevier; Jones, 
Stokes & Harrison, Kennett; W. <A. Geery, 


Lancaster; W. L. Riffe, Craig; James Twohig, 
Norwood. ; 
Franklin—Stores & Martin, Galt. 


NEBRASKA NOTES 


ald Alexander Morrison, arrived the past 
week at the home of J. K. Morrison, spe- 
cial agent at Omaha for the Home of New 
York. 


Another mutual fire insurance company 
is to be added to the Nebraska list. The 
Farmers Cooperative Grain & Live Stock 
association of that state, in annual con- 
vantion at Omaha the past week, appointed 
a committee with instructions to organize 
a mutual company to insure farmers co- 
operative grain elevators. 


MISSOURI NOTES 


Atwood & Johnson have resigned the 
agency of the Netherland Fire at St. 
Louis and it has gone to the Bersch In- 
surance Agency. 

Joseph A. Mavon of Chicago, special agent 
of the Glens Falls in Illinois and Michi- 
gan, has been looking over the St. Louis 
situation. Mr. Mavon now handles St. 
Louis for his company. 


T. L. Mauldin of the St. Louis Credit 
Men’s Association gave an address to the 
Monday Lunch Club, composed of special 
agents and adjusters, Monday. The club 
will give a Christmas entertainment next 
Monday at the Planters’ hotel, St. Louis. 


The Great Southern Fire of Kentucky 
and the International Reassurance of 
Austria have been admitted to Arkansas. 


Whether or not H. E. Swanger, whose 
store and stock at Detroit, Kan., were 
burned a few days ago, has insurance on 
his store is a question that is worrying 
Mr. Swanger and the insurance company. 
Thursday afternoon Mr. Swanger was in 
Abilene and told a local agent he would 
take a policy for $500. No money was paid 
and the contract was not written. ri- 
day morning the store and stock were 
completely destroyed at a loss of about 
$1,000 on the building. 

The United Insurance Agency of Jones- 
boro, Ark., R. E. Montgomery, manager, 
will give $25 to the students of the Jones- 
boro high school and the agricultural col- 
lege who write the best composition on 
insurance. There will be two first prizes 
of $10 each and two of $2.50 each. 





_on dwelling rates. 


Boy No. 2, announcing his name as Don- 





KENTUCKY AND THE SOUTH 


TO STICK TO OLD SCHEDULE 


Kentucky State Rating Board Now 
Understands the Temper of the 
Fire Insurance Companies 








The companies feel that a crisis was 
averted by the Kentucky state rating 
board in not pushing the dwelling 
house rating situation through and 
thus causing most of the companies to 
refuse to write the business. The 
schedule under which the dwelling 
house risks of the state have been 
rated will remain in force, and it is 
not likely that the rating, board will 
attempt to push through a revised 
schedule. About two-thirds of the 
dwellings have been rerated under the 
present schedule. It is thought that 
the state board now appreciates the 
sentiment among the companies and 
will find it impossible to make any ma- 
terial change. 

The tobacco schedule submitted by 
the companies is being tested through- 
out the state and it may be modified 
to some extent, but it is not thought 
that the two interests will clash over 
this and get into the muddle that the 
state rating board found itself in in 
connection with the dwelling house 
schedule. 


Clem E. Wheeler, manager of the Ken- 
tucky Actuarial Bureau, has submitted in 
writing the proposition of the companies, 
made at the recent conference between 
the managers and the state authorities 
It has not yet been 
acted upon. It makes sOme minor changes 
in the schedule which became effective 
May 1, and if approved will enable the 
companies and agents to continue to use 
the rate-books published by the bureau 
after the application of the schedule. 

While it is conceded that the situation 
is still uncertain, the general opinion is 
that the state insurance board will agree 
to the proposition, and permit the dwell- 
ing rate situation to be adjusted on the 
basis proposed by the companies. 

Local agents are watching with inter- 
est the beginning of inspection work 
among agencies by the state insurance 
board, which is to indicate to the board 
the amount of premiums collected, the 
character of risks written and other in- 
formation. In view of the fact that a 
comparison of the rates at which the busi- 
ness has been written with the risks 
themselves would be necessary to make 
the information of any real worth, agents 
believe that the state insurance board 
has taken up a phase of work that will 
prove of little value, unless a greatly au- 
gumented force is put in the field. 


Louisville Agents Visit Chicago 

A committee representing the Lou- 
isville agents visited Chicago the 
other day to talk over with the sub- 
committee of the large cities commit- 
tee of the Western Union and West- 
ern Insurance Bureau the proposed 
expense reduction to be put into effect 
in that city. No definite plan has as 
yet been outlined for Louisville, but it 
does not offer the obstacles that are 
confronting the companies in the other 
large cities. The broker and solicitor 
element is absent from Louisville and 
the only hard nut to crack there is 
the adjustment of commissions and 
handling of whiskey lines. 


The situation will be gone into further 
by correspondence, and immediately after 
the first of the year it is expected that 
another conference in hicago will be 
held for the purpose of making a final 
decision on the matter. The committee 
which went to Chicago was composed of 
H. B. Davis, chairman; Austin Kinnaird, 
A. H. Robinson and Frank Carpenter. 
Thomas C. Timberlake is a member of 
the committee, but was unable to attend 
the meeting. 


KENTUCKY NOTES 


The executive committee of the Fire 
Underwriters’ Association of Kentucky 
will meet hereafter on the first instead of 
the second Tuesday of each month. 


Edward N. Schuler, 31 years old, book- 
keeper and collector for Pirtle & Weaver, 
Louisville local agents, has been arrested 
on the charge of converting money. He is 
alleged to have taken $1,200 of the firm’s 
money. 


The annual meeting of the Tennessee 
Fire Prevention Association will be held 
in Nashville Jan. 13. he final inspec- 
tions of the year were held at McMinn- 
ville and Sparta Dec. 17, McMinnville be- 
ing visited in the forenoon and Sparta in 
the afternoon. Sparta is planning the in- 


stallation of a waterworks system. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


FIRES OF UNKNOWN ORIGIN 


Interesting Statistics Are Compiled by 
the Indiana State Fire Marshal 
for Two Months 


More than 30 percent of all the fires 
reported to the state fire marshal of 
Indiana during October and November 
are classified as “of unknown origin.” 
While this does not mean that fires of 
this kind are of suspicious origin, it 
does indicate that neither the property 
owner nor the fire marshal’s assistant 
who examined the fire, could arrive at 
a satisfactory explanation of its cause. 

“The number of fires reported as of 
unknown origin,” said the state fire 
marshal, “varies with the different Indi- 
ana cities. In the larger places where 
skilled fire chiefs are employed who 
have studied fire hazards for years, 
the proportion of fires for which they 
can discover no cause is very slight. 
Many of the assistants in our depart- 
ment have no more than two or three 
fires to report a year, and of course 
these men cannot be expected to show 
professional skill in discovering fire 
causes.” 

Statistics gathered by the fire mar- 
shal, based on 1,600 dwelling house 
fires which have occurred since May 
15, show that of the total number of 
fires reported for the different hours 
of the day, the larger percentage of 
“unknown origin” fires occurs in the 
early morning. The percentage of fires 
from unknown origin, based on the total 
number reported for each hour of the 
night, is as follows: 


percent 
percent 
percent 
percent 
percent 
percent 
percent 
percent 
percent 
percent 
percent 
Big Drs Oe stg divedseeses percent 


These figures show that the highest 
percentage of fires of unknown origin, 
based on the total number of reported 
for that period is from 1 to 3 o’clock 
in the worning. 
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Figures on Indiana Cities 

W. E. Longley, state fire marshal of 
Indiana, is making use of the following 
percapita figures in his talks in various 
cities of the state on matters connected 
with fire prevention. They cover the 
period of his office, so far, May 15 to 
Dec. 15: 


No. of Per 

City Population fires 1000 Losses 
MOREE ) Siscscze ,005 40 1.666 7,552 
Logansport 19,050 59 3.105 8,557 
Vincennes ..... 14,895 24 1.714 4,008 
Shelbyville .. 9,500 12 1.333 11,352 
Crawfordsville.. 9,371 35 3.888 6,062 
Bloomington.... 8,838 48 4.374 35,525 
Bedford asa Qaee 19 2.111 7.013 
Columbus ...... 8,813 15 1.874 3,027 
Frankfort ...... 8,643 16 1.777 21 
South Bend ....53,684 128 2.415 20,796 
Fort Wayne... 63,933 89 1.39 12,858 
Terre Haute ...58,157 195 3.362 41,948 


South Bend had three fires with $1,000 
or more loss, namely, $1,000, $1,300, $8,000; 
Fort Wayne had two, $2,000 and $4,000 
respectively; Terre Haute had _ seven, 
$1,200, $1,800, $1,800, $2,025, $3,498, $4,000 
and $10,800. 





Chamber of Commerce Activities 

The fire prevention committee of the 
Columbus, Ohio, chamber of commerce, 
is going to begin an active campaign 
after the holidays. There have been 
some fatal and near fatal accidents re- 
sulting from the ventless gas stove, and 
the infernal rubber hose connection. 
lhe committee will crusade against 
both forms of courting death and fire. 














THE FIRE BUG 
(This “Fire Bug” cartoon was drawn by 


John Roche, 344 Brant Street, a_ student 
of the public schools of Los Angeles, Cal., 
and was awarded first prize by the com- 
mittee appointed by the Los Angeles Ad 
Club. This was a cash prize of $5, offered 
by the fire prevention committee of the 
World’s Insurance Congress, in connec- 
tion with the Panama-Pacific Exposition.) 





The extension of the present fire ward- 
enship will be asked for. Since Oct. 1, 
when this system was put into effect 
by Chief Lauer, it has borne fruit. Up 
te Dec. 1, the fire wardens had made 
3,008 inspections, and corrected 427 
cases of fire danger. There are 111 cases 
still pending. The chamber of com- 
merce committee will advocate the plac- 
ing of electric wires underground and 
the necessity of high pressure main for 
High street. 





REVELLE PREPARES FOR MEET 


Governor Major to Be One of the 
Speakers at Springfield, Mo., 
Gathering 


Superintendent Revelle of Missouri, 
is making every preparation possible 
for the fire prevention meeting to be 
held in Springfield, Jan. 16. Governor 
Major has promised to attend the meet- 
ing and deliver an address along fire 
prevention lines and Mr. Revelle has 
asked the cooperation of the National 
Board, which is expected to send ex- 
hibits of defects which cause fires to- 
gether with a speaker or two. 

Mr. Revelle is now preparing a list 
of 500 or 600 delegates from southwest 
Missouri, who will probably attend the 
meeting. 

A meeting of the Ozark Press As- 
sociation will also be held in Spring- 
field at the same time and it is expected 
the members of the association will at- 
tend the meeting in a body and if not 
one or more speakers will attend their 
meeting and deliver addresses along 
fire prevention lines. 


Has an Official Wrecker 


State Fire Marshal E. R. Defenbaugh, 
of Ohio, is going after the ramshackle 
old buildings which form such a dan- 
geroys hazard throughout the state. 
One deputy has been detailed and is 
known as the official wrecker, whose 
duty it is to go over the state and seek 
out the shacks and dangerous buildings 
that are fire breeders. In the past three 
months the “wrecker” has worked in 
twelve communities and has, through 
his recommendations, been instrumen- 
tal in having seventy menacing build- 
ings torn down. After an order to 
wreck is issued, the deputy follows up 
the order to see that it is complied with. 

In addition to the present state force 
cf deputies, new ones have been ap- 
pointed as follows: Lawrence J. Der- 
mody, of Mt. Vernon; John F. Swear- 
ington, of Christianburg; George H. 


























INSURANCE RECORDS 
SHOULD BE KEPT IN METAL FILES 





VAN DORN VERTICAL DIVISIONS 


PHUEN you equip your of- 
fices or buy new filing 


cases, let us quote you on Van 
Dorn Metal Furniture. We 
make complete equipments for 
filing anything and everything. 


Catalogs, Designs and Estimates on Request 


ADDRESS 


The METALLIC FURNITURE DEPARTMENT of 
The Van Dorn Iron Works Co. 


CLEVELAND, OHIO 


OF STEEL STOCK SECTIONS 

















Bresock, Bainbridge, and Charles F. 
Hass, of Fremont. 
Some Interesting Facts 

Communities known as the least 
law abiding in Indiana have the great- 
est number of fires. This includes both 
incendiary fires and those resulting 
from other causes as well. Such is the 
conclusion of the state fire marshal, 
after an investigation of the various 
Indiana cities in which the majority of 
fires occur. 

“The records of this office already 
show,” said the fire marshal, “that the 
dirty, careless, ill-governed cities have 
the most fires. In fact, in the course of 
a few years we may be able to tell with 
a good deal of accuracy the kind of 
city government, the care taken of 
property, the methods of building con- 
struction and the general public spirit 
of all the citizens of a city by the fires 
which it suffers.” 


PASSES RUBBISH ORDINANCE 

The Little Rock city council has 
passed an ordinance introduced by Alder- 
man Clio Harper prohibiting the accumu- 
lation of inflammable waste material and 
regulating the care of ashes, it being the 
standard ordinance recommended by the 
National Board. 

The chief of the fire department is re- 
quired to notify any person violating 
the ordinance and order the removal of 
such combustible material. Failure to 
comply within 24 hours subjects the vio- 
lator to a fine of not less than $5 nor 
more than $25 for each 24 hours. 





ESTABLISHES PREVENTION BUREAU 

The superintendent of public safety in 
Des Moines has yielded to the request of 
the fire prevention men for a municipal 
fire prevention bureau, but he has done 


it in a left handed fashion. He has 
placed the work of this new bureau in 
the hands of Fire Marshal McNutt. 


MeNutt is also smoke inspector and the 
insurance men complain that he has 








neglected his duties as city fire marshal 


to wage a war on the smoke nuisance. 
Under these circumstances they do not 
see how he is going to help things by 
simply adding more duties to his daily 
routine. The proposed new bureau will 
look after use and storage of gasolene, 
standpipes for certain buildings, installa- 
tion of fire fighting devices in the higher 
structures, etc. The bureau was secured 


committee from the 
Fire Prevention Association 
Secretary F. E. Hathorn. 


at the request of a 
Iowa State 
headed by 


FIRE PROTECTION NOTES 

Waterworks bonds are soon to be issued 
at Glenwood, Ia, 

An ordinance has been passed by the 
city council of Reading, Kans., creating 
a volunteer fire department with a chief 
and eleven members, 

Plans have been completed for a new 
fire station in North Topeka, Kans. It 
will replace an old building that has stood 
for more than thirty years and which 
is now grossly inadequate for the needs of 
that section of Topeka. Construction will 
begin early in the spring. 

The need for a bureau of inspection to 
decrease the fire loss of Milwaukee is 
again emphasized in the November report, 


just issued by Fire Chief Thomas A. 
Clancy. The report shows that 16,677 
buildings were inspected by the Milwau- 


kee department during November. 


In order to prevent the recurrence of 
a shortage of water, such as was experi- 


enced last summer, an agreement has 
been reached at a conference between A. 
P. Watson, of the state corporation com- 
missioner, Mayor C. A. Lamm and the Bar- 
tlesville, Okla., city commissioners and 
the Bartlesville Water Company. by the 
terms of which the water company is to 


construct a huge dam in the Caney river, 
to hold several million gallons of water. 
The company will start the construction 
work at once, 





FROST INSURANCE ON TREE 

A California rancher has secured 
$30,000 of fire and frost insurance on one 
alligator pear tree, six years old. The 
fruit is the most expensive placed on 
the market, selling at 50 cents apiece. 
Last year the income from the one tree 
was $3,206. The indemnity was secured 
from London Lloyds. 
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ALL IS NOT GOLD 

Tue recent collapse of the Paciric 
Coast INTERINSURERS of San Francisco, 
has called attention to the danger of 
such concerns especially in this day 
when so many are being organized by 
people of more or less irresponsibility 
and lack of ability. An investigation 
of this concern showed that it was 
chiefly after premiums, and that the 
commission account of the attorney or 
manager was the goal. 

This concern made a loud cry about 
cheap insurance. It charged the stock 
company rate and promised all its sub- 
scribers a 50 percent dividend. Ex- 
penses were supposed to be limited to 
25 percent, but when the state de- 
partment made an examination it 
showed that the manager was taking 
more than 50 percent of the receipts 
for himself for expenses. 

This California interinsurance prop- 
osition covered retail grocers, retail 
hardware dealers, retail harness men, 
retail merchants and retail druggists. 
Many business men were attracted to 
it by its literature and glittering claims. 
Even when the management was found 
to be heading it toward disaster and 
it was ousted, the advisory board at- 
tempted to clean it up and continue. 
This was found to be too difficult a 
task, and the concern closed with a 
large amount of losses and _ other 
claims. 

Business men ofttimes are attracted 





vestigated, will be found to be organ- 
ized chiefly for the benefit of the man- 
ager, and that the subscribers are play- 
ing into his hands. 





STATISTICS SERVED FRESH 

Insurance men can always find in- 
terest, and sometimes things of vital 
interest, in statistics showing the 
financial condition of various compa- 
nies. Following its usual custom, THE 
WESTERN UNDERWRITER will print tables 
of extracts from financial statements 
of fire, life and casualty companies 
during the first several weeks of the 
year 1914, 

In the fire section of the paper will 
be found a table showing the total as- 
sets, total liabilities and net surplus of 
various companies. This will be shown 
for both stock and mutual organiza- 
tions. In the life section will appear 
similar figures for life companies and 
in the casualty section similar figures 
for casualty companies. 

As well as statements of assets will 
be the figures of premiums collected 
during the past year and losses paid. 

These tables are not meant to take 
the place of the handy charts of sim-, 
ilar statistics but are printed from 
week to week as they are obtainable 
and will appear from several weeks to 
possibly three months ahead of the 
charts. The tables will be supple- 
mentary to the 1913 charts. 





UNJUST CARTOON 

A RECENT issue of “Harper’s Weekly” 
had as a cartoon on the cover the 
picture of E. T. Strorespury of Phila- 
delphia, the reputed successor of J. 
Prerpont Morcan as head of the firm of 
J. P. Morcan & Co., surrounded by 
money bags, each marked with the 
name of a large corporation whose 
finances he is supposed to control, and 
among those was the Penn Mutua 
Lire. As the PENN Mutua has not 
generally been supposed to be con- 
trolled in its financial policy by any 
of the money barons, the linking of its 
name in this connection occasioned not 
a little surprise. 

The facts are that the PENN Mutua 


| is entirely free from alliances of the 


to all sorts of concerns which are loud | 


in their promises, but which lack real 
underwriting ability. Subscribers go 
into. these 
selves practically underwriters, when 
they lack any knowledge of the insur- 
ance business. Some of the interin- 
surers are managed by men of un- 
doubted ability and underwriting dis- 
crimination, but a great many today 
are sowing the whirlwind, and the re- 
sults cannot help but be disastrous. 
There is a promotion fever sweeping 
the interinsurance field, the same as 
has been the case in the stock com- 
pany field, and a number of inexpe- 
rienced subordinates in interinsurance 
offices and others are now out trying 
the game for themselves. 

Many of these new concerns are 
branching out taking more hazardous 
lines than the original ones. They are 
piling up a big expense, and are as- 
suming responsibilities which is far be- 
yond their ability to meet in a suc- 
cessful way. The power of attorney 
gives the manager much authority. 
Many of these new concerns, when in- 


schemes and make them- | 


kind suggested by the cartoon and its 
investments do not show the influence 
of any part of the “money trust.” Mr. 
STorEsBURY as a prominent citizen of 
Philadelphia has been a trustee of the 


| Penn Mutvat for many years, but he 








is only one of twenty-seven and does 
not hold any position of special influ- 
ence in the company. 

For muny years it has been the pol- 
icy of the company to reinvest pre- 
mium receipts as nearly as possible at 
the point of their collection with a 
view to keeping invested in each state 
an amount at least equivalent to the 
reserve in that state. Of its 130 mil- 
lions of assets approximately 40 per- 
cent are in mortgages and collateral 
loans, 14 percent in policy loans, 6 
percent in municipal bonds, 2% per- 
cent in premium notes, etc. About 32 
percent are invested in railroad bonds, 
electric railway securities, equipment 
bonds and sundry bonds, most of which 
are of long years’ standing. 

It would seem that an apology is due 
the Penn Mutua by “Harper’s Week- 
ly.’ The Penn Mutvat’s interest rate 


compares very favorably with that of 
other companies, being 5.01. 





[nsurance Company Lose 
in Railroad Stock 


One of the financial papers has 
worked out a table showing the hold- 
ings of insurance companies in New 
York, New Haven & Hartford Rail- 
road stock, which has gone down to a 
low figure in recent months. It was 
always considered a gilt-edged stock 
until the attacks made on it by the 
government and its series of bad acci- 
dents. The Chicago Evening Post 
Says: 

The passing of the dividend on 
Haven stock will mean a loss of $680, 000 
in income to insurance companies doing 
business in New York state, unless pay- 
ments are resumed within a year, this be- 
ing the amount received under the 8 per 
cent rate. There are 35 life and 324 fire 
and marine companies authorized to do 
business in New York state. Of these 
11 and 32, respectively, and also three 
foreign companies hold 85,054 shares of 
the New Haven stock, amounting at par 
to $8,505,400. The book value of this 
stock, according to the 1913 report of the 
superintendent of insurance, was $12,- 
642,000. The market value of this stock 
at Friday’s opening figure of 68 was $5,- 
783,672, a shrinkage of no less than $6,- 
858,328. Because of the Armstrong law, 
passed in 1906, as result of the Hughes 
investigation, which recommended the life 
companies to sell all holdings of stocks 
within a specified time, there is only one 
New York state company still holding 
New Haven stock. This is the Mutual 
Life, which has $3,564,000 par value of 
the stock. eo 


The following table gives the insurance 
companies holding New MHaven_ stock 
listed in the 1913 report of the super- 
intendent of insurance of New York state, 
the par value, the book value and the 
market value at 68. Authorities at the 
office of the superintendent of insurance 
say that the holdings in New Haven 
stock have not: been materially reduced 
since the filing of the last reports. 











~ * * 
Life companies of New York state: 
ee — —_ 

Mutual . $3, Ber 1000 $5, ‘eS 600 $2, very 520 

Life insurance companies in other 
states— 
Aetna Life.$ 306,900 $ 366,220 $ 208,692 
Berkshire 26,500 46,775 18,020 
Conn. Mut. 232,800 284,499 158,304 
Mass. Mut 155,800 247,893 105,944 
New Eng. ) 

Mut. ... 313,300 484,798 213,044 
Phoenix 

Mut. . 25,100 31,525 17,068 
State Mut.. 143,000 204,927 97,240 
Travelers . 360,000 593,321 244,800 
Union Mut. 287,900 462,327 195,772 

Total ..$5,415,300 $ 8,275,285 $3,682,404 

Fire companies in New York State— 
Agricult’l .$ y $ 49,757 $ 22,644 
Common- 

wealth 30,000 52,841 20,400 
German- 
an - 30,000 43,570 20,400 

er- 

mania .. 50,000 84,112 34,000 
Hanover .. 60,000 86,850 40,800 
Home ... 250,000 461,396 170,000 
Williams- 

b’h City. 50,000 74,813 34,000 

Total ..$ 503,300 $ 853,339 $ 342,244 

Fire and marine companies in other 
states— 
Aetna ....$ 481,300 $ 551,702 $ 327,284 
Amer. Union 20,000 31,259 13,600 
Boston ... 175,000 298,406 119,000 
Conn. 73,700 113,871 50,116 
Equitable . M 20,000 20,000 13,600 
Ger.-Amer. 

of Md. . 18,700 23,936 12,716 
Hartford . 400,000 491,446 272,000 
National 35,500 48,635 24,140 
New Hamp- 

enive ... 32,300 32,300 21,964 
Old Colony. 50,000 75,038 34,000 
Orient .... 67,500 84,163 45,900 
Phoenix . 375,000 442,820 255,000 
Springfield. 600,000 972,934 408,000 
Amer.-Mut. 18,000 25,627 12,240 
we 
_ iF 18,000 25,327 12,240 

Mutual . 82,000 109,654 55,760 
State Mut. 26,500 31,117 18,020 

Total ..$2,493,500 $ 3,378.235 $1,695,580 


Foreign companies— 








Com.Union $ 55,000 $ 83,790 $ 37, - 
Munich ...$ 16,800 $ 21,000 $ 11, "42 
Total ..$ 71,800 $ 104,790 $ 48,824 
Misc. com- . 
panies .. 21,500 30,344 14,620 
Gra 
otal . $8,505,400 $12,641,993 $5,783,672 


Of the foregoing companies twenty- 
eight are located in the New England 
states, where the New York, New Haven & 


Hartford Railroad operates. Since the 
tabulation of these figures, the New 


Haven stock has gone to 65%, a new low 
record. At this figure the 85,054 shares 
held by the insurance companies was 
bought at a premium except that held by 
the Equitable and the New Hampshire 
Fire, which was secured at par. 








Personal Side of the 
Insurance Business 


J. J. McDonald, who has just re- 
tired as western manager of the Con- 
necticut Fire, is at Michael Reese hos- 
pital, Chicago, undergoing repairs. He 
is getting along nicely and all hope 
he may come out as fit as a June day. 


John P. Furlong, for some 25 years 
chief accountant in the western de- 
partment of the Niagara Fire at Chi- 
cago, is now confined to his bed with 
what appears to be a fatal illness. Mr. 
Furlong has been a most faithful em- 
ploye of the company, being at his 
desk day in and out, and is highly 
regarded by all who know him. 


James A. McKee, chief deputy in the 
Indiana insurance department, under- 
went an operation on his eyes last 
week at St. Luke’s hospital, Chicago. 


Dr. J. F. McSween of Louisville, 
state agent of the Franklin of Phila- 
delphia in Kentucky, Tennessee and 
Indiana, died of heart failure in his 
room last week in a Memphis hotel. 
Dr. McSween was well known in the 
west. Prior to taking his recent field 
he was located in Omaha and traveled 
for the company in Iowa, Kansas and 
Nebraska. At one time he had Wis- 
consin. He was born in Scotland in 
1849. He began his insurance career 
as a local agent in northern Michigan. 
He was with the Northern of. England 
at Chicago in 1880 and later traveled a 
large field in the west and northwest 
for the Orient. For a while he was 
resident secretary of the North Brit- 
ish at Detroit. He was a familiar fig- 
ure at Northwest association meetings. 
Dr. McSween was a lovable man who 
had many friends attached to him. 

The funeral of Dr. McSween was 
held in Louisville Saturday afternoon 
and was attended by a large repre- 
sentation of field men. Dr. McSween 
was a practicing physician at Windsor, 
Ont., for a number of years. He is 
survived by his wife, who was Miss 


Nettie Dudley; three brothers, and a 
sister. The interment was in Louis- 
ville. 


Henry C. McCain, deputy state au- 
ditor and insurance commissioner of 
Arkansas under State Auditor L. L. 
Coffman, resigned last week and an- 
nounced himself as a candidate for the 
office of state auditor, to succeed Mr. 
Coffman. Mr. Coffman, who is a can- 
didate for reelection, is filling out an 
unexpired term. 

Superintendent E. H. Moore, of Ohio, 
announced in Columbus after his re- 
turn from New York last week, 
that he had placed his resignation in 
the hands of Governor Cox, the resigna- 
tion to take effect Jan. 15. This sets 
aside the rumor that Mr. Moore would 
possibly remain until June. He will be 
succeeded, it is thought, by William 
Finley, chairman of the Democratic 
state committee. Mr. Moore has not 
made up his mind whether to practice 
law in Youngstown, Cleveland, or New 
York. 

One of the special agents recently 
sent out a letter to the local agents of 
his company asking them to send in 
some complimentary new risks during 
December. He had stickers printed on 
which appeared “this new risk com- 
plimentary to Special Agent ‘“ 
One of the agents in receiving this cir- 
cular was considerably bewildered as 
to what it meant, and wrote to his 
company stating that if the stickers 
meant that he should donate his com- 
missions on this new business to the 
special agent, he would refuse to do 
so. Strange to say this method of busi- 
ness stimulation had never come to 
the notice of this agent before. 








THREE POSSESSIONS 
I’ve a kitchenette in my flat. 
the feature of yours, Jones? 
A cellarette. And yours, Smith? 
I’ve got a suffragette in mine. 


What's 








hin 
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LIFE INSURANCE SECTION 





ASSOCIATION ACTIVITIES 


DAY SPEAKS AT KANSAS CITY 


Chicago Manager of the Mutual Life 
Gives an Inspiring Talk on Life 
Insurance 


Kansas City, Dec. 22.—(Special Cor- 
respondence.)—Magnetic Darby Day 
came down from Chicago Saturday 
night and addressed sixty members of 
the Kansas City Life Underwriters’ 
Association at the twenty-fifth anniver- 
sary dinner of the organization at the 
Baltimore hotel. After hearing Mr. 
Day discourse on the life business, the 
Kansas City agents understood better 
how he has built up a business of a 
million a month. Mr. Day’s address 
was sparkling with wit, but pregnant 
with facts, and his audience absorbed 
a good many pointers which will come 
in handy in the regular course of busi- 
ness. 

One point brought up by Mr. Day 
and discussed by the Kansas City 
agents was the reservation of power 
by the insured to change the benefi- 
cilary at any desired time.’ Mr. Day 
asserted that this clause had proved a 
boomerang to many business men, who 
failed to realize that it meant that their 
life insurance policy, in case of bank- 
ruptcy, would necessarily be listed as 
an asset, instead of being the property 
of the beneficiary. This was an en- 
tirely new angle to many of the gen- 
eral agents, and many policies in force 
in Kansas City will probably be 
changed as the result of this develop- 
ment. 

Converted to Their Own Doctrine 

Mr. Day began his talk by urging his 
audience to believe what they preached 
before trying to sell life insurance. “Be 
absolutely_converted to your doctrine,” 
said Mr. Day. “Further, know yourself 
and organize yourself. The life business 
demands constant concentration and un- 
remitting toil and self-abnegation. Suc- 
ceed, not for the few dollars you get for 
succeeding, but rather for the pleasure of 
success. In this business or any other 
business, you must put into it more than 
you get out of it. 

_ “The agent who induces a man to drop 
insurance in a fraternal organization that 
costs only 40 cents a month, commits a 
crime,” said the speaker, in urging the 
life men to abandon unsavory tactics in 
Selling insurance. “There is nothing to 
be gained by the hammer.” 

Salesmanship is Easy 

Life insurance salesmanship is easy, 
according to. Mr. Day. It is like any 
other salesmanship in that the prospect 
must be studied and his needs analyzed. 
He deplored the tendency to borrow on 
life insurance policies and stated that 
the public should be discouraged in this 
practice and be made to feel that policy 
was the last thing on earth to be mort- 
saged. He stated that too many agents 
Sell insurance on the plea that it can be 
converted into money when needed and 
that this was the wrong line of talk. 

Service is as necessary and as impor- 
tant in life insurance as in selling motor 
trucks, according to the speaker. “Look 
over your policyholders’ policies occa- 
sionally and see if their requirements are 
fully met,” said he. 

_ “If a prospect is already a policyholder 
in another company, ask him to let you 
see his policies occasionally, and if there 
are any points which need correction, tell 
him. He will take this act of service 
kindly and will remember it.” 

Get Under the Skin 

Mr. Day urged the agents to be forceful 
and energetic when seeking business, not 
cringing and bashful. “In a word, get 
under the other fellow’s skin, and tell him 
that it is his duty to protect his family, 
and that it is your duty to tell him so 
and that you will discharge your duty re- 
sardless of his attitude.” Continuing, he 
dwelt on the value of organization and 
Stated that each agent could make of 
himself a little fruit stand or a big de- 
partment store. 

_In closing, Mr. Day spoke of the value 
of association work and of belonging to 
associations, 

Neither former Governor Herbert 8. 





Hadley, nor Professor William F. Gep- 
hard, of Washington University, of St. 
Louis, were able to be present at the 
dinner. Their places, however, were 
filled by ex-Senator A. L. Cooper of Kan- 
sas City, and W. H. Wattington, a new- 
comer in Kansas City life circles. George 
A. Lock, president of the association, 
presided as toastmaster. 

Senator Cooper said’ that he understood 
that about 15 percent of the possible ag- 
gregate of life insurance is now in force, 
and that it is up to the life agents to de- 
vise some means of overcoming the 
selfishness and the shortsightedness of 
men in order to secure the additional 85 
per cent. 

W. H. Wattington spoke along organi- 

lines. “Association implies mu- 
tuality, single mindedness and unity of 
purpose,” said he. “While some members 
of this association may be nonparticipat- 
ing, there is no doubt as to the value of 
organization.” He urged the agents to 
seek business in no spirit of “knocking” 
but to flatter the policyholder’s judgment 
by telling him that the company backing 
the policy was one of the best in busi- 
ness. “This should be done from the 
viewpoint of salesmanship, if from no 
other,” said Mr. Wattington. 

Senator Cook, in response to a ques- 
tion, stated that Chief Justice White, of 
the United States Supreme Court, had de- 
cided that the terms of a policy decided 
its disposition and that Mr. Day’s state- 
ment regarding the reservation of power 
to change beneficiaries was correct, and 
that this reservation made tpe policy a 
part of the insured’s estate. 

Cc. D. Mills and H. F, Simpson, charter 
members of the Kansas City Life Under- 
writers’ Association, made short talks. 


~ation 


Winship Is to Speak 

Commissioner John T. Winship, who 
will be the guest of honor at the next 
meeting of the Detroit Life Underwrit- 
ers Association, is expected to make 
an important address on that occasion. 
He will speak on dividend estimates 
and making unfair comparisons of poli- 
cies. Michigan has a strict law against 
both these things, which Commissioner 
Winship has stated to officers of the 
Detroit Life Underwriters Association 
ke intended to enforce to the letter. 

It is understood that the commis- 
sioner has had one or two violators of 
the law before him, but has taken no 
action except to warn them. This in- 
dicates that he is not disposed to undue 
harshness. 


Complaint Lodged in Kansas 

Complaint has been made to the Kan- 
sas department by H. W. Allen, presi- 
dent of the Wichita Life Underwriters 
Association, against the Bankers Life 
of Nebraska, he acting in his official 
capacity. Mr. Allen in his protest com- 
pains that the Bankers is circulating a 
statement regarding the transactions of 
that company compared with those of 
other companies that is grossly mis- 
leading. According to Mr. Allen the 
leaflet shows a saving by the Bankers 
Life: that is vastly more than other 
standard companies. 

Mr. Allen is general agent of the Mu- 
tual Benefit and the Wichita associa- 
tion requested him to file the complaint 
with the department. Superintendent 
Lewis has requested the company to 
send him copies of its literature and he 
will make an investigation. 


Makes Missouri Appointment 

The Girard Life of Philadelphia, 
which is managed by capable and ex- 
perienced insurance men, has entered 
Missouri for business and_ appointed 
two general agents, E. E. Curtis, with 
offices in the Ridge building, Kansas 
City, and Benj. M. Schulein at St. 
Louis, with offices in the Wainwright 
building. 





Claude T. Melville, formerly assistant 
manager of the Union Central Life, has 
become field superintendent of the Colum- 
fe =) National for the St. Louis, Mo., dis- 
rict. 





United States Annuity and 
Life Insurance Company 


Chicago, Illinois 
___ Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. 
large dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - McCormick Building 


Liberal policies, 








We Give Our Agents Two Big Selling Advantages : 


Policies That are BETTER 


A System Which Makes the Policvholder 
Help the Agent 


You Can Win With Us 


PEORIA LIFE INSURANCE COMPANY 


PEORIA, ILLINOIS 








1886 1913 
The Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 


THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President SIDNEY A. FOSTER, Secretary 


Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 


Hotel la Satle 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
RATES; 
ONE PERSON 


Room with detached bath 
Room with private bath 

TWO PERSON 

Room with detached bath - - 

Rooms with ‘private bath 

Connecting rooms and suites as desired 


In all that is good, lowa affords the best 















me, 




































Pe es a ee ee 

























All rooms at $5 or more are the same price 
for one or two persons. 

Hotel La Salle gives more for the price 

you pay than any other hotel in Chicago 
































CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS | 


Organized 1907. 





$9,430,751 of business in force. 


months 1913, $1,105,500. 


Net increase first six 


Good opportunities: for Men in Illinois, Iowa, South Dakota and Misscuri- 
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MERIDIAN LIFE 
INSURANCE CO. 











INDIANAPOLIS, 


INDIANA 








A big opportunity for the Right Man 


State Agency for Missourt 


If qualified for this position address C, T. TUCK, Vice-President 





This strong progressive Company offering 
exceptionally attractive policies has the 


Open to a man of ability as an organizer and producer, with a clean record. 

















CON SERVING REN EWALS 


—E 


HOW TO SAVE THE BUSINESS 





Company Officials Give Some Views 
and Experiences on This Very 
Pertinent Subject 





Company officials are giving much at- 
tention to lapses these days, the sub- 
ject exciting wide interest. The con- 
servation -of business is being studied at 
the home office. Further contributions 
from officials are: 

Western Union Life—Chas. Timblin, 
assistant general manager—“To tri- 
sect an angle,” “to duplicate the 
cube” and “to square the circle” 
were the unsolved problems of the an- 
cient mathematicians. Pythagoras, in 
a moment of mental exhilaration fol- 
lowing his own famous proof of the 
theorem that bears his name, ex- 
claimed “Eureka,” I have found it. 

The unsolved problem of life insur- 
ance is “How to keep the business on 
the books,” and the man who solves 
the problem may well shout “Eureka,” 
while the balance of the insurance fra- 
ternity, from the highest to the lowest, 
will join in building a monument to his 
memory. 

Will Always Be on Deck 

Indeed, no sane insurance expert, 
who has come closely in contact with 
the subject of lapsation, can hope for 
any millenium to come in which the 
loss from lapsation will become a neg- 
ligible quantity. Poverty will always 
exist, and this is one of the main 
causes of lapsation. The unscrupulous 
agent will not soon disappear, and as 
long as he is at liberty he will con- 
tinue to trick the public by misrepre- 
senting his policies, and so leave a 
trail of disgruntled policyholders in 
his wake, who will ultimately lapse. 
The “twister,” another specimen of 
the genus “crook,” will not cease to 
prey upon the unsophisticated policy- 
holder, and shake his confidence in 
pee insurance he is carrying. And 

last, but not least, the intangibility of 
a life insurance asset is such that unless 
the faith of the insured be renewed 
from time to time by personal inter- 
views and direct appeal, he will fall 
by the wayside and lapse his policy, 
in order that he may take his money 
and invest it in some wild-cat scheme 
offered to the public regularly to catch 
the “sucker born every minute.” 

Notwithstanding this rather discour- 
aging side of the business, hope still 
remains that conditions may at least 
be improved, and the percentage of 
lapsed business may be diminished. 

Cause of the Trouble 

To seek a remedy, the cause of the 
trouble must first be examined care- 
fully. As above indicated, poverty is 
one of the main causes of lapsation. 
By this, we mean not so much abject 
poverty, which would render any life 
insurance premium, however small, a 
burden, but rather, limited circum- 
stances of such a nature that the 
amount, the quality and the time and 
method of premium payment must be 
weighed with a nicety by the agent 
and the risk committee, so that the in- 

sured will be able to meet subsequent 
payments. Pad a_ $1,000 or $2,000 
policy been written instead of a $5,000, 
a twentypay or ordinary life instead 


of a ten pay or an endowment, or a 
quarterly or semi-annual premium been 
arranged for instead of an annual pre- 
mium, coming, perhaps, four or five 
months earlier than the insured’s in- 
come materializes, the results might 
have ‘been different. In particular, do 
we feel that over-insurance is respon- 
sible for this loss. The physical and 
moral hazard of the applicant should 
not be more carefully scrutinized by 
the agent nad the risk committee than 
his ability to pay for his insurance. 
Hard Factors to Eliminate 

The dishonest solicitor and the pro- 
fessional twister are two factors hard 
to eliminate. Great care in selecting and 
training agents will minimize the for- 
mer evil, and thereby put a better class 
of business on the books, and the en- 
actment of more stringent laws may 
drive the latter out of business. Un- 
questionably, these two factors figure 
heavily in the lapse ratio of every 
company. 

An interesting bit of data has re- 
cently been collected by the writer, 
showing the relationship of the char- 
acter of the agent to the percentage 
of his business which renews. A class- 
ification of all of our agents who 
wrote ten thousand or more the first 
ten months of 1912, shows that the 
seven whose percentage of renewals in 
1913 on the business was the highest, 
were local agents. The one who heads 
the list is a banker. He wrote, during 
those ten months, $20,500 of business, 
and $20,500 renewed. One hundred 
percent of renewed business, even if 
the amount is not large, points a les- 
son. Our observation is that insur- 
ance written by a local agent, through 
a local agent or with a local agent is 
business that sticks. He knows the 
caliber of the prospect, sells him the 
right kind and the right amount, looks 
after the subsequent payments better, 
and has the confidence, usually, of the 
insured to such a degree that he will 
not readily lapse his policy. 

Intangible Feature in Lapsation 

The last factor which I have named 
above, which plays an important part 
in the percentage of, lapsation, is the 
intangible character of life insurance. 
A man in the habit of having his 
estate invested in lands and houses, in 
merchandise and chattels, in cattle and 
pigs, gets to a place ofttimes where 
it is hard for him to realize that a life 
insurance policy is a real piece of 
property. He forgets the argument 
which once induced him to buy it; he 
looks upon this paper estate as unreal; 
perhaps his faith in the whole institu- 
tion of insurance is dulled, and he 
finally lapses his policy. To avoid this, 
the company must keep in constant 
touch with the insured through letters, 
statements, publications, personal visits 
of its agents, and through every avenue 
available to keep him alive to the value 
of his life insurance asset and _ its 
tangibility and real value. “Cold feet” 
is a disease that often sets in before 
the medical examination is taken, but 
it also frequently manifests itself in 
the months and years that follow the 
issuance and delivery of the policy, and 
no effort should be spared to hold the 
interest and the faith of the insured in 
the company and in his insurance 
policy. 

Hope Should Not Be Abandoned 





Even after the business has lapsed, 
hope should not be abandoned. As 








The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


Liberal and attractive policy forms, “right’’ pre- 
mium rates and a square deal contract make this 
Company a desirable connection for the wide-awake 
insurance man. Open territory in Ohio, Michigan, 
West Virginia and Kentucky. 


Life, Health and Accident Insurance 
Write for Particulars 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and abiliy. : : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











The Best Company to Work For is one which 


is making the most rapid progress pecmeme, suneny sites good ganets, B, 
the most complete protection to = > paeudiien bern 4 combinations of cin 
surance, Permanent Disability insurance and Weekly Indemnity for loss of 7 nae 


For agencies address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


Antuur E. Cums, President Wru1am C. Jonnsom, Vice President and General Manager 

















“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on regular Life and Endowment 
Policies than any other Life Insurance Company. 


There is a reason. 

If you purpose buying or selling Life Insurance 
it will pay you to investigate. 
AS Tut Ohio only 
DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 
COLUMBUS, OHIO — 





“Op 


"SPRINGFIELD, 
Marquette Life Ins. Co. SPR Nga 
Capital Stock $300,000.00 Ali Policies Registered 


Practical men with experience wanted as District Man- 
agers in Illinois and Missouri. Attractive contract. 


BANKERS RESERVE 
LIFE ASSOCIATION 
FREEPORT, ILL. 

W. B. ERFERT, President 
J. C. PEASLEY, Secretary 








An Illinois Company writing 
insurance on the lives of IIli- 
nois people through Illinois 
agents. Territory and an 
agency contract that will 
surprise you. 

GET OUR PROPOSITION 








Vio 
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THE STATE LIFE INSURANCE COMPANY 














INDIANAPOLIS 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: CHARLES F. COFFIN, Vice-President 














the preacher tries to reclaim the prose- 
lyte who has once allied himself with 
the church and then slipped from the 
narrow path back to his old accus- 
tomed haunts, so shotld the life in- 
surance company that would prosper 
seek to reclaim the deserter from the 
ranks. Like a cargo overboard, good 
money should be spent to recover it. 
If only 25 percent of it can be re- 
covered and put back on the books, 
even this is worth while. Our expe- 
rience fully justifies us in not only 
keeping up a persistent correspondence 
with lapsed policyholders, but in mak- 
ing personal visits to them, either 
through our local agents or through 
an officer of the company. Frequently 
only a spoken word is necessary. The 
typewritten page is cold and formal, 
and is easily set aside for a “more con- 
venient season,” while the face to face 
interview calls for immediate decision. 
Little misunderstandings are explained, 
and usually a policyholder who will 
stick to the finish is the result of a 


visit to one of these insurance “back- 


sliders.” 
* * * 

Standard Life, F. A. Wesley, vice- 
president—From my own experience, 
I believe lapses are caused through the 
following reasons: 

First: Policy is not properly sold. 

Second: Through twisting. 

Third: Through loans to policy- 
holders. 

Fourth: Adverse changes in finan- 
cial condition of the policyholder. 

Should Be United Stand 

A united stand on the part of the 
management of life companies for 
the elimination of the undesirable 
agent will do much to decrease 
lapses. One of the strange features of 
the life insurance business is the fact 
that a man can be discharged by a life 
insurance company for dishonesty, mis- 
representing and twisting, and still, if 
he is a producer he’ can without diffi- 
culty secure a position with other in- 
surance companies, even though they 
are advised of his record. 

Low commission contracts with re- 
newals, and the elimination of high 
brokerage contracts, the discontinuing 
of paying extra commissions, or offer- 
ing expensive prizes during the last 
few months of the year would have a 
marked effect on reducing the lapses. 

A united stand on the part of the 
various life companies in charging the 
legal rate of interest on policy loans 
would also help somewhat. 

Renewal Department 

Many companies have found it to 
their advantage to create a renewal de- 
partment, and have salaried men’ see 
the policyholders regarding the lapsed 
business. These men become very pro- 
ficient in this line of work, and some 
of them have been extremely success- 
ful. I feel that every young company 
will find it to its interest to have at 
least one or two men so employed. 
But I do not believe that any plan 
can be devised to overcome the lapses 
In a company that continues to use 








high pressure men and high pressure 


methods. 
~ ~ * 


Reliable Life, J. B. Miller, general | 
manager—In regard to reducing lapses, 
one of the reasons for the excessive | 
lapse ratio at the end of the first year 
of an insurance policy is = —_ that | 
the policy was not correctly sold, or 
that the insured was over-sold. Under | Exceptional record during thirty-three years for Low Rate 





Bankers Life Company~ 
DES MOINES, IOWA 








the spell of the enthusiastic insurance 

salesman the buyer of insurance many of Mortality. Economy of Management. 
times is induced to purchase a $10,000 

policy when it would be much better Prompt Payment of Claims. 


for the company and for the insured 


if his financial condition was taken into Admitted Assets Over $ ] 9 500 000. 00 
account by the salesman and a policy . . 
of only $5,000 had been applied for. 
items” Ss WABASH LIFE 
It has been my experience that 


where the insured thoroughly under- 

stood his policy contract, and realizes D A N V I L L E, I L L I N O I S 
that the premium would have to be 
paid not only the first year, but year HIS progressive, sound little company offers an attractive agency 
after year for a long term and ar- contract to the right men. We are able to render unusual assist- 
— +" full a hapless ance to the “‘boys in the field,”’ in the way of leads from the home 
naan —* a oe 5 eee ane office, and the active support of influential men in each community, 








found that a very effective method These are facts—not advertising catch-words. 
magpie ahh sg Pegg tient oe Agents who once join forces with the Wabash, STICK—the company 
during the year. has not yet lost a single agent. 
Should Have Expert Man ° ° ° 
It is important that the man in | There’s a reason! It will pay to investigate 





charge of the lapse policy department | 
should be an experienced man, and 


* = 
tnow esactiy how to use every anew | [MG Gonservative Life Insurance Compan 
ment necessary in effecting the sale of 


insurance, and through correspondence 








with the insured point out the fact | Wheeling, West Va. 
that every reason for continuing the in- | 
surance still exists that induced him Otto Schenk, President Clem E. Peters, Secretary and Treasure 


to make the purchase of insurance in 
the — place, ~— gag ond —_ 
ment that now being older, the policy o 
taken to replace the one now lapsed | Home of the Multiform Policy 

would cost a higher rate and require | 

premium for s ledger term tan the | You Ohio and West Virginia agents, investigate this pop- 
one now being carried, and by prac- | 

tically making the same appeal that was | Wlar Policy. We have an agency contract that may surprise 


made when the insurance was orig- | you. Ask for details. 
inally sold, the desire to continue the | 


insurance can be awakened, and it is | —— 
then only a question of arranging 
terms for payment that can be met 


+ 

in order to have the insurance con- | 

=< | The ony Life Insurance Co. 

Get Policyholders Interested | 
We have found that the best way to | f CHICAGO, ILLINOIS 

prevent the lapsing of business is to get “ 

every policyholder interested in build- 


ing up the business for the company || Not so large but that every agent in the field 


by requesting names of friends of his | 


who are possible insurers, and when || receives the strong personal co-operation that 


a desire is once created to assist in 


building up the business, and the in-|] igs SO necessary to the upbuilding of an agency. 


terest awakened in the growth of the | 


company, each policyholder feels that || Our agents know us and we know them. If 


the company is really his company and 2 t “ 
takes a personal pride, not only in|} you would become a cog in this great “Personal 
seeing that his own policy is con- | ° ” P ° > P ° ° 
tinued, but in. helping materially to|} Co-operation” machine in Illinois, Michigan 
assist in the writing of new business. ‘ P ‘ . 

or Wisconsin, write direct to the Company, 


It is, of course, impossible to prevent 
OLD COLONY BUILDING, CHICAGO, ILL. 


Cc. E. Flanagan, Actuary 








a certain percentage of lapses, but with 
the loan values that are available 
after two or three premiums have been 
paid, if the renewals are carefully 
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looked after and every possible effort 
made to explain any misunderstandings 
that may arise, all of which can be 
done within the thirty days of grace, 
the lapses can be reduced to a very 
small percentage. 





AGENT TELLS HOW TO DO IT 


One Who Has Proved He Knows In- 
structs Other Members of Bank- 
ers’ $100,000 Club 








The meeting of the Hundred Thou- 
sand Dollar club of the Bankers’ Life 
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of all in force 
1oLk. renewed during the year, Think 


means to receiving 
pan ccneblielie sonoma 


such as are paid by The Lincoln Life. 





at Des Moines last week was entirely 
successful from every standpoint. The 
attendance was over 200 and the pro- 
gram throughout the three days’ ses- 
sion was interesting and instructive. 
The banquet Friday night wound up 
the sessions. George Kuhns, vice-presi- 
dent of the company, was toastmaster. 
The officials of the company spoke and 
some of the successful agents followed. 
A special Bankers’ Life Booster Club 
from Cedar Rapids entertained with 
song and jest. 

Thirty states were represented at the 
convention. Among the attendants, all 
of whom has written over $100,000 in 
the preceding year, were these ten 
agents, each of whom has _ written 
$1,000,000 or over in the twelve 
months: F. E. Hook, Detroit; DeFor- 
est Bowman, Des Moines; G. F. Mur- 
rell, Pittsburgh; H. J. Lynch, Cedar 
Rapids, Ia.; H. G. Parr, Milwaukee; 
Dr. Clark, Pittsburgh; J. C. Prince, 
Pittsburgh; Charles Minshall, Colum- 
bus; J. P. Bell, Cincinnati; W. E. Bar- 
gar, New York. 

One of the interesting features of the 
meeting was an address by DeForest 
Bowman in which he told his associate 
agents how to write a million dollars 
worth of business a year. This means 
an income of $30,000 a year. One must 
write an average of three applications a 
day or do $3,000 worth of business each 
working day. 

“To do this, one has to start work | 
at 9 a. m. and work until 6 p. m.,” said | 
Mr. Bowman. “When I started the in- | 
surance game twenty- -eight years ago | 
I was a dub. I failed in the real estate | 
business and had to go to work. The | 
only recipe I have for a man to write 
a million in business is hard work.” 

A. M. Connolly of Milwaukee, 
the only woman agent for the Bankers 
Life, attended the sessions with $300,- | 
000 in business to her credit in eight 
months’ work. Mrs. Connolly expressed | 
the opinion that women are. better 
business getters than men. She started | 
as an advertising solicitor but was per- 
suaded to try insurance. The first day | 
out she sold $24,000 in business. She | 
says she never takes a note but always | 
collects good hard cash. She has never | 
sold to any but men. Mrs. Connolly | 
says she is going to sell at least $600,- | 
000 this next year. 











Getting Agents Wholesale | 

The Farmers & Bankers Life of | 
Wichita, Kans., has put all members of | 
the Salina, Kans., council of the United | 
Commercial Travelers on its agency | 
staff. Forty percent of all premiums | 
secured by them will go toward pay- | 


National Life Insurance Company 


JOS. A. DEBOER, President 


Purely Mutual 


The following significant figures are 
annual report: 


1908 
1909 
1910 
1911 
1912 


Accounted for in lability. ‘and reserved for dividend pay- 


ments in 1913 


This demonstrates low cost protective service and is sustained by a strong asset and insurace comp 0” 
address EDWARD D. FIELD, Sup’t of Agencies, Montpelier, Vermont. 


sition. If interested, 


THE LINCOLN NATIONAL LIFE rorr wayne, invtana 


Comparative Record of Growth for Five Years Ending Dec. 31, 1912 


Your Premium Income Asseta Insuranee in Foree Polayholders 
917% 1908116453 29542 3571000 186,200 
Renewals = 1909 154,080 381,275 4,100,000 198,500 


1911 
1912 293,596 855,944 8,600,000 323,293 


0 — 183,429 
225,642 


492,991 
638,211 


5,400,000 
6,500,000 


220,340 
260,975 





“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 











-—— ues of ——_———__,, 
A Prem. 1912 1911 1910 1909 1908 
20. $17.65 $1.66 $2.77 $2.83 $2.91 $2.98 
25.... . 19.85 1.73 2.89 2.97 3.06 3.15 
30.. 22.67 1.83 3.05 3.16 3.27 3.39 
35.. 26.35 1.96 3.29 3.44 3.58 3.74 
40 . 31.23 2.17 3.66 3.85 4.06 4.27 
45.... 37.83 2.51 4.29 4.57 4.87 65.19 
50.. 46.91 3.14 5.438 5.84 6.28 6.73 
55. 59.25 4.24 7.37 7.95 8.55 9.17 
60 76.14 6.07 10.55 11.34 12.15 12.98 

20-PAYMENT LIFE 

-— Issues of 
Age Prem. “4912 2 1911 1910 1909 1908 
20.... $27.20 $1.73 $2.89 $3.02 $3.16 $3.30 
25.... 29.61 1.80-3.01 3.16 3.32 3.48 
30 32.53 1.89 3.17 3.35 3.53 3.72 
35 36.11 2.03 3.41 3.62 3.84 4.05 
40 40.60 2.24 3.78 4.03 4.29 4.56 
45 46.36 2.57 4.38 4.71 5.05 65.42 
50 54.03 3.19 5.50 5.94 6.38 6.87 
55.... 64.50 4.27 7.40 7.99 8.59 9.20 

20-YEAR ENDOWMENT 

-——————_Issues of 
Age Prem. 1912 1911 1910 1909 1908 
SS $46.60 $2.05 $3.32 $3.60 $3.90 $4.21 
See 47.47 2.09 3.40 3.68 3.98 4.29 
30 48.48 2.15 3.51 3.81 4.11 4.42 
35.... 50.01 2.25 3.69 4.00 4.32 4.64 
40.... 52.19-° 2.41 4.00 4.382 4.66 5.01 
45.... 55.25 2.70 4.63. 4.91 6.31 5.72 
|} 50.... 59.46 3.27 0.68 6.05 6.53 7.02 


, for a number of counties of the Penn 


| from Jan. 1. 


| days resulted in increased enthusiasm 


_— —_ to aang 


ing off the debt of their convention 
hall. On each thousand $2 will be set 
aside for prizes to members securing 
the largest amounts of business and 
the company will also pay $1 a thou- 
sand renewal. The council plans to 
write a million of business in six 
months. 
DIVIDENDS OF U. S. ANNUITY 
The United, States Annuity & - Life 
of Chicago will pay dividends during 
1914 according to the following scale: 
ORDINARY LIFE 
———Iss 








Goes with Penn Mutual 
Geo. E. Fitz Gibbon, assistant. secre- 
tary of the Conservation Life of South 
Bend, Ind., and son of the former gen- 
eral manager, J. W. Fitz Gibbon, has 
resigned to take the general agency 


Mutual. His new connection dates 





Agents of Pioneer Life Meet 
The recent meeting of practically all 
the agents of the Pioneer Life at the 
home office at Fargo, N. D., for two 


for the organization. The banquet was 
a distinctive feature. There were ad- 
| dresses by a number of prominent men 
and a paper by Insurance Commis- 
sioner Taylor was read by Deputy Aus- 
tin. Mr. Taylor threw a few bouquets 
at the company because of its growth 
land stability and handed its agents 
some compliments. His paper was on 


Chartered 1848 
quoted from the Company’s sixty-third 


$279,808.14 
530,213.19 
771,254.39 
878,739.07 
1,038,802, 11 


° : 1,058,174.50 


The Company OF the Peopl., BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more bp ey business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1912 


536 per day in Number of Claims Paid. 6, as per day in Number of Policies issued and revived for 
$1,605,814 per day in New Insurance issued and revived. $256, _ 07 ~ day in payments to Policy: 
holders aad edition to Reserve. $148,616. 61 5 per day in Increase of Assets. 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY tows 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 








a SS aS SS oe 





CHARLES BLANKE, Secretary, Burlington, lowa 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 





Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


72: Secretary 





\7~-~\ Forest City Life Insurance Company 


rors Capital Stock $100,000 





ROCKFORD, ILLINOIS 


Men of character and energy can secure liberal contracts 
direct with this successful legal reserve company for unoccu- 
pied territory in Illinois. 


Attractive Policies 


Southern National Life Ins. Co. 


Louisville, Ky. 
(Was born and bred in old Kentucky) 
It has imbibed the spirit and enterprise of 
that state. It stands in the front rank of 
Kentucky and southern institutions. 


We have a proposition ED. L. WILLIAMS 
that will interest you. President 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A REASON’ 


Non-forfeitable Renewals 











In addition to having exceptionally attractive policies, we have the lowest premiumed 
non-parcipating pobc on the market. This enables our men to meet all competitors success- 
icin’ Far tadiinn, Heanee or Uaniaihy easdieey ebdonn 


TheCOMMERCIAL LIFE INS. CO. 





Indianapolis, Indiana 








Car’ 














sf 


ed 





December 25, 1913. 
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PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 





Address 16-V, 
care The Western Underwriter. 
We are willing 


to pay the money 
if you can deliver the goods 


We want a man as District Manager in 
Joliet, Aurora, pony = Sterling and vi- 
cinity, to work among the farmers and in 
the small towns and outlying districts for a 
good, clean home yg ME ony policies; 
good reputation. One who can manage 
a little and do personal work. To sucha 
man we will pay the price—name it. 


Address in confidence, with recommenda- 
tions, 94-U, care The Western Underwriter. 














MEN WHO CAN 
DO THE WORK 











are offered remunerative positions as 
field representatives in desirable territory. 
Good places are always open to the right 
men— those who can produce applica- 
tions and collect premiums. 


Union Mutual Life Insurance Co. 
Portland, Maine 
FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, Supt., 396 
Congress St., Portland, Maine 

















Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its Field Men, and explains why 
both are forging aheod. Maybe 
age could reach a higher success 
n that atmosphere. Write to— 


Walter Le Mar Talbot, Vice President. 


The Fidelity Mutual Life 
INSURANCE COMPANY 
L. G. FOUSE. President. PHILADELPHIA, PA. 


Desirable openings in good territory for the 
right men. 








4 Pena Mutual Premium, less a Penn Mutual 
Dividend a Pean Mutual Policy, 
Penn Mutual Values, makes an Insur- 
ence Proposition which in the sum of all tts 
Benefits, is for net low cost and care 
of interest of all bers. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 








3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C, BOONE J. A. McVOY, 
President Secretary 


















the question of the extent of super- 
vision of insurance companies by the 
commissioners of the different states. 

Mr. Taylor went on record as 
against too much supervision, and 
stated that he believed the least amount 
cf supervision compatible with sound 
public policy and the proper administra- 
tion of the functions of insurance was 
the best policy. 


KANSAS CITY LIFE REFUNDS 
During 1914 the Kansas City Life 
will pay dividends as follows: 
ORDINARY LIFE 
c——-Issues of ———_,, 





Age. Prem. 1913 1912 1911 
er $21.68 $4.68 $4.95 $5.08 
eS ee 22.0 4.71 4.99 5.12 
Md biiméhs As. 22.43 4.74 5.03 5.17 
ae ee 22.82 4.77 5.07 5.22 
ae eee 23.22 4.81 5.11 5.26 
SESE 23.65 4.85 5.16 5.32 
eee 4.88 5.20 5.37 
Serre 24.56 4.91 5.24 5.41 
hae 25.60 4.94 5.28 5.46 
RE AE 26.11 4.97 5.31 5.50 
ree 26.65 5.00 5.35 5.55 
OF eae 27.20 5.06 5.42 5.63 
peer 28.43 5.12 5.49 5.70 
Bie ccviscswss Ee 5.18 5.57 5.79 
ears 5.25 5.65 5.88 
eae 30.40 5.33 5.74 5.99 
eee 31.10 5.36 5.78 6.04 
ree 31.87 5.41 5.85 6.12 
ee 33.43 5.46 5.91 6.19 
Eee 34.26 5.51 5.98 6.27 
eae 35.16 5.56 6.05 6.36 
OPES 35.80 5.61 6.12 6.44 
Reet 37.10 5.66 6.18 6.52 
i Dice naw pods: a 39.04 5.72 6.26 6.61 
Ee 40.17 5.78 6.35 6.72 
3 ae 41.35 5.84 6.43 6.81 
_ SAR 42.62 5.89 6.50 6.90 
Gs iy «9.0 4248 43.97 5.94 6.58 7.00 
SRN a are’ arson orn 46.45 6.00 6.67 7.11 
Pe 47.98 6.06 6.76 7.21 
. Pee 49.60 6.12 6.85 7.32 
eee 52.51 6.17 6.93 7.42 
| [ee 54.33 6.22 7.02 7.53 
Sst 6 bia» «anabs 56.62 6.28 7.12 7.64 
icek aacews 6 59.75 6.34 7.22 7.77 
kid eis0 Sabra 61.97 6.40 7.33 7.90 
a 64.35 6.57 7.54 8.13 
EE wae 4:45 6a 68.46 6.75 7.77 8.39 
eet 71.17 6.93 8.01 8.65 
RR eer 74.07 7.11 8.25 8.91 
_ iyo eee 78.97 7.29 8.49 9.17 


Age Prem. 1913 1912 1911 
ESS $39.03 $5.10 $5.53 $5.82 
ib oid se amame 30.50 5.18 5.62 5.92 
eee 5.26 5.71 6.02 
23.. 31.50 5.34 5.80 6.12 
a Wi b Shs tne 32.03 5.43 5.90 6.22 
eee 5.52 5.99 6.32 
Me 33.13 5.61 6.09 6.43 
27... 33.73 5.70 6.19 6.54 
ree 34.33 5.80 6.30 6.65 
ae 34.97 5.90 6.41 6.77 
SA = pes sh 35.62 6.00 6.52 6.89 
31 . 36.31 6.10 6.63 7.01 
32 . 37.02 6.21 6.75 7.14 
33 . 37.76 6.32 6.87 7.27 
34 . 38.53 6.43 6.99 7.40 
35 . 39.32 6.54 7.12 7.54 
ens 40.15 6.65 7.24 7.67 
ee 41.02 6.76 7.36 7.80 
Sich % daisies a 41.92 6.88 7.50 7.95 
ae ee 42.87 7.00 7.63 8.09 
a 43.84 7.12 7,77 8.25 
Serre 44.87 7.23 7.90 8.39 
eee 45.94 7.34 8.02 8.52 
 aereree 47.07 7.45 8.15 8.66 
Se 48.15 7.56 8.28 8.81 
Rear 49.48 7.68 8.42 8.96 
ore 50.78 7.76 8.52 9.08 
ears 7.85 8.64 9.29 
Eieescscuass Se 7.94 8.75 9.33 
EES 55.07 8.93 8.86 9.46 
a 56.66 8.12 8.98 9.59 
_ Fae Fe 8.18 9.07 9.70 
eee 60.56 8.24 9.16 9.80 
UE Wink Malach 62.66 8.30 9.25 9.90 
eee 64.91 8.37 9.36 10.03 
ia a Wa ooo 67.29 8.44 9.47 10.15 
UE ere 69.81 8.48 9.55 10.25 
ey 72.49 8.52 9.64 10.35 
 SPPerrears 75.38 8.56 9.72 10.45 
Sree 78.46 8.60 9.81 10.55 
AA Re 81.76 8.64 9.91 10.67 





Penn Mutual’s New Building 

The Penn Mutual Life’s new build- 
ing in Philadelphia, the steel frame 
work of which is about all up will, 
however, probably not be completed 
and ready for occupancy before the 
spring of 1915. It will be occupied 
practically exclusively by the company, 
will be of granite and will cost be- 
tween a million and a million and a 
half. 





Pacific Mutual’s Generosity 

The Pacific Mutual Life announces 
that the book entitled “Efficiency,” 
written by Forbes Lindsay, assistant 
manager of its Los Angeles agency, is 
attracting considerable attention. The 
book was notwritten for general sale, 
but a limited number of copies were 
gotten out and circulated among the 
field forces of the company. The Pa- 





The Best Contract 


For a producer is a renewal contract 
with a good company whose policies 
appeal to the insuring public. 


! We wish to establish PERMA- 
| NENT connections with a man to 
. take a very desirable district on 
this basis. 


Both Annual Dividend and Non- 
Participating Policies. 


THE FRANKLIN LIFE 
_ INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 


























eneeninil 








International Life 
Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


GENUINE 
Opportunities 3.214 terior, Por a tong time 


this Company, and they were the kind of men this Company looks for 
—vigorous men, enthusiastic men, men of high ideals—who are “‘deliv- 
ering producers.” If you are such a man and need a broader field for 
your abilities, we should be glad to hear from you—we may have an 
opening. JOSEPH C. BEHAN, Superintendent of Agencies. 


Massachusetts Mutual SPRINGFIELD, MASS. 


Life Insurance Company Incorporated 1851 








During the last twelve months we 
have made contracts with several 
general agents in new territory and 























The Beacon Insurance Company 
O. P. WOODRUFF of Am erl ca Merchante Bank Bldg. 


President 
A legal reserve Company organized under the Indiana laws. writing insurance on the 
lives of Indiana citizens through}Indiana agents. Get our proposition. 


CAPITAL, $100,000.00 YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, ind. 














H. THOS. HEAD, Pres. 
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cific Mutual now states that it has 
some copies on hand and will be glad 
to give them to any general agents 
of other companies who may wish to 
receive them so long as they last. 


New Policy as Alimony 
An unusual order of the court, en- 
tered in a decree for alimony, was 
made by Judge George H. Whitcomb 
of the Shawnee county district court 

a few days ago compelling 
Roberts of Topeka to take out a life 
insurance policy in the sum of $1,000 





for the benefit of his divorced wife, 
Jessie M. Roberts. The order is with- 
out precedent, so far as has been 
learned, in Kansas, at least. As Mr. 
Roberts learned that it was a great 
deal cheaper to buy the insurance than 
to pay an additional sum ‘of alimony 
he made no effort to dodge the order 
of the court, but promptly complied. 
The order requiring him to insure his 
life was entered in the same decree 
that granted a divorce and alimony in 
the sum of $40 per month for the sup- 
port of Mrs. Roberts and two minor 





Mutual Benefit Life 1914 Dividends 


ORDINARY LIFE 


ISSUES OF 
1908 


Age Prem. 1913 1912 1911 1910 1909 1907 1906 1905 1904 1903 1902 
@1...18.40 3.17 3.23 3.28 3.34 3.40 3.48 3.55 3.63 3.72 3.82 3.90 4.31 
18.80 3.19 3.25 3.31 3.37 3.45 3.52 3.60 3.69 3.78 3.88 3.98 4.09 
@3:..19.23 3.23 3.29 8.36 3.43 3.50 3.59 368 3.77 3.86 3.97 4.08 4.20 
94 ....19.67 3.24 3.31 3.38 3.45 3.54 3.62 3.71 382 3.92 4.03 4.15 4.27 
95 ...20.14 3.27 3.34 3.42 3.50 3.59 3.69 3.78 3.89 4.01 4.12 4.25 4.38 
26 ...20.63 3.29 3.37 3.45 3.54 3.64 3.73 3.85 3.96 4.07 4.21 4.34 4.47 
Q7...:21.15 3.32 3.40 38.50 3.59 3.70 3.80 3.92 404 416 430 444 4.58 
@8 :::21.69 3.36 3.44 3.55 3.64 3.76 3.87 3.99 4.12 4.25 4.40 4.54. 4.70 
29 ...22:26 3.39 3.49 3.59 3.70 3.82 3.94 4.07 420 435 4.50 4.65 4.82 
30 ...22.85 3.41 3.52 3.68 3.75 3.87 4.00 4.14 4.29 444 460 4.76 4.93 
31 ...23.48 3.46 3.57 3.69 3.82 3.95 4.09 4.23 4.39 455 4.72 4.90 5.08 
32 ...24.14 3.51 263 3.76 38.89 4.04 4.18 433 450 4.67 4.84 5.02 6.22 
33 ...24.84 3.55 3.69 3.82 3.96 4.10 4.26 443 4.60 4.78 4.97 5.16 5.36 
.25.58 3.60 3.74 3.88 4.03 419 4.36 464 4.72 4.91 5.10 5.31 5.51 

35 ....26.35 3.66 380 3.96 412 429 447 466 485 5.04 5.25 5.46 5.69 
96 ....27.17 3.71 3.86 4.02 4.20 4.38 4.56 4.76 4.96 5.17 5.39 5.61 5.85 
37....28.04 3.79 3.96 413 431 4.50 4.70 4.90 5.11 5.34 5.57 5.80 6.05 
38 ...28.95 3.86 4.04 4.23 441 4.62 4.82 6.05 5.27 5.51 5.74 5.99 6.27 
39 ...29.92 3.938 4.12 4:32 4.52 4.74 4.96 5.18 5.42 6.67 5.93 6.18 - 6.51 
40 ..:30.94 4.01 4.21 4.42 464 4.87 5.10 5.34 669 65.85 6.11 6.39 6.75 
41 ....32.03 4.12 4.33 4.55 4.78 5.02 6.27 6.52 5.78 6.06 6.34 6.62 7.02 
42.33.18 4.20 4.44 4.67 4.90 5.16 5.43 5.70 5.97 6.26 6.55 686 7.28 
43.51.3440 4:30 4.55 4.80 5.06 6.32 5.60 6.89 6.18 6.48 6.78 7.13 17.57 
44...35.70 4.44 4.69 4.96 5.23 5.52 6.81 6.11 6.41 6.72 7.05 7.43 7.88 
45 ...37.08 4.57 4.83 5.12 5.41 6.70 6.01 6.32 665 6.96 7.34 7.73 8.19 
$8.55 4.70 4.99 6.28 5.59 5.90 6.23 6.55 6.88 7.24 7.64 8.04 8.52 
47....40.12 4.86 5.17 5.48 5.81 6.14 648 681 7.15 7.56 7.97 8.38 8.87 
41.78 5.01 6.34 6.68 6.01 6.36 6.71 7.05 7.44 7.87 829 8.72 9.23 

49 ...43.56 5.21 5.55 6.91 627 662 6.99 7.34 7.78 8.22 8.65 9.09 9.62 
60 |..45.45 5.42 6.78 6.15 6.52 6.90 7.26 7.67 8.12, 8.58 9.02 9.48 10.02 
51 ...47.46 5.65 6.03 6.41 6.80 7.18 7.56 8.03 849 8.96 9.42 9.89 10.45 
52 ...49.60 5.90 6.30 6.70 7.09 7.49 7.93 8.41 8.90 9.37 9.85 10.32 10.96 
53 ....51.89 617 6.59 7.00 7.41 7.82 832 882 9.32 9.81 10.29 10.78 11.37 
64 ...64.33 6.47 6.90 7.32 7.75 8.22 8.74 9.25 9.76 10.27 10.77 11.26 11.88 
55 ...56.93 6.79 7.238 7.68 812 865 918 9.72 10.24 10.76 11.27 11.77 12.41 
56 ....59.70 7.13 7.59 8.04 855 9.10 9.66 10.21 10.74 11.27 11.80 12.30 12.95 
57 ...62.66 7.49 7.97 8.44 9.02 9.59 10.15 10.72 11.27 11.82 12.35 12.87 13.54 
58 ...65.83 7.90 8.40 8.94 9.54 10.13 10.72 11.29 11.86 12.42 12.96 13.48 14.16 
59 ...69.21 8.33 8.83 9.46 10.08 10.69 11.29 11.88 12.47 13.03 13.58 14.11 14.80 
60 ...72.83 8.73 9.87 10.02 10.66 11.29 11.91 12.52 13.11 13.68 14.23 14.77 15.48 
61 ...76.70 9.30 9.98 10.64 11.30 11.96 12.59 13.21 18.81 14.39 14.95 15.47 16.19 


16.75 17.40 18.00 18.54 19.05 19.52 20.27 
17.75 18.38 18.96 19.50 20.00 20.47 21.24 
18.81 19.42 19.99 20.52 21.02 21.50 22.31 
19.93 20.54 21.10 21.63 22.14 22.61 23.47 
21.11 21.71 22.27 22.81 23.32 23.83 24.70 


20-PAYMENT LIFE 
ISSUES OF 


Age Prem. 1913 1912 1911 1910 1909 


23 ° 

24 3.29 3.61 3.73 3.97 4.23 
25 $3.31 3.53 3.77 4.01 4.27 
a6. 3.85 3.58 3.82 4.07 4.34 
a7. 3.39 3.61 3.86 4.12 4.40 
28 3.41 3.65 3.90 4.16 4.45 
29 3.44 3.69 3.95 4.22 4.51 





31 ...33,49 3.51 3.77 4.05 4.384 4.64 


32 84.13 3.55 3.82 4.10 4.40 4.72 
33 ...34.80 3.59 3.87 4.16 4.47 4.78 
34 ...35.49 3.65 3.94 4.24 4.55 4.88 
36 ...36.22 3.72 4.01 4.32 4.64 4.98 
36 ...36.98 3.77 4.07 4.38 4.72 5.06 
37 ...87.77 3.82 4.14 4.46 4.80 6.16 
38 ...38.60 3.90 4.22 4.56 4.90 5.27 
39 ...39.47 3.98 4.381 4.66 5.01 5.39 
40 ...40.38 4.07 4.41 4.76 65.14 6.52 
41 ...41.84 4.15 4.50 4.87 5.25 5.64 
42 ...42.35 4.25 4.62 4.99 5.38 65.79 
43 ...43.41 4.35 4.73 6.12 6.62 6.94 
44 ...44.54 4.47 4.85 6.26 5.68 6.11 
45 ...45.73 4.60 4.99 5.41 6.84 6.28 

..46.99 4.75 6.16 5.58 6.03 6.48 
47 ...48.33 4.89 6.31 6.75 6.21 6.68 
48 ...49.75 5.05 6.50 6595 6.42 6.90 
49 ...51.26 65.26 5.71 618 6.66 7.14 

.-52.87 6.47 6.93 6.41 6.89 7.40 
51 ...64.58 5.68 616 6.65 7.15 7.65 
62 ...56.41 6.93 6.42 6.93 7.43 7.94 

--68.386 6.19 6.70 7.21 7.72 8.24 
54 ...60.45 6.50 7.01 7.53 8.05 8.62 
55 ...62.68 6.79 7.32 7.85 8.36 9.00 
66 ...65.08 7.15 7.68 8.21 8.79 9.43 
87 ...67.65 7.52 8.06 8.60 9.24 9.89 
68 ...70.42 7.92 8.48 9.08 75 10.41 
69 ...73.39 8.33 8.89 9.57 10.25 10.92 
60 ...76.60 8.74 9.44 10.13 10.83 11.50 


61 ...80.06 9.32 10.04 10.75 11.45 12,14 
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1908 1907 1906 1905 1904-1903 1902 


4.68 4.99 5.30 56.68 6.99 6.35 6.74 


4.74 6.05 5.38 5.71 6.08 6.45 6.84 
4.81 5.13 5.46 5.82 6.18 6.56 6.97 
4.87 5.20 6.55 5.90 6.28 6.67 7.08 
4.96 5.29 5.65 6.02 6:40 6.81 7.22 
5.04 5.38 65.74 6.12 6.51 6.92 17.36 
5.12 5.47 5.84 6.23 6.63 7.06 17.49 
5.22 56.59 5.96 6.36 6.77 7.20 7.65 
5.34 6.71 6.10 6.49 6.92 7.36 7.82 
5.43 5.80 6.20 6.61 7.04 7.50 7.97 
5.53 5.92 6.32 6.75 7.19 7.65 8.13 
5.65 6.05 6.47 6.91 7.35 7.82 8.34 
5.79 6.19 6.62 7.07 7.53 8.00 8.55 
5.938 6.35 6.78 7.24 7.71 8.20 8.77 
6.06 6.49 6.93 7.40 7.89 8.38 9.00 
6.22 6.66 7.12 7.60 8.09 862 9.24 
6.38 6.84 7.30 7.79 8.29 885 9.48 
6.56 7.03 7.50 7.99 8.52 9.10 9.75 
6.74 7.21 17.71 8.20 8.77 9.35 10.01 
6.95 7.44 7.93 8.46 9.04 9.64 10.30 
7.16 7.65 8.15 8.72 9.30 9.90 10.57 
7.39 7.88 842 9.01 9.60 10.20 10.89 
7.65 8.15 8.73 9.32 9.92 10.53 11.22 
7.89 8.44 9.03 9.63 10.24 10.85 11.55 
8.16 8.75 9.35 9.96 10.57 11.19 11.89 
8.50 9.10 9.70 10.31 10.94 11.55 12.27 
8.85 9.46 10.08 10.70 11.32 11.93 12.66 
9.24 9.86 10.47 11.10 11.72 12.34 13.08 
9.62 10.25 10.88 11.50 12.13 12.75 13.50 
10.07 10.70 11.35 11.96 12.60 13.23 138.97 
10.55 11.19 11.82 12.46 13.09 13.71 14.46 
11.06 11.71 12.35 12.99 13.62 14.24 14.99 
11.58 12.24 12.89 13.53 14.15 14.76 15.52 
12.18 12.85 13.49 14.13 14.76 15.35 16.11 
12.83 13.50 14.15 14.78 15.39 15.99 16.74 
13.50 14.18 





Mutual Benefit Life 1914 Dividends 


20-YEAR ENDOWMENT 

ISSUES OF 
Age Prem. 1913 1912 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 
@1 ...47.75 3.32 3.81 4.32 4.86 6.42 6.02 6.64 7.30 7.98 8.71 9.46 
1.47.84 3.34 3.88 4.84 4.88 5.45 6.04 6.66 7.33 8.01 8.73 9.49 10.28 
24 ...48.04 3.39 3.88 4.39 4.98 5.50 6.09 6.72 7.38 8.06 8.78 9.54 10.33 


32 ...49.18 3.63 4.13 4.65 5.19 5.76 6.35 6.98 7.64 8.33 9.05 9.80 10.60 


33 49.38 3.67 4.17 4.69 65.23 5.79 6.39 7.02 7.68 8.37 9.08 9.84 10.63 
34 49.60 3.71 4.21 4.73 6.27 6.84 6.44 7.07 17.73 8.42 9.13 9.89 10.67 
35 49.85 3.77 4.27 4.79 6.33 6.90 6.51 7.14 7.79 8.47 9.19 9.95 10.74 
36 50.11 3.82 4.32 4.84 5.39 65.96 656 7.18 7.84 8.53 9.24 10.00 10.79 
37 50.41 3.90 4.41 4.93 5.47 6.05 6.65 7.27 17.93 8.62 9.34 10.09 10.88 

50.73 3.97 4.47 5.00 5.54 6.12 6.72 7.35 8.00 8.69 9.40 10.15 10.95 
39 51.09 4.03 454 5.07 5.61 6.19 6.79 7.41 8.07 8.76 9.48 10.22 11.05 
40 51.48 4.12 4.63 -5.16 6.71 6.29 6.89 7.52 8.18 8.86 9.58 10.32 11.16 
41 -51.92 4.20 4.71 5.24 5.79 6.37 6.98 7.60 8.26 8.95 9.67 10.41 11.26 
42 -52.41 4.29 4.80 5.33 65.88- 6.47 7.07 7.71 8.386 9.05 9.76 10.52 11.36 
43 ...52.95 439 4.90 5.44 6.00 658 7.19 7.83 8.48 9.17 9.88 10.65 11.50 
44 ...53.55 4.52 5.03 5.58 6.14 6.73 7.34 7.97 8.62 9.81 10.03 10.80 11.65 
45 ...54.22 4.64 5.15 5.70 6.27 6.85 7.47 8.10 8.76 9.44° 10.18 10.95 11.79 
46 ...54.96 4.79 5.32 5.86 6.43 7.03 7.64 8.27 8.92 9.62 10.36 11.13 11.97 
47 ...55.78 4.93 5.47 6.02 6.60 7.19 7.80 8.43 9.08 9.80 10.54 11.30 12.14 
48 ...56.69 5.09 5.63 6.20 6.77 7.37 7.98 8.60 9.28 9.99 10.73 11.50 12.33 
49 ...57.70 5.29 5.83 6.40 6.98 7.57 8.19 8.81 9.51 10.23 10.96 11.71 12.55 
50 ...58.81 5.48 6.03 6.59 7.17 7.78 8.38 9.03 9.73 10.45 11.18 11.92 12.76 
51 ...60.04 5.71 6.27 684 7.42 8.01 8.62 9.81 10.01 10.72°11.45 12.18 '13.01 
52 ...61.40 5.94 6.50 7.08 7.66 8.25 8.89 9.58 10.29 10.99 11.71 12.44 13.26 
53 ...62.90 6.21 6.79 17.36 7.94 8.64 9.22 9.91 10.61 11.31 12.02 12.75 13.56 
54 ...64.55 650 7.07 7.65 8.24 8.86 9.55 10.25 10.94 11.64 12.35 13.06 13.88 
55 ...66.36 6.82 7.40 7.98 8.56 9.24 9.93 10.61 11.82 12.01 12.71 13.41 14.23 
56 ...68.36 7.16 7.74 832 8.95 9.64 10.33 11.02 11.71 12.40 13.09 13.79 14.60 
57 ...70.55 7.51 8.09 8.68 9.37 10.06 10.75 11.44 12.13 12.82 13.51 14.18 14.99 
68 ...72.96 7.91 8.50 9.14 9.85 10.53 11.23 11.93 12.61 13.29 13.96 14.64 15.44 
59 ...75.59 8.34 8.93 9.63 10.34 11.05 11.74 12.43 13.11 18.79 14.46 15.11 15.91 
60 ...78.48 8.75 9.47 10.19 10.90 11.60 12.31 13.00 13.68 14.35 15.00 15.64 16.43 





CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced? 

If so, we have a splendid opening for you in Indiana. 

We can use good men of CHARACTER, ABILITY and HUSTLE. 


Get in touch with us at once 


Central States Life Insurance Company 


Old Line Company Crawfordsville, Ind. Capital, $100,000 
EDWIN M. BROWN, Vice-President and Manager 








You Better Anchor 


Here is the haven par excellence for live 
life men. 








Splendid opportunity. Home office co- 
operative methods that really help. 


One man “Anchorized”’ seventy-five 
thousand in September. 











The Anchor Life Insurance Company 
Indianapolis, Indiana 











INTER-SOUTHERN 


Insurance Company, Louisville, Kentucky 


LIFE 





has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 


Address Inter-Southern Life Insurance Co. 
Home Office, Louisville, Kentucky 
3rd Natnal Bank Bling Hume-Mansur Building 


teeusungy Rodney Baling | 
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Company 


108 S. La Salle St. 





Royal Life Insurance 


ALFRED CLOVER, President 








Capital $100,000 | 





Chicago, III. 











ROPOSES to operate in Illinois, Indi- 
ana, lowa, Kansas, Kentucky, Michi- 
gan, Minnesota, Missouri, Ohio and 
Wisconsin. 
CAPITAL AND RESERVE to be deposit- 


ed with the State for the protection of policy 
and stockholders. 


Organization work is nearly completed. Will 
enter the field with an organized Medical Staff 
and Agency Force. 


Correspondence Treated Confidentially. 





ONTRACTS for Superinten- 

dents, Assistants and Agents 
are different from any ever made 
by an Industrial and Ordinary 
Company. 


ALFRED CLOVER, President 
108 S. La Salle St., Cu1caco, Itt. 


























PROGRAM OF EFFICIENCY 


PLANS OF PHOENIX MUTUAL 





Company Comments on Features of 
Its New Scheme It Will Put 
Into Effect 





Considerable interest has been taken 
in the plans of the Phoenix Mutual 
for a more efficient organization in or- 
der to bring in the right quality of 
business and gradually to increase the 
productive power of its agency force. 
In its recent bulletin it comments on 
the program as follows: 

A great deal has been said during the 
last six months through correspondence, 
through personal interviews here at the 
home office and in the field, throughout 
the meetings of our managers’ association 
and of the National Association of Life 
Underwriters at Atlantic City and 
through the insurance journals, relative 
to our plans for raising the standards in 
the business of selling life insurance and 
our endeavor to make this business a real 
profession. 

The inception of this program has not 
been without a great deal of thought and 
a broad knowledge of field conditions as 
they exist today. The fundamental idea 





is greater service to policyholders through | 


the elimination of untrained, unsuccessful 
field men and the development of the effi- 
ciency of trained representatives, a pro- 
gram which must inevitably result in a 


| a minimum amount of new business must | 
year in order to | 


better quality of business and a minimiz- | 


ing of waste. 
Careful Selection 

The carrying out of our plan demands 
a high grade of men. Only those men 
will be licensed who measure up to defi- 
nite requirements and with this in view 
we propose to make as.careful an investi- 
gation of the man with whom we con- 
tract as we do of the risks which that 
man may propose for insurance. 


The value of an efficient group of suc- | 


cessful agents instead of a large group 
of all kinds, is manifold. There is a tre- 
mendous saving in the expense of super- 
vising a larger group, many of whom may 
be inefficient. The class of business sub- 
mitted to an insurance company for ac- 
ceptance is always a reflection of the 
character of the agent submitting it. The 
amount of service which an insurance 
company can give is always in direct pro- 
portion to the efficiency of its field men 
and we believe that the company which is 


prepared to give high class service to its 


representatives and through them to the 
insuring public, need not feel uncertain 
as to its future. The standing of any 
institution in its field of activities is a 
reflection of the standing of its officers 
and particularly in our business of its 
field men who in a large measure are the 
guardians of the company’s reputation in 
their respective fields. 

It is obvious that in accomplishing the 
purposes mentioned above, we can accept 
business written only by those whose con- 
tracts have been duly approved and are 
on file at- the home office. 

Brokerage Business 

The question of brokerage business has 
had our earnest consideration for some 
time. In restricting this kind of busi- 
ness we believe that we are taking a step 
that will redound to the advantage of 
every agent of the company. There is 
a great element of selection against the 
company in unrestricted brokerage even 
though careful consideration is given to 
each case, It is reported that in one 
agency of a reputable company the mor- 
tality of the brokerage business has been 
100 percent higher than the mortality of 
the business placed in that agency 
through regular agents. We are therefore 
ruling that no brokerage business will be 
accepted except from recognized brokers 
giving their entire time to life insurance 
or from a regular agent of another com- 
Pany whose own company now carries its 
limit on the risk or who place an equal 
smount in his own company at the same 


time. 
Part-Time Men 
The real center around which future 
improvements in field conditions must 
build lies in the subject of full-time and 
Part-time agents. We have discussed the 








| 
subject from every angle, conferred with 


our field men and with the managers of 
other companies. Indeed we have secured 
statistics from several New England com- 
panies and found that what was true in 


our company was also true in other com- | 


panies. Beyond question of a doubt two- 
thirds of the licensed agents of at least 
six companies and including approxi- 
mately all of the part-time men, secure 
less than one-third of the insurance 
effected each year. We are naturally 
forced to the conclusion that there is a 
great waste in the efforts of our managers 
and a waste of money involved in develop- 
ing and supervising a large number of 
men who write only a small part of the 
business. 


Largely Order Takers 


Some of the best and largest producers | 


start in at first as part-time men. There 
are, however, thousands of part-time men 
licensed as insurance agents in some 
states who are not true representatives of 
the business and who write only an occa- 
sional case us a side line. In many cases 
these men are simply order takers. The 
business may have been sold, that is, the 
demand created (and the final details post- 
poned) by a full-time man and the part- 
time man stumbles into the case or hears 
about it in some way and secures the com- 
mission which legitimately belongs to the 
man who made the sale and who is de- 
pendent entirely upon this line of work 
for his income. 
Must Produce Minimum Amount 


We believe that we have dealt with the 


problem in all fairness in our plan where- | 


by part-time men will be licensed in the 
future only with the understanding that 


be written during the 
insure a renewal of the license for the 
succeeding year and also that in other 
than rural communities. part-time men 
shall be licensed only with the under- 
standing that the first year is an appren- 
ticeship and that the renewal of the li- 
cense for the succeeding year depends 
upon their becoming full-time men. This 
may seem to be a radical step, but it is 


| one which we believe is fully justified 


and will eventually broaden into a gen- 
eral movement for the elimination of the 
untrained, unsuccessful part-time man. 


This, in brief, is our program for the | 


new year and a program which we believe 
is fraught with great possibilities and 
which has the indorsement of every officer 


of the company as well as our managers, | 


if the sentiment expressed at the Atlantic 
City meeting is any index of their feelings 
on the subject. 





Germania Life’s Progress 
The Germania Life will probably 
write as much as $20,000,000 this year 
which will be a handsome gain. The 


company has just made three general | 


agency appointments in the south. J. 
Edward McIlwaine succeeds Alex S. 
Thompson as general agent at Char- 
lotte, N. C. 
established at Columbia, S. C., with 
William M. Carter in charge of twenty 
counties, and J. D. Ahrens of Little 


Rock, Ark., succeeds the Southwestern | 


Underwriting Co. as general agent. 





The Illinois general agency of the Con- 


necticut Mutual Life is paying for $2,700,- 
000 of business for the year 1913. 


A new general agency is | 





“I confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 
living in.” 

THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 
How much income will the face value of your 


insurance bring to your beneficiary after your 
death? 


Write for information as to Income Policies. 


SOMETHING NEW | 


The best graded commission contract ever offered to agents or brokers. 
Write Home Office for particulars. 


German National Life Insurance Co. 

301 Ashland Block, Chicago, Ill. 

JOSEPH STOUT, President. ] 

SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


The Provident Life 


and Trust Company 
OF PHILADELPHIA 








J. THOMAS MOORE 
Manager of Insurance Department 


Office of the Company, Philadelphia, Pa. : 

















OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
‘LIFE ACCIDENT HEALTH 


DISTRICT AGENTS WANTED 
Address 








Throughout IIliaois. 


‘PHILADELPHIA LIFE INSURANCE CO. 


Northeast Cor. Broad and Sansom Streets PHILADELPHIA, PENNA. 





Ten Specialty Salesmen Wanted 


To sell MONTHLY PENSION COPYRIGHTED BOND. 
No other company sells it 


1. A PENSION to the beneficiary, if the insured dies; 
2. A PENSION to himself if he lives; 
3. A PENSION to himself if totally disabled by accident. 


A Unique and Unexcelled Contract. The Best in Life Insurance 
THE LAFAYETTE LIFE INSURANCE COMPANY 


LAFAYETTE, INDIANA BERTRAM DAY, Presiden: 














WESTERN LIFE INDEMNITY COMPANY 





up-to-date ideas 


Agents nowadays are connecting with companies that furnish them with 


This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 


and methods of writing business from time to time. 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 











24 


THE WESTERN UNDERWRITER. 


December 25, 1913. 








UNION CENTRAL MEETING 


TO HOLD AGENTS CONVENTION | 





Field Men Will Gather at the Com- 
pany’s Home Office in Cin- 
cinnati, Jan. 2-3 





The annual agency convention of the 
Union Central Life will be held at the 
home office on Friday and Saturday, 
Jan. 2'and 3. The meeting will be of 
particular interest to the field men be- 
cause it will be the first time they will 
have met in the company’s own as- 
sembly hall in the new building, which 
was provided with a view largely to 
agency and other meetings of the com- 
pany. 

There are very few agency conven- 
tions held during the year that are 
more inspiring and helpful than those 
of the Union Central. This year there 
will be no set program as to speeches. 
The agents will convene Friday morn- 
ing at 10 o’clock and will discuss the 
topic, “Securing Applications.” In the 
afternoon there will be an inspection of 
the building and in the evening a ban- 
quet in the library. Saturday morning 
the topics will be “Keeping Insurance 
in Force,” and “The Company’s Invest- 
ments.” 

The Union Central’s new building is 
perhaps the most talked-of specimen of 
insurance architecture in the country 
and the field force of the company will 
doubtless spend much of their time 
while in Cincinnati in the various de- 
partments seeing the many new home 
office methods that have been inaugu- 
rated in operation. 





Becomes a Pickle Factory 


That two gallons of whiskey per 
month is a rather large average con- 
sumption for a good life insurance risk 
is the official opinion given to an 
anxious inquirer from Fairfield, Neb., 
vy State Auditor W. B .Howard, of 

ebraska. The anxious inquirer got 
worried when, in making his applica- 
tion for insurance with a Lincoln com- 
pany, the examining physician wrote 
his average whiskey consumption as 
but one gallon per month. With sus- 
picions thus aroused, he wrote to the 
state auditor to know if he would be 
in danger of entanglements with the 
insurance company for apparently not 
telling the truth, and if he could be re- 
garded as a good risk, with the truth 
known. Mr. Howard made this reply: 





“IT cannot see why the insurance 
company would want to accept a risk 
of that kind unless they are going into 


| 





THERE ARE 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions ; 
We have Good Territory still unassigned; 
The People are Prosperous. 
No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 





OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 














News About Companies 





Majestic Life, Indianapolis—The com- 
pany will show an increase in business 
in force of about half a million for the 


year 191 
* * * 


Central States Life, Crawfordsville, 
Ind.—The company will move the first of 
the year to offices in the new Ben Hur 
building, one of the handsomest small 
office buildings in the west. The com- 
pany will close the year with a substan- 
tial gain in insurance force. Its growth 
since organization has_been conservative 
and steady. It sells frilless life insur- 
ance and pays no high commissions. Its 
representatives are noted for good prac- 
tices. Sige kt 


Peoples Life, Frankfort, Ind.—The net 
gain in insurance in force for 1913 will 
exceed a million, making the year the 
best in the company’s history. This comes 
on top of its excellent 1912 record when 
for the state of Indiana it showed the 
largest gain of an Indiana company, 
wrote the second largest amount of busi- 
ness during the year and stood eighth 
for business in force. The company oper- 
ates only in its home state and plans to 
continue this course during 1914. On 
investments the Peoples Life is earning 
a rate of interest equalled by but few 
other companies. 

- . . 

Continental Life & Investment, Salt 
Lake City, Utah—This company will 
write more than $6,500,000 for the year 
19138. During November the business 
was $660,000. a 


Citizens National Life, Kentucky—The 
Kentucky department has made a report 
on an examination of this company and 
demands a reduction in the president’s 








the pickling business, and I heartily 
agree with you that an applicant should 
not be given insurance, drink the 
amount of whiskey that you do. Trust- 
ing that you will not forget yourself 
and exceed the speed limit during 
the holidays, I remain, etc.” 





ASSISTANT GENERAL AGENT 


One of the oldest and largest general agencies in Chicago has an opening 


for an Assistant General Agent. 
to having ability to handle men. 
Underwriter. 


Must be a personal producer in addition 
Address: 59-M, care The Western 





GERMAN-AMERICAN 


LIFE 
INSURANCE 
COMPANY 





STRONG AS“: STRONGEST OMAHA 


The Progressive Life Company of the West—Get the Best 


G. L. E. KLINGBEIL, President 








_ True to its name, it has the most 
National PROGRESSIVE POLICIES ever offered. 
. A few Good Districts yet open in the Ordi- 
Progressive | sayDepatmnt. 
A A i licitor only, 
Life pie Seen ere a ecten abe 
INSURANCE COMPANY © or resigns. Geet all there is in it for oie Write at once. 
ODD FELLOWS TEMPLE _ Correspondence confidential. 
CINCINNATI, O. JOHN F. RUEHLMANN, Sec’y. 





AGENTS WHO REPRESENT 


The New World 


Life Insurance Company 


are assured of prompt promotion in 
the ranks if they make good. It be- 
lieves in advancement on the merits 
of the man. A chance exists for men of strong producing ability 
and good habits to win positions of state manager, district manager, general 
traveling agent, special inspection agent and soon. This is but one feature of 
the company. Write for full particulars to 


JOHN E. FINNEY, Manager, Central States Department 
McCormick Building, CHICAGO 


CATHOLIC 
Old Line Life 


Company 
Authorized Capitalization - $2,000,000 











YOU Mr. Life insurance Man— 
“ue =§=6hWAKE _UP 


@ Write a Live Wire Contract. 4 Incontest- 
able after two years. Total permanent dis- 
ability for either sickness or accident. 

A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 
Merchants’ Life Association, Burlington, Iowa 
OVER ONE MILLION ASSETS 





























THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. Address 127=2QO, 
care THE WESTERN UNDERWRITER. 


TheEguitable Lite 


Insurance Company 
OF IOWA 


Has good openings for general agencies in desirable loca- 
tions for experienced and successful men. 
Liberal contracts offered. 


Apply to Home Office, DES MOINES, IOWA. 
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salary to $5,000 a year; the abolition of 
the emoluments which go to the treas- 
urer; entirely new arrangement as to 
placing of loans; a reduction in the cost 
of new business, asking that cash on hand 
and in bank do not exceed 5 percent of 
the total assets. 

President Charles D. Pearce in a letter 
to the department states that many of 
these changes suggested have already 
been put into effect. He states that the 
a cost has been steadily reduced 
under the present management, and that 
it will be brought to the lowest possible 
point at which an adequate amount of 
business can be procured. The president 
has consented to the reduction in his 
salary, and tHe salaries of the medical 
director and secretary have been reduced. 

The duty of inspecting real estate as 
secured for loans will be taken from the 
treasurer and no compensation will be al- 
lowed him for any such service. 

The reduction in salaries since Sept. 1 
amount to $12,100 and a further reduction 
will bring it to $21,600. The number of 
employes has been reduced. 

The president calls attention to the fact 
that the business in force has increased 
from $17,662,000 on Jan. 1, 1911, to $25,- 
976,000 on Dec. 1, 1913. The increase dur- 
ing the last 11 months has been $4,540,000. 


Merchants Life, Iowa—Jan. 1 will find 
the company with large increases along 
its lines, bigger business, more assets, 
stronger agency force and all that go to 
make up a substantial organization. The 
death rate for 1913 as during previous 
years has not exceeded 40 percent of the 
expectancy. 


WOULD TAKE OVER BUSINESS 


Western Life Indemnity After Indiana 
Life Endowment—Latter is in 
Bad Shape 


A representative of the Western Life 
Indemnity of Chicago has been con- 
ferring with William D. Hardy, re- 
ceiver for the Indiana Life Endow- 
ment of Evansville, Ind., with refer- 
ence to taking over the business, ex- 
cept such policies as pensions are be- 
ing paid on. The recoveries these pol- 
icyholders would get are the dividends 
paid out of the assets of the company, 
which amount to only $6,000. There 
are about 2,000 policyholders and 
$7,000,000 of business in force. It is 
estimated holders of matured policies 
will receive less than 1 percent. There 
appears to be $11,000 misappropriated, 
but it will take a ruling by a court to 
decide this. It appeared to the state 
examiners in July that the company 
had been insolvent for several years. 
The annual income had been $54,000 
and the amount of claims much in 
excess of this. Old officers got from 
under some time ago. One clause in 
the policies stops payment of claims 
upon the marriage of the beneficiaries 
and this makes it very difficult to get 
accurately at the total liabilities. It 
was an assessment company, doing 
business since 1906. Officers of the 
company have been changed several 
times the last year. Many suits are 
pending against it. 

Less than a year ago the company 
was sold to Pulliam and Owens, said 
to be insurance brokers in Illinois. 
They in turn sold to T. R. Cantwell 
and A. A. Connell, of Louisville, Ky. 
They attempted to merge with the 
Monarch Life Indemnity but the 
Western Life Indemnity of Chicago, 
which had bought the company indi- 
rectly, had a suit brought against the 
Indiana Life Endowment by a policy- 
holder enjoining the merger. 


Misstatement Voids Policy 
The Supreme Court of the United 
States on Monday handed down a deci- 
sion that a single misstatement of a 
material fact in an application for life 
Insurance in Georgia, whether inten- 
uonal or involuntary, voids the policy. 


Novel Xmas Tree Contest 

While Manager Darby A. Day, of the 
Chicago agency of the Mutual Life, was 
cut of the city the agents of the office 
had a large Christmas tree installed in 
the lobby and began a contest in which 
l:een interest is being taken. The agents 
are striving to decorate and load with 
gifts this tree and have a celebration 
around it New Year’s eve. Each man 
who settles for one case between Dec. 
21 and Dec. 31 gets a green ball with 
his name on it attached to the tree. 


When he settles for two cases a bell 
is appended from the ball. Already 
there are a goodly number of shining 
globes and tinkling bells on the ever- 
green. There are also some men who 
have already won 10-pound turkeys, 
gifts that go to men who settle for 
three cases. The expense is being 
borne by a percentage of the commis- 
sions. 


HEAR FROM PORT COLLECTOR 


New York Life Underwriters Have 
Dudley Field Malone as Speaker 
at December Meeting 


New York, Dec. 23—(Special).—The 
December meeting of the New York 
Life Underwriters Association was 
held at noon Tuesday at the Whitehall 


Club, about fifty members attending. 


Dudley Field Malone, collector of the 
port of New York, was the speaker. 
Mr. Malone spoke generally in favor 
of giving more care to the personal 
interest in men. Applied to his own 
person, he said he had no desire to rob 
any man of his job, but he went among 
his men to get acquainted with them 
and with the conditions they are la- 
boring under. He would insist upon 
the exercise of common sense and fair- 
ness on the part of customs inspectors, 
and is planning to install a shift system 
so as to give the men reasonable con- 
ditions of work. Certain useless re- 
quirements are to be abolished and 
after that every man will be held strict- 
ly accountable for capable administra- 
tion of his responsibilities. He com- 
plimented the life underwriters for 
their spirit of getting together for the 
general good. He said men do not 
deserve preferment and rewards, po- 
litical or otherwise, for merely being 
honest. That is their duty. Men must 
keep their vision clear so as to be able 
to plan wisely for the children of the 
future. 

He warmly endorsed President Wilson 
and said that he had never heard him 
publicly or privately discuss himself, ex- 
cept to say that he was going to be the 
best president he could possibly be for 
four years. He said that in insurance 
and everywhere else there is, and should 
be, difference of opinion. In that lies all 
hope for the country and without it there 
would be.no aspirations for higher 
things. 

Comptroller Prendergast, who was also 
to speak, was unable to be present. Sec- 
retary Atkinson reported that the com- 
mittee on prosecution of violators of the 
insurance law was making progress and 
would have a definite report to make soon. 
He asked for more definite complaints. 


has adjourned for the holidays and on 
reconvening Jan. 5 will move to the Press 
Club, where a private room has been se- 
cured. A number of new members were 
elected. President Allen said the commit- 
tee on prosecutions had the crooks 
“coming over the hurdles” and that it was 
becoming well understood that the New 
York association stands for right prac- 
tices. The next meeting will be Jan. 27, 
when E. A. Woods of Pittsburgh will 
speak, and the annual meeting will be 
held Feb. 24. 


LIFE APPOINTMENTS 
Ohio 

Aetna—S. E. Eggleston, Toledo; W. E. Hug- 
gins, Cleveland. 

Conservative, W. Va.—G. C. Crimmel, New 
Matamoras. 

Equitable, N. Y.—F. S. Bauder,+ Cleveland; 
J. S. Fairchild, Columbus: A. G. Anderson and 
E. F. Tierney, Toledo; Cora B. Munn, Ports- 
mouth; W. R. Moomaw, Stone Creek; G. V. 
McGaughey, Bellaire. 


Monroe Rosenfield, Toledo. 
National, Vt.—George Wanstall, Cleveland. 
New Engl. Mut.—L. A. H. Merrihew, Cleve- 


and. 
New York—Vita Habib, Cincinnati; H. T. 
Ruese, Sidney. 


North Amer., If.—F. B. Bues, Columbus; 
A. F. Bertsch, Akron. 
N. Mutual—M. E. McFarren, Canton; 


L. A. McElroy, Ada; G. L. Ayres, Columbus; 
William Welber, Sunbury. 

Penn Mut.—R. P. Smith, Fremont. 

Philadelphia—H. H. Smith, Dayton. 

Phoenix Mut.—R. A. Davis, New Richmond; 
J. A. Samson, Delaware; H. M. Huntsberger, 
Mt. Vernon. 

Pioneer, Mo.—J. J. Horoszko and E. O. 
Reuter, Cleveland. 

Prov. & T.—F. S. Hecker, Swift. 


Reserve Loan—Louis Krab, Zanesville. 





Pitts. L. 


& T.—H. L. Bozman, Mingo Junc- 





The Life Underwriters Luncheon Club | 





tion; J. K. Heess, Youngstown; J. F. Dietz, 
arren. 





LIFE NOTES 


President D. P. Kingsley, of the New 
York Life, has been elected president of 
the Metropolitan Golf Association of New 
York. Mr. Kingsley has taken great in- 
terest in this sport. 

S. S. Thompson, secretary and treasurer 
of the Central Life of Louisville, of which 
W. H. Gregory is president, has resigned 
to become connected with a wholesale 
paint and wall paper concern. 

The Pioneer Life of Fargo, N. D., en- 
tertained its agents at an annual conven- 
tion last Wednesday and Thursday at the 
home office and to top off the event ten- 
dered them a banquet at the Waldorf 
hotel. 

The matter of the reinsurance of the 
National Progressive Life of Cincinnati 
in the Western & Southern was heard 
before Superintendent E. H. Moore of 
Ohio Tuesday afternoon and will prob- 
ably be approved Friday. 


E. G. Squires of Grand Rapids, who is 
promoted to a managerial position with 
the Prudential in Oklahoma, was tendered 
a farewell banquet by the Prudential 
force Dec. 20 at the Association of Com- 
merce rooms, Grand Rapids. 


The litigation in the suit of Moore & 
Hansen, former general agents of the 
Columbia Life of Cincinnati at Chicago, 
which has been in process for a number 
of years, has finally been settled out of 
court and the suit dismissed. The settle- 
ment was reached on Dec. 17 

The, Home Life Association of Canada 
has entered into an agreement with the 
Sun Life of Canada, whereby the latter 
company will reinsure the policy and an- 





nuity contracts of the former, and appli- 
cation has been made to the treasury 
board to sanction the agreement. 

W. L. Martin, for the past two years 
agent of the Connecticut Mutual Life at 
Akron, Ohio, has become a partner of 
peer & Martin, district agents at Canton, 
Ohio. 

Charles A. Cloakwell has opened an 
office at Akron, Ohio, as district manager 
for the State Mutual Life of Massa- 
chusetts. He has been superintendent of 
agents of the Mutual Benefit in Kentucky 
for the past three years, having left the 
ministry to take up life insurance. 

The New York Life has paid its $50,000 
policy on the life of the late John McAIl- 
pine, the Duluth lumberman whose death 
by shooting created a sensation some time 
ago. McAlpine was shot at an early hour 
one morning in the basement of his home, 
pe total insurance on his life was $185,- 
000. 


A. J. Reed, for six years superintend- 

ent of agents of the old Mutual Life of 
Kentucky and manager for the United 
States Life at Cincinnati in 1903 and 1904, 
has returned to the business as manager 
for the latter company at Chicago, Mr. 
Shaw, manager for the past two years, 
continues in the same capacity, the man- 
agers being independent of each other. 
_ Insurance Commissioner A. L. Welch of 
Oklahoma has been advised by the at- 
torney-general of the state to demagd pay- 
ment of the 2 percent tax on premiums 
collected by the Security Mutual Life 
since it withdrew from Oklahoma before 
it is readmitted to the state. The com- 
pany has applied for license and the in- 
surance commissioner demanded payment 
of the tax before it is issued. His posi- 
tion is sustained by the attorney-general’s 
opinion. 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 


Capital Stock 8326,000 





Home Office Building, Cass and Chio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 








Address 98-Y 


A General Agency i:%: State of Illinois 
For one of the best Old Line Companies in America 


Care the Western Underwriter 














No Iong sermon 
is needed 


business day. 





to prove the salability of our Policies. 


More than two million of them in 
force—hundreds more written every 





INSURANCE 
OF BOSTON MASSACHUSETTS 
J. C. CAMPBELL 


State Agent for Ohic and West Virginia 
So. West Cor. State and Third Streets, CO 














Where Il you be 
in 1914? 








Home—Gus Goldsmith, Cincinnati; F. W. 
Blough, Wooster. 

Mo. State—B. C. Furmen, Cleveland. } 

Mut. Benefit—F. C. Mackey, Cambridge; | 


Things are lookin’ pretty 
good in Wisconsin, and 
you might look good to 






nsuranceLompany 
Home Office, Madison, Wis. 


Wisconsin is the State 
with 28 points of strength 








INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 


We have Buying and Selling Orders for 
all Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 

Loans Negotiated at Current Rates. 

You May Purchase From Us on the Par- 
tial Payment Plan. 

Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to insur- 
ance Companies. 

List Your Buying and Selling Orders With 
Us and Receive the Best Attention. 

Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 


DUDLEY A. TYNG & CO. 


29 So. La Salle St. Ground Floor 





CHICAGO 
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CASUALTY AND SURETY NEWS 





MANY FATAL ACCIDENTS 


INTERESTING EXHIBIT SHOWN 





Prudential in Assembling Statistics 
Predicts That 25,000 Occupational 
Deaths Are Due This Year 





From information collected from all 
available sources, the Prudential Insur- 
ance Company has been able to esti- 
mate the total number of people who 
will probably be killed or seriously in- 
jured in following their respective pur- 


suits this year, at 35,000. In mak- 
ing the calculation nearly 38,000,- 
000 lives were considered. The fol- 


lowing table has been made up from 

available information and it is prob- 

able that with the normal increase ex- 

pected the figures will reach 25,000 
fatal accidents: 

Number 

Fatal 

Number Acci- 

Occupations Employed dents 

Agricultural Pursuits. ..12,000,000 4,200 

Building & Construction. 1,500,000 

ge ee 750,000 

Draymen, ‘Teamsters, etc.. 686,000 686 


Electricians (Light 
Re ae 68,000 153 
Serer rs Ath 000 450 


Lumber industry 


Manufacturing (Gen- 

RES 6 as'p'e one-kee sae 7,277,000 1,819 
Metal Mining.......... 170,000 680 
Oe arr 150,000 450 
SE Ls wate y oS ok die 62,000 115 
oe ar 150,0 255 
Railroad Employes 1,750,000 4,200 

a ere 73,000 109 


Street Railway Employes . 320,000 320 








Telephone & Telegraph 
(incl. linemen) ...... 245,000 123 
Watch — policemen, 
REE i a 200,000 150 
All other occupied males 4,678,000 3,508 
Total males 4 .80,760,000 22,515 
All’ occupied females... 7,200,000 540 
Graeme: Tetal......0:. 00.0 37,960,000 23,055 


Absence from Work 
The probable number of serious in- 
juries causing more or less prolonged 
absences from work has also been es- 
timated by the Prudential at 300,000 in 
1913. This interesting prediction was 
made. by the company for its exhibit 
at the International Exposition of 
Safety and Sanitation, at the Grand 
. Central Palace, New York, Dec. 11-20. 
It has attracted much attention, as the 
chart shows a fatal industrial accident 
rate of 0.73 per 1,000 for males and 
0.075 for females. The exhibit also 
shows the principal causes of accidents, 
poisonings and deaths classified by oc- 
cupations, as prepared from the Pru- 
dential’s own experience. 
Interesting Charts 
Included in the exhibit are charts 
illustrating some interesting statistical 
accounts of mutual benefit institutions 
of large industrial corporations. There 
are four charts representing also the re- 
sults of an original ‘statistical investi- 
gation into the non-fatal accident 
problem, by organs and parts of the 
body injured. No corresponding in- 
formation of this kind has previously 
been made public in an equally instruc- 
tive manner. The industries represent- 
ed by these charts are coal mining, the 
railway service, iron mining, lumber- 
ing, the Federal civil service, and Isth- 
mian Canal employees. 
Mortality of Mines 
There are two charts illustrating the 
mortality of copper miners in Mon- 
tana, and metal miners in Utah. These 
are the results of special investigations 
made by the company, with particular 
reference to the occurrence of lung dis- 
eases among men in these occupa- 
tions. Another chart illustrates the 
fifteen principal causes of accidents in 
the Prudential industrial experience ac- 
cording to age and sex. The exhibit 
makes a valuable contribution to the 
scientific study of the accident and em- 
ployes’ welfare problems in America. 
A grand prize, the highest obtainable 


award, was granted the Prudential for 
its exhibit, 


TURN GOES TO PHILADELPHIA 








Cleveland Manager of Travelers Re- 
signs to Become Representative 
of the Aetna Companies 





John S. Turn has resigned as man- 
ager of the Cleveland branch office of 
the liability department of the Travel- 


delphia branch office of the Aetna com- 
panies at Philadelphia, 
John R. Elley, who recently resigned to 
become a broker. Mr. Turn is under- 


Ohio law has limited liability business 


employers liability and workmen’s com- 
pensation, 
tunities. 


John S. Turn is recognized as one of the 
strongest men in the western liability 
field. He entered the business as agent 
of the United States Casualty at Scran- 
ton, Pa., his native town, and later was 
transferred to Buffalo by that company. 
On Feb. 1, 1903, he became manager of 
the liability department of the Travelers 
at Buffalo and straightened out a_ bad 
situation that existed there. About three 
years later he was transferred to St. 
Louis and put that office on a good foot- 
ing. Three or four years ago he was 
transferred to the more important office 
at Cleveland. He and W. G. Wilson, gen- 
eral agent of the Aetna companies at 
Cleveland, have been prominent in every 
movement among Ohio liability agents for 
the past few years. 





BOOK ON SOCIAL INSURANCE 
A book on “Social Insurance,” with spe- 
cial reference to American conditions, has 
been written by I. M. Rubinow, chief stat- 
istician of the Ocean Accident, and is 
qenpnest by Henry Holt & Co., New 


ork. Among the topics treated are in- 
dustrial accidents, employers liability, 
compensation laws, accident insurance, 


sick insurance, etc. The price is $3 net. 





ALLEGES PTOMAINE POISONING 
Mrs. Grace Griffis, widow of James R. 
Griffis and administratrix of his estate, 
has sued the H. Grebe Company, pro- 
prietor of the Rathskeller at Cleveland, 
for $50,000 damages. She alleges that her 
husband came to his death from ptomaine 
poisoning caused by eating tainted mush- 
rooms in the restaurant. Mrs. Griffis has 
also made claim under several accident 
policies carried by her husband. The 
companies had the body exhumed and 
autopsy made. They have not paid the 
claims up to this time. 





Is PNEUMONIA AN ACCIDENT? 


The payment of $15,000 accident insur- 
ance on policies held by O. K. Clardy, for 
many years special agent for the John 
Hancock Mutual Life at St. Louis, is be- 
ing held up pending the result of an in- 
vestigation made by two companies. Mr. 
Clardy died Dec. 3, and owing to the fact 
that he had been the victim of an auto- 
mobile accident in August, from which 
he had not fully recovered, claim was 
made under his accident policies. His 
death was due to pneumonia, but his 
physician claims the pneumonia was due 
to the accident. The companies have not 
denied liability, but are making a thor- 
ough investigation. 





S. E. Barber has been appointed man- 
ager of the Aetna Accident and Liability 
in its agency at Topeka, Kan., for acci- 
dent and health business. 





ers, to become manager of the Phila- | 


succeeding | 


stood to have resigned because the | 
in the state to the forms other than | 


thus curtailing his oppor- | 








You want your clients to have the 
best—hence the 


Accident and Health 
Contracts 


of 


eAmerican Fidelity 
Company~ 


Montpelier Vermont 





























SALESMEN WANTED 


Good Agency Openings In Central States Policies comply with Standard Provisions (a 


$5,000 Policy $9.00 A Year 


$25 Weekly for 200 Weeks 


Health Polic $10.00 A Year 


$25 Weekly Indemni 
Address Sines WwW. BROWN, A Treas. 


Interstate Business Men’ 's Accident Association 


DES MOINES, 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


COREIING PRICE & WEBB - Gea. Agts. Illinois, Mo., Ind., 1423 Insurance Sashange, Chit 

FRED L. GRAY COMPANY - - Northwestern Meneqers Seneapolle 
RAYMOND & RAYMOOD -~ - - - = _ = General Agents, Michigan, Netroit 
ALFRED PAULL & SON - = = + | Some Sereral Agents, West ‘irginia, a, Wheeli 
CLARK & SPRAGUE - - - - - General Agents, Northeastern Ohio, Clevelan 
DIGGS-FERRIS yy AGENCY - - Genera Agents, Southern O om Cincinnati 
oe McCUNE & McKENZIE ~ - Res. Agts., N. W. . Ohio, Lima 


HE MERRILL, DODGE & JACKSON co. - - Gen. Agts., Lucas County, Toledo, Ohio 








INSURANCE 





MASSACHUSETTS 


BOSTON, MASS. 





SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLAR, and PLATE GLASS INSURANCE. 


THAT MEANS 
IS WHAT MAKES 


CERTAINTY 





BONDING AND INSURANCE COMPANY 


T. J. FALVEY, President 
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NEW RATES ON BURGLARY | 


| 
POLICY FORMS TO BE REVISED | 





Provision Made for Lower Priced Con- | 
tracts with Coinsurance Feature— 
Country Is Redistricted 





| 
| 
! 
| 

The Burglary Insurance Under- | 
writers’ Association last week com- | 
pleted the revision of residence burg- | 
lary rates and forms. The present | 
wide-open burglary and theft policy is | 
continued, with some modifications. 
There is also to be issued a policy pro- 
viding for 80 percent coinsurance on 
silver, jewelry, furs and a few other 
articles, which will be sold at a lower 
rate and also in amounts as small as 
$300. The country has been districted 
somewhat differently from the old plan, 
according to loss experience, and dif- 
ferent rates are promulgated for each 
territory. 

When Rates Are Effective 

The new rates for the Greater New 
York territory became effective Dec. 
19. The new rates for Chicago and 
designated California cities, those for 
California outside of the designated 
cities and those for Kansas City will 
become effective Jan. 1. Reduced rates 
tor cities of less than 100,000 popula- 
tion, except certain designated ones, 
become effective March 1. Cities with 
100,000 population or more, except 
those specially designated, will con- 
tinue on present rates. 

Changes in Policies 

New policies containing new standard 
clauses are made mandatory March 1. 
The insuring, clause is made to more 
clearly describe and limit the coverage. 
The general agreement is changed so 
as to eliminate the property of guests 
from the coverage. The non-occupancy 
clause eliminates jewelry in houses un- 
occupied for more than eighty-four con- 
secutive hours, and also describes the 
meaning of nonoccupancy. The me- 
chanics’ clause is drawn so that the 
insuring company is not liable for 
losses occurring while mechanics are in 
the premises during nonoccupancy, ex- 
cept such loss as is occasioned by 
burglary. The new rates are as follows: 
Territory I—Cook County, Ill.; San Fran- 


cisco, Alameda, Berkeley, Oakland and 
Los Angeles, Cal. 

















OPEN COINSURANCE 
POLICY. POLICY. 
Burg. Burg. 
and Burge. and Burg. 
Amt. Theft Only Theft Only 
Private Residence, Etc. 
$1,000 ......$18.00 $15.00 $15.00 $12.00 
Be sc ss¥s f 4 22.50 18.00 
3,000 30.00 24.00 
,000 35.00 28.00 
,000 0. 40.00 32.00 
Each add’l.. 6. 5.00 4.00 
$1,000 $16.00 $12.80 
2,000 26.00 20.80 
3,000 34.00 27.20 
4,000 40.00 32.00 
,000 45.60 36.50 
Each add’l... 5.50 4.50 
Nonhousekeeping Apartments 
$1,000 $27.00 $15.00 $21.60 $12.00 
BOD ccccee 42.00 22.50 33.60 18.00 
3,000 57.00 30.00 45.60 24.00 
SN a escaw a 64.50 35.00 51.60 28.00 
5,000 ...... 72.00 40.00 57.60 32.00 
Each add'l... 7.50 5.00 6.00 4.00 
Rates for Coinsurance Policies in 
Amounts under $1,000. Private 
Residence 
$300 $400 $500 $600 
$7.50 $10.00 $12.50 $13.00 
$700 $800 $900 $1,000 
$13.50 $14.00 $14.50 $15.00 
TE 


RERITORY II—GREATER NEW YORE 
ALSO LONG I5 


WALE, CONN. COUNTIES OF BER- 


MIDDLESEX, MONMOUTH, ESSEX, 
AND UNION, HUDSON, NEW JER- 
¢ OPEN COINSURANCE 
POLICY POLICY. 
Burg. Burg. 
and Bure. and Burg. 
Amt. Theft Only Theft Only 
Private Residence, Etc. 
$1,000 ...,..$15.00 $12.00 $12.00 $ 9.60 
2,000 ...... 25.00 20.00 20.00 16.00 





Baird & Huselton, Junction Bldg. - 
J. Quincy Haas& Co. - - - 





Prudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, £ol- 
lision, Employers’ Liability, Public, Teams, 
Elevator, Workmen’s Collective, Workmen’s 
Compensation, General Liability; Physician’s 
Liability 
Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 


GENERAL AGENTS 

Childs, Young & Wood, 1545 Insurance Exchange - - - - - 
F. Churchill Whittemore Co., ist Floor, Pierce Bldg. - - - 
Parker & Davis, 1134 Majestic Bldg. - - 

John F. Dunphy, 701 Majestic Bldg. - - 
Pohlman Agency, 1201 First Nat’l Bank Bldg 
Jones-Davis Agency, 286 McKnight Bldg. - - - - - 
Dunning & oy Alworth Bidg. - 

u 


Chicago, Ill. 
- St. Louis, Mo. 
Detroit, Mich. 

- Milwaukee, Wis. 
- Cincinnati, Ohio 
Minneapolis, Minn. 
uluth, Minn. 
Kansas City, Mo. 
St. Paul, Minn. 








26.00 








3,000 20.50 
4,000 37.50 30.00 30.00 24.00 
i. incsioate 42.50 34.00 34.00 27.50 
Each add’l.. 5.00 4.00 4.00 3.50 
Plats 
$1,000 ......$18.00 $15.00 $15.00 $12.00 
2,000 ...... 28.00 23.00 25.00 18.50 
* eee 35.50 29.00 32.50 23.00 
4,000 40.50 33.00 37.50 26.50 
5,000 ...... 45.50 37.00 42.50 30.00 
Each add’l.. 5.00 4.00 4.00 3.5 
Nonhousekeeping Apartments 
| Mee $22.50 $12.00 $18.00 $ 9.60 
Re ds0ctn 7.50 20.0 30.00 16.00 
Rn aheee'e 48.75 26.00 39.00 20.50 
4,000 56.25 30.00 45.00 24.00 
5,000 ...... 63.75 34.00 51.00 27.50 
Each add’l.. 7.50 4.00 6.00 3.50 
Rates for Coinsurance Policies in 
Amounts under $1,000. Private 
idence 
$300 $400 $500 $600 
$6.75 $7.50 $8.25 $9.00 
$700 $800 $900 $1,000 
$9.75 $10.50 $11.25 $12.00 
Territory III—Cities over 100,000 in popu- 
lation except: (1) Any located in Terri- 


tories I and II; (2) any in New E 
States (Territory V); (3) Kansas City. 
OPEN COINSURANCE 
POLIC 


me POLICY. 
Burg. Burg. 
and Bure. and Burg. 
Amt. Theft Only Theft Only 
Private Residence, Etc. 
$1,000 ......$12.50 $10.00 $10.00 $ 8.00 
2,000 -- 22.50 18.00 18.00 14.40 
| ee 30.00 24.00 24.00 19.20 
4,000 ...... 35.00 28.00 28.00 22.40 
5,000 ...... 40.00 32.00 32.00 25.60 
Each add’l... 5.00 4.00 4.00 3.20 
Plats 
8 eee $15.00 $12.00 $12.00 $ 9.60 
,0 stone, ee 20.00 20.00 16.00 
3,000 32.50 26.00 26.00 20.80 
4,000 37.50 30.00 30.00 24.00 
5,000 ...... 43.60 34.00 34.00 27.20 
Each add'l... 5.00 4.00 4.00 3.20 


Nonhousekeeping Apartments 

















ft xe $18.75 $10.00 $15.00 $ 8.00 
De -sbasv-< 33.75 18.00 27.00 14.40 
3,000 45.00 24.00 36.00 19.20 
4,000 ...... 52.50 28.00 42.00 22.40 
5,000 ...... 60.00 32.00 48.00 25.60 

Each add’l .. 7.50 4.00 6.00 3.20 

Rates for Coinsurance Policies in 

Amounts under $1,000. Private 
Residence 

$300 3400 $500 $600 

$5.00 $6.00 $7.50 $8.00 
$700 $800 $900 $1,000 

$8.50 $9.00 $9.50 $10.00 


Territory IV—Cities and Towns under 
100,000 in population except: (1) Any 
in Territories I and II; (2) any in New 
E d (Territory ! (3) any in Cali- 








fornia (Territory VI). 
OPEN COINSURANCE 
POLICY. POLICY 
Burg. Burg. 
and Burg. and Burg. 
Amt. Theft Only Theft Only 
Private Residence, Etc. 
$1,000 . $ 7.50 $ 7.50 $ 6.00 
,000 .00 12.50 12.50 10.00 
3,000 i 16.50 16.50 13.20 
,000 . 19.00 19.00 15.20 
IO eda 5.45 8.00 21.50 21.50 17.20 
Each add’l .. 3.20 2.50 2.50 2.00 

















Plats 
$1,000 ......$12.00 $10.00 $ 9.60 $ 7.50 
2,000 ...... 20.00 16.00 16.00 12.50 
3,000 26.00 20.00 20.80 16.50 
4,000 30.00 24.00 24.00 19.00 
5,000 ...... 34.00 28.00 27.20 21.50 
Each add’l.. 4.00 4.00 3.20 2.50 
Nonhousekeeping Apartments 
$1,000 ......$15.00 $ 7.50 $12.00 $ 6.00 
2,000 25.00 12.50 20.00 10.00 
SHOP -ccédes 32.50 16.50 26.00 13.20 
4,000 37.50 19.00 30.00 15.20 
5,000 ...... 42.50 21.50 34.00 17.20 
Each add’l.. 5.00 2.50 4.00 2.00 
Rates for Coinsurance Policies in 
Amounts under $1,000. Private 
Residence 
$300 $400 $600 
$4.00 4.50 $5.00 $5.50 
$700 $800 $900 $1,000 
$6.00 $6.50 $7.00 $7.50 


Territory V—New England States. 
Territory IV—Kansas City. California 
Except San Francisco, Alameda, Berk- 





eley, Oakland and Los Angeles. 
OPEN COINSURANCE 
POLICY. POLICY. 
Burg. Bure. 
and Burge. and Burg. 
Amt. Theft Only Theft Only 
Private Residence 
8 0 errr $15.00 $12.00 $12.00 $ 9.60 
2,000 -- 26.00 20.00 20.00 16.00 
3,000 . 32.50 26.00 26.00 20.50 
4,000 -- 37.50 30.00 30.00 24.00 
5,000 ...... 42.50 34.00 34.00 27.50 
Each add’l.. 5.00 . on 4.00 3.50 
a 
Ff errr $18.00 $15.00 $15.00 $12.00 
2,000 28.00 23.00 23.00 18.50 
3,000 ...... 35.50 29.00 29.00 23.00 
8 err 40.50 33.00 33.00 26.50 
5,000 .,.... 45.60 37.00 37.00 30.00 
Each add’l.. 65.00 4.00 4.00 3.50 

















aM se66 én $27.50 $12.00 $18.00 $ 9.60 
it eee 37.50 20.00 30.00 16.00 
GOGO 2060s 48.75 26.00 39.00 20.50 
OOO scvcse 56.25 30.00 45.00 24.00 
= errr 63.75 34.00 51.00 27.50 

Each add’l.. 7.50 4.00 6.00 3.50 

Rates for Coinsurance Policies in 

Amounts under $1,000. Private 
Residence 
$300 $400 $500 $600 
$6.75 $7.50 $8.25 $9.00 
$700 $800 $900 $1,000 
$9.75 $10.50 $11.25 $12.00 


To Honor Dr. Boyer 


The Producers’ Club of the National 
Relief Assurance of Philadelphia has 
decided to make January “President’s 
Month,” in honor of Dr. M. S. Boyer, 
president of the company. The club 
also purposes in this way to get more 
agents on the list of those eligible for 
membership. Forty-two applications 
have been sent to each agent, one for 
each day from Dec. 21 to Jan. 31, and 
each is urged to get them all filled and 
signed. 


Following the resignation of William O, 
Brunskill as general agent of the Em- 
ployers’ Liability at Cleveland, that cor- 


poration has appointed the James & Man- 





chester Company, a prominent fire agency, 
as general agent. 


LETTER BEEN SENT OUT 


EMMET EXPLAINS HIS RULING 
Makes New Limitations Date: Back to 
October 1 and Names the Com- 
pensation States 





To clear up doubts regarding his re- 


| cent ruling on acquisition expense, Su- 
| perintendent Emmet last week sent out 


a letter, the substance of which is given 
below. He has modified his ruling to 
the extent that the new scale of com- 
missions on liability and workmen’s 
compensation is made applicable back 
to Oct. 1. 

New York, Maryland and New Hamp 
shire, while having compensation laws, 
are not considered at present compensa 


tion states, as the acts in these states 
have not been taken advantage of to 
any extent by employers. Arizona, which 


was included in the Rocky Mountain zone, 
should be considered a compensation 


state and come under the rules applying 
to this class. 

The compensation states which come 
within the 7% percent limitation for 
compensation and employers’ liability 
business are as follows: Arizona, Cali- 
fornia, Connecticut, Illinois, Kansas, 


Massachusetts, Michigan, Minnesota, 
Nevada, New Jersey, Ohio, Oregon, Rhode 


Island, Texas, Washington, West Vir- 
ginia, Wisconsin. 

In Nebraska the compensation act has 
been held up by a referendum. In Iowa 


the compensation act will go into effect 
July 1, 1914. In New York a compensa- 
tion act has been recently enacted, which, 
while going into effect Jan, 1, 1914, does 
not become effective, as far as compensa- 
tion is concerned, until July 1, 1914. 
Until the compensation features of the 
laws of these three states become effec- 
tive, they will be considered as noncom- 
pensation states. 





CRIMINAL SUIT NOT COVERED 


Standard Accident Not Liable for Cost 
of Defense on Charge of 
Manslaughter 








The Standard Accident has won in 
the Michigan supreme court the Pater- 
son case at Battle Creek, Mich., in 
which it was sued under an automobile 
liability policy for the cost of defense 
of a criminal action for manslaughter 
growing out of an automobile accident. 

The assured, James R. Paterson, had 
a regular automobile liability policy in 
the Standard. He ran over a boy who 
died of his injuries, and Paterson was 
prosecuted on a charge of manslaugh- 
ter. He also was sued by the boy’s 
father for $10,000 damages. 

The Standard Accident readily agreed 
to pay the costs of the defense in the 
suit for damages, but it refused to pay 
the costs of the defense in the man- 
slaughter suit, it being a criminal prose- 
cution.: Paterson was acquitted, and 
then brought suit against the Stand- 
ard Accident to recover $2,200, the 
cost of his defense. The circuit court 
decided in favor of the insurance com- 
pany, and the supreme court upheld 
the decision. 





Graves with L. & L. 

W. M. Graves, who recently resigned 
as assistant manager of the liability 
department of the Travelers at Chi- 
cago after several years’ service, has 
become connected with the western 


department of the London & Lanca- 
shire Guarantee & Accident under 
Manager Charles E. Dox. He be- 


comes superintendent of the liability 
department. 





Combination at Cleveland 

Thomas F. Huggins, manager of the 
surety department of the United States 
Fidelity & Guaranty at Cleveland, and 
Smart & Searles, who have been gen- 
eral agents of the Title Guaranty & 
Surety at Cleveland, have combined 
their insurance, real estate and surety 
interests and incorporated their agency 
as the Huggins-Smart-Searles Com- 
pany. The new corporation takes of- 
fices in the Illumination building. 





The New York insurance department has 
commenced an examination of the Towner 
Ratine Bureau, which formulates the rates 





for fidelity and surety bonds. 
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REPORT ON THE F. & C. 


SURPLUS INCREASED $300,000 


Examiners Find New York Company 
in Fine Shape and Praise Work- 
men’s Compensation Settlements 


The New York department has filed 
the report of its é¢xamination of the 
Fidelity & Casualty as of June 30, 1913. 
In these days it is refreshing to find 
a casualty company whose surplus the 
examiners place at a larger amount 
than the company had claimed. The 
examiners added $309,818 to the surplus 
claimed by the company June 30. The 
report shows that at that date the 
company had assets of $10,962,093 and 
net surplus of $2,230,839. The report 
sets out the gain and loss exhibit for 
the year 1912 and the first half of 1913 
as follows: 


UNDERWRITING, 1912. 
Income earned .......++++++% $8,312,705.89 
Losses incurred. $3,520,026.61 


Exp. incurred... 4,498,794.47 
TOtM] .secccccscocsccsoces 8,018.821.08 
Gain from underwriting, 
BUG. 26000 dene cedacene 6s $293,884.81 
INVESTMENTS, 1912. 
Income earned.. $542,230.4€ 
Expenses incur- 
red and dif- 
ference in se- 
curity values. 205,268.22 
Gain from investments, 
pees amiepepeye: 336,962.24 
arr ae ee ee $630,847.05 
Dividends paid.. $200,000.00 
Increase in con- 
tingency res. . 75,000.00 
275,000.00 
Net gain in surplus, 1912. $355,847.05 


UNDERWRITING, JAN. 1-JUNE 30, 1913. 
All lines of business: 

nee eeemesas < $4,507,411.86 

incurred 2,367,647.77 


4,416,024.18 


Expens. 


Gain from underwriting 

during 1913 $91,387.68 
Contingency reserve Dec. 31, y 

1912, not set up June 30, 1913 250,000.00 


Total gains $341,387.68 
INVESTMENTS, JAN. 1 to JUNE 30, 1913 


Investment expenses incurred $61,001.57 
Difference in security values, 
Dec. 31, 1912, and June 30, 
Bae Piaee see esasew eden 489,004.38 
$550,005.95 
Investment income earned... 258,173.51 
Loss from’ investments 
Gurime 2018. .icccccecs $291,832.44 
Dividends paid ............- 100,000.00 
TOU BOGROR «oi bds 0 ¢:60:0:0' $391,832.44 
Net loss in surplus during 
six months of 1918........ $ 50,444.76 


Surplus Dec. 2,281,284.04 

Surplus, June 30, 1913....... 2,230,839.28 

$50,444.76 
Comments by Examiner 

John L. Train, the examiner, com- 
ments at considerable length, in part, 
as follows: 

The New York law provides the method 
for computing the liability loss reserve 
at the end of a year, but not in the mid- 
die of the year, The examiners therefore 
had to approximate the reserve. 


this class of business will be considerably 
increased, and workmen’s compensation 
will before long supersede to a great ex- 
tent employers’ liability insurance. 
Compensation Rates Adequate 
“In many of the states the rates 
charged by this ape for this class 
of insurance are fixed by the Workmen’s 
Compensation Service Bureau. The ex- 
pessense of this gompany to date would 
ndicate that as far as its own business 
is Seas the rates are at least ade- 
quate, 

“The most important duty devolving 
upon an insurance company writing this 
class of business is to treat fairly and 
equitably the workingmen entitled to 
benefits under the law. Therefore, a 
thorough examination has been made of 
the settlements made by the company 
under compensation laws in _ various 
states, both as to its method of handling 
such claims and as to its treatment of 
those entitled to compensation. 

“We find that the workmen receive com- 
pensation promptly in all cases where the 
amount .to be paid can be determined 
readily from the law. 

“This company has gone on record as 
being opposed to lump sum settlements, 
and has notified its branch claim offices 
to oppose such settlements in all cases. 

the court or an industrial accident 


board decides, after a review of the facts, 


that a lump sum settlement must be made 
of course the company has no alternative. 
“Further, the company has taken the 
position that where a compensation law 
does not prescribe the mathematical basis 
for commuting lump sum settlements thet 
it will pay the present value of the 
amount due, —— on a 5 per cent in- 
terest basis with annual rests. In ad- 
dition, the claim offices have been in- 
structed to make diligent efforts to search 
out those entitled to benefits and pay the 
compensation provided under the law. 
“Therefore, as a result of the investiga- 
tion of compensation claims, we are con- 
vinced that this company is making 
prompt and fair settlements with the 
claimants. Practically all controversies 
that have arisen between the company 
and claimants have been due to defects 
in legislation, and not to any attempt on 
the part of the ny to defeat the 
purpose of the compensation laws. 


Benefit Associations Merge 

The National Travelers Benefit As- 
sociation and Federated Business Men 
of America, two of the best known ac- 
cident and health concerns in Iowa, 
have effected a consolidation. L. D. 
Edson, secretary and general manager 
of the Federated, becomes actively con- 
nected with the consolidated concern. 
The Federated was formed a couple 
of months ago and during the first 
thirty days of its organization applica- 
tions were received representing over 
$6,000,000 insurance. In an endeavor 
to comply with the laws of Iowa it 
seemed necessary to organize a fra- 
ternal society with a lodge system. It 
was preferred, however, to dispense 
with the lodge proposition, and this 
has been made possible by the con- 
solidation with the National Travelers, 
whose charter does not require these 
fraternal features. 


BIG DECEMBER BUSINESS 

The Illinois Surety will write 100 per- 
cent more business this month than in 
November. It secured a good amount of 
Chicago depository business and its new 
Ohfto and Indiana general agents, form- 
erly with the Title, have written $6,000 in 
premiums so far this month. 


BAD DETROIT SITUATION 
CASUALTY MEN MUCH STIRRED 


Rate Violations and Inroads of Big 
Brokers Are Causing Local 
Managers Uneasiness 


At a meeting of the Michigan Cas- 
ualty Underwriters Association at De- 
troit on Friday, a resolution was 
adopted instructing the secretary to 
write to the Workmen’s Compensation 
Service Bureau to the effect that un- 
less the bureau could bring all its mem- 
bers to act in harmony on the ques- 
tion of rating by January 15, the De- 
troit association will disband. 

Feeling ran very high at the meet- 
ing. It was the sense of the general 
agents present that conditions brought 
about by the action of one bureau com- 
pany in placing its own merit system 
above that of the bureau rating board, 
in the matter of its own renewals, had 
made the association valueless. The 
raiding of Michigan business by out- 
side brokers also came in for discus- 
$10f. 

One Company Makes Trouble 

The company complained of refuses to 
comply with the inspection credits of the 
bureau and has _ notified its agents 
throughout the state that the company 
will make its own credits and rates. The 
company stands ready to accept the 
bureau ratings on all new business, and 
it is understood that the reason for re- 
fusal to accept them on renewals is be- 
cause they were made so low last year 
that to meet the bureau rates now would 
involve such a hoist that the company 
would queer a good many of its policy- 
holders. The reason given out is that the 
company considers its own merit system 
better than the bureau’s and that on the 
old business it would prefer to rely on its 
own experience. 

The general agents of the other com- 
panies say that it is ridiculous for a com- 
pany to belong to the bureau and openly 
violate its rules; that there has not been 
sufficient experience in compensation for 
any company or even the bureau to say 
definitely what the proper rates are, and 
that under the old law many companies 
took business so low that they couldn’t 


live. 
Complain of Outside Brokers 

It appears that Johnson & Higgins and 
other outside brokers have begun to 
bother the casualty agents as well as the 
fire agents. Only last Thursday one of 
the bureau companies is reported to have 
lost a fine Detroit risk to the brokerage 
concern because it declined to cut rates 
in half. The name of that insurer was 
not mentioned, but it was_ brought out 
that the Krit Motor Car Company risk 
was taken from a bureau company in the 
same way. There also was a rumor that 
one bureau company had written a big 
risk over the head of its Detroit general 
agent, and another report to the effect 
that two big agencies of bureau com- 
panies, frightened at the prospects, have 
stated openly that, if it is necessary for 
them to do broker business with noncon- 
ference companies in order to save their 
renewals, they will do so. In other 
words, if brokers from other states 
are permitted to operate with impunity 
in Michigan, they will get into the broker 
class themselves and go to it. 

Still Have Hopes 
Altogether the situation is regarded as 





very bad. It is in sharp contrast to that 


in the Plate Glass Association, which, de- 
spite a practical order from the com- 
panies to throw the city wide open, has 
one ahead and regulated business accord- 
- eg its own rates and made a success 
oO q 

The meeting calmed down after a while 
and went over the new company ruling on 
commissions, which reverts back to Oct. 
ae ivingston reported on his trip 
to New York, where he appeared before 
the bureau. There was a general senti- 
ment that after all conditions might be 
Seoment about to make the bureau worth 
while. 


HONOR FETZER AND MORRISON 


Handsome Gifts Presented to Officers 
of National Association of Casu- 
alty and Surety Agents 


A delightful occasion was the pre- 
sentation on Tuesday of a loving cup 
to President Wade Fetzer, and of a 
silver tea set to Secretary John A. 
Morrison, of the National Association 
of Casualty & Surety Agents. The 
presentation was made at the monthly 
luncheon of the Casualty Underwriters 
Association of Chicago at the Union 
League Club. 

Just after the Chicago conference on 
casualty expense adjourned on Decem- 
ber 2, the assembled: agents made up a 
fund with which to buy a fitting pres- 
ent for each of the two chief officers 
of the association. George A. Gilbert 
and George D. Webb, of Chicago, were 
appointed a committee to select the 
gifts. For Mr. Fetzer they got a lov- 
ing cup of beautiful design, engraved 
as follows: 

Presented to 
WADE FETZER 

By the members of 
The National Association of Casualty and 

Surety Underwriters 
As a token of affection and esteem and 

in recognition of his efficient and 
successful work as the first 


president of said association. 
December 25, 1913. 


Mr. Morrison; having been married 
recently, the committee selected a pres- 
ent suitable for both Mr. and Mrs. 
Morrison. Accordingly, they chose a 
silver set consisting of teapot, sugar 
bowl, cream pitcher and hot water ket- 
tle, in Georgian design marked with 
the single letter “M” in Old English. 


George A. Gilbert, president of the 
local association, presided. After regu- 
lar business had been transacted, Mr. 
Gilbert expressed the good wishes of the 
season, -presented the greetings of the 
Chicago association to the National asso- 
ciation and congratulated the Nationa! 
body upon its selection of Chicago men 
for officers, complimented the officers on 
their splendid work and presented the 
loving cup to Mr. Fetzer. The response 
made by Mr. Fetzer was brief and very 
fitting. He expressed his high apprecia- 
tion of the gift and of the sentiments be- 
hind it and spoke very modestly of what 
he had done. 

Mr. Webb said that the secretary of an 
organization is a man who is usually 
made a goat. He does a vast amount of 
hard work and gets little honor. Then he 
presented the silver set to Mr. and Mrs. 
Morrison. In response Mr. Morrison 
‘made the most graceful speech of the en- 























“Under the law,” says Mr. Train, “it is | 
necessary to obtain the amount of earned | 


premiums and the amount of losses paid 
for ten years preceding the date of the 
statement both premiums and losses be- 


ing allocated to the year in which the | 


policies were written. This principle 
could not be applied exactly, but the ex- 


aminers ascertained that for the first five | 


year period of the past ten years the 
average loss ratio to premiums was 56.5 
percent. For the last five years up to 
June 30 of this year the loss was 55.1 per- 
cent For the first three years of the 
last five year ge the loss was 59.1 per- 
cent and it noted that this_ ratio is 


based upon a practically completed ex- | 


perience. 
Loss Reserve High Enough 


“The tendency of the liability business | 
has been toward an increasing loss ratio, | 


and were it not for the writing of work- 
men’s compensation insurance during the 


last two + = the loss ratio of 59.1 per- | 
u 


cent would probably be nearer correct 
than the loss ratio obtained by using the 
experience of the first five years of the | 


ten year period.” 


The loss ratio used by the company in | 


computing the reserve was found to be 
adequate to take care of losses. 
“As compensation laws are now pend- 


ing in a number of states, the income on | 











Insurance 








PROMPT SERVICE 











~~ Automobile 


SATISFIED WITH 
YOUR PROPOSITION? 


We have no State Agencies and can offer 


Liberal Inducements to the Business Producer 





The Preferred Accident Insurance Company 


KIMBALL C. ATWOOD, President 
80 Maiden Lane - ~ a 7 


NEW YORK 


AMPLE SECURITY 


























e._.| 


2 





ee eS ow aS 8 Oe 














=—= 





December 25, 1913. 


THE WESTERN 


UNDERWRITER. 


29 








tire occasion. Particularly fine was his 
reference to his wife, for whom he said 
he was accepting the gift. 

W. A. Alexander gave a fine talk, in 
which he praised the great achievements 
and pointed out the fine possibilities of 
the National association and ‘congratu- 
lated the local organization upon having 
Mr. Gilbert as its president. Mr. Gilbert 
then closed the meeting—or thought he 
was doing so; but Mr. Fetzer frustrated 
his designs by making a speech in praise 
of his services and moving a rising vote 
of thanks. Mr. Gilbert responded and 
then the meeting adjourned. 





Southern to Reduce Capital 


Stockholders of the Southern Surety 
met Saturday at Muskogee, Okla., and 
decided to transfer $250,000 from the 
capital to the surplus. This will leave 
the capital $500,000 and the surplus ap- 
proximately $300,000. The action will 
be submitted to the insurance depart- 
ment of Oklahoma, for approval. 


OPENS NEW YORE BRANCH 


The Illinois Surety has_ abolished its 
general agency in New York City and 
opened a branch office at 170 Broadway, 
ground floor. D. C. Mackey, former gen- 
eral agent, leaves the company’s service 
and becomes a local agent of the National 
Surety in New York. J. Elihu Root 
Kunzmann, manager of the general agency 
office, becomes resident assistant secre- 
tary of the Illinois Surety. No resident 
vice-president has been appointed yet, as 
Vice-President James S. Hopkins of the 
company is in New York and will remain 
there for a time. B. G. Oppenheim, Jr., 
formerly in the New York general agency, 
but for over a year past court man for 
the company in Chicago, has returned to 
New York to assist in the branch office. 


ACTUARIES 


H W. BUTTOLPH 
* 








CONSULTING 
ACTUARY 
Hume Building 
INDIANAPOLIS, IND. 
— F. CAMPBELL 


CONSULTING 
. ACTUARY 





304 Harris Trust Building 
Telephone Randolph 918 


CHICAGO, ILL, 
OHN W. CROOKS 
INSURANCE EXAMINER AND AC- 


COUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 


R A. HANN 
e 


CONSULTING 
ACTUARY 








New First National Bank Building 
COLUMBUS, OHIO 


FPRANK 3. HAIGHT 


Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
J. McCOMB 
@ £Ex-Insurance Commissioner of Oklahoma 
ATTORNEY AND COUNSELOR 
ACTUARY 
Colcord Bidg. 
OKLAHOMA CITY 
The Law of Insurance a Specialty 











J H. NITCHIE 
* 


Telephone 


1219 Association Buildin 
Central 739 


19 S. La Salle St., CHICAGO 





ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries ~ 


CONSULTING ACTUARY AND EXAMINER 


Room 1137 First National Bank Bidg. 
CHICAGO 





News About Companies 











Business Men’s Accident, Kansas City, 
Mo.—Ilts agents meeting will be held at 
the home office Jan. 8-10. The banquet 
will be held the evening of the last day. 
Among the speakers will be ex-Governor 
H. S. Hadley of Missouri and Insurance 
Commissioners Revelle of Missouri and 
Lewis of canes... 

ck 


Indiana & Ohio Live Stock, Crawfords- 
ville, Ind.—This company is closing the 
year with a good record on income and 
loss ratio, mirroring therein the results 
of a quarter century’s experience. The 
company is getting a good agency plant 
in New York state, where it is the only 
live stock company operating. 


Kaskaskia Live Stock, Shelbyville, Ill. 
—The premium income for 1913 will ap- 
proximate $75,000. It operates only in its 
home state and gets a larger premium 
income there than any other company. It 
has many applications for agencies from 
Ohio and plans to apply for admittance to 
that state after the first of the year. The 
company is Observing the rules of good 
practice -in live stock underwriting and 
has a loss ratio of about 40 percent on a 
well established business. 


Securit 


y Casualt olis—One 
and possibly two 


y, Indianap 

new states will be 
entered after Jan. 1, 1914. The present 
territory is Indiana, Michigan and Ohio, 
and the company is getting a good vol- 
ume of business from all three states. 
The annual statement will show a gain 
all along the line. A 


Hartford Accident & Indemnity—The 
capital and surplus of the Hartford Acci- 
dent & Indemnity Co.,.the new concern 
recently started by the Hartford Fire, 
has been increased to $750,000 each. The 
appointment of a managing underwriter 
is expected early next year. 

Northern Casualty, Aberdeen, S. D.—A. 
J. Schunk has resigned as president and 
general manager and W. E. Young as sec- 
retary of this company because of fric- 
tion with the board of directors. At the 
annual meeting Isaac Lincoln was elected 
president; C. A. Russell, first vice-presi- 
dent; Theodore Wosnuk, secretary, and 
S. H. Collins, treasurer. E. 8S. Pettijohn, 
who has been second vice-president, was 
given the additional title and duties of 
general manager. For fourteen years he 
was auditor of Nicollet county, Minne- 
sota; ten years cashier of the First Na- 
tional bank of St. Peter, Minn.; nine and 
a half years deputy treasurer of the state 
of Minnesota and more recently state 
treasurer. Since February, 1911, he has 
been with the Northern Casualty, first 
as manager at Minneapolis, then as 
manager: at Mitchell, S. D., and for the 
past several months at the home office. 





INDIANA LIABILITY DECISIONS 


Where a machine is used both as a saw 
and for rabbiting and grooving, and it 
can not be guarded when used for the 
latter purposes, but the employer pro- 
vides a guard to be attached when it is 
used as a saw, and a blackboard warns 
employes not to use it as a saw with- 
out attaching the guard, the Indiana su- 
preme court holds that an employe who 
was injured while using it as a saw 
without attaching the guard cannot re- 
cover damages from the employer. 

In a liability case, the Indiana appel- 
late court decides that where decedent 
was working on a new building on a tem- 
porary floor, that his employer had a suf- 
ficient temporary floor laid and there- 
after removed some boards to take up 
material and replaced them in such man- 
ner that some board ends were unsup- 
ported and decedent had worked over the 
floor in its first condition and did not 
know of its changed condition, stepped 
on the unsupported boards and fell to his 
death, there is liability. Though it is 
erroneous in instructing the jury to say 
broadly that it is the master’s duty to 
furnish a safe place to work, it is not 
necessarily reversible error. 


GET MARYLAND FOR BONDS 

The general agency of the surety de- 

artment of the Maryland Casualty at 
Bt. Louis, recently surrendered by . Mz 
Byrne & Co., has been placed with W. H. 
Markham & Co. 

Byrne & Co. keep the casualty depart- 
ment. J. L. Humphrey, former vice-presi- 
dent and general manager of the Equit- 
able Surety, who recently became manager 
of the surety department of the Mark- 
ham agency, becomes resident vice-presi- 
dent of the Maryland Casualty. The ter- 
ritory of Markham & Co. for the Mary- 
land takes in eastern Missouri and south- 
ern Illinois. 


DISCUSSES EXCESS COMMISSIONS 


The Plate Glass Underwriters’ Asso- 
ciation of New York, after a thorough 
discussion of charges of the payment of 
excess commissions in its territory, last 
week appointed a committee to confer 
with the insurance superintendent and 
learn whether the payment of excess com- 
missions cannot be reached under the anti- 
discrimination law and the law giving 





the superintendent supervision over rat- 
ing associations. 


NEWS OF COMPENSATION 
MAY AMEND THE LAW OF OHIO 


Likelihood That Many Employers Will 
Carry Own Risks and Give 
Required Security 


At a meeting of 3,000 Ohio employers, 
held at Cleveland, on Friday, a com- 
mittee of twenty was named to draft 
the changes in the Green law that the 
cmployers think necessary and forward 
them to Governor Cox. 

The employers had no criticism of 
the principle of workmen’s compensa- 
tion, but object to the part which per- 
mits open liability, the right of court 
action against employers ‘by injured 
employes under certain conditions, and 
taking away the right of employers to 
insure themselves against liability. 

State Willing to Amend 

After a conference Sunday at Colum- 
bus between Governor Cox, Attorney- 
General Hogan, President Wallace 
Yaple, of the industrial commission; 
John A. Voll, president of the Ohio 
Federation of Labor; Representative 
O. B. Chapman, of Montgomery coun- 
ty, chairman of the house committee 
on labor, and M. D. Donley, of Cin- 
cinnati, it was decided to accept what- 
ever changes Mr. Yaple and the attor- 
ney-general recommend in the Green 
workmen’s compensation act. 

Employers Ask Amendment 

The conference was the result of re- 
quests from employers all over the 
state that the law be amended. The em- 
ployers want “willful act” as used in 
the law either eliminated or amended, 
fearing that the recent instruction to a 
jury by Federal Judge Day at Cleveland 
will effect the construction of the act so 
that employers will not be_ protécted 
against damage suits by injured employes 
or the defendants of those killed while at 
work. 

The labor representatives at the con- 
ference did not oppose any reasonable 
change in the present Green law. How 
far the legislature can go in toning down 
the “willful act,” remains to be seen, as 
a constitutional amendment vote on last 
year, which authorizes compulsory work- 
men’s compensation, provides that “no 
right of action shall be taken away from 
any employe when injury, disease or 
death arise from failure of the employer 
to comply with any lawful requirement 
for the protection of the lives, health 
and safety of the employes.” It is hardly 
probable that the industrial commission 
will recommend any change in the law, 
but the attorney-general is now looking 
over the Green law to iron out the flaws. 

Confer on Form of Bonds 

W. G. Wilson, Cleveland general agent 
of the Aetna Accident & Liability, was 
in Columbus on Friday in consultation 
with the state industrial commission. He 
wanted to know the kind and form of 
bond which it is proposed to require of 
employers, who desire to carry their own 
compensation risk, to guarantee their 
compliance with the law in paying com- 
pensation. It was stated that the surety 
bond, no matter by whom executed, would 
be so drawn that it would cover the life 
of any liability resting on the employer. 

the company issuing it retires from 
the bond, outstanding liabilities, no mat- 
ter how long they may run, they must 
be cared for. It is stated that the form 
of bond has been agreed upon. 

Mr. Wilson told the commission that 
his company had 600 employers on its 
books, and that at least 300 of these 
would administer their own compensa- 
tion. He said further that not more than 
half of the industrial concerns in Ohio 
carried liability insurance, notwithstand- 
ing the effort of the companies to obtain 
their risks. This half he said would 
never have come in under state insurance 
if it had not been made compulsory. 

May Buy Insurance 

Report from Cleveland says that it is 
understood that the state industrial trial 
commission has agreed that employers 
may conduct their own plans of compen- 
sation if they choose and may contract 
with casualty companies to carry the lia- 
bility, with the exception of the open 
liability which the Green compensation 
law makes illegal; they may either create 
a fund of their own, under restrictions 
made by the commission, or purchase the 
protection of easualty companies. 

In case employers arrange with cas- 
ualty companies to work out private 
plans of compensation, it is stated that 
the benefits will be the same as required 
under the compensation act. The com- 
panies will make their own investiga- 
tions of accidents, in conjunction with 
the employers, and payments will be made 
to the injured workmen, instead of their 





this class of business and to make all the 
necessary inspections. 

Rulings by Attorney-General 
Attorney-General Hogan is preparing 
an opinion (requested by the state audi- 
tor) on the law as it applies to state 
employes. 

In another opinion he has decided that 
foreign consuls are not to handle funds 
awarded by the state board to foreigners 
or their dependents, but that the pay- 
ment must be made direct. 

Out of the 16,500 claims filed with the 
Ohio state board of awards all but 2,000 
have been settled and the balance are 
being adjusted at the rate of 500 a week. 
The million dollar mark was passed in 
total receipts Dec. 20, and on an average 
of 125 applications per day are being re- 
ceived. The total payroll represented by 
the insurance now in force is $200,000,000. 


PIRST MICHIGAN DECISION 

The Michigan supreme court handed 
down a decision Saturday to the effect 
that an injured workman has a right to 
call his own physician in preference to 
one appointed by an employer or by the 
insurance company carrying the risk. 
Incidentally, it was the first compensa- 
tion case to be decided by the supreme 
court, and the industrial accident board 
was upheld. 
Helen Jendrus of Detroit sued the De- 
troit Steel Products Company and the 
Workmen's Compensation Mutual of Mich- 
igan. Charles Jendrus, husband of the 
plaintiff, was injured in the plant and 
died without regaining the power of 
speech. The insurance company’s physi- 
cian, who was called in at once, advised 
an operation, but Jendrus shook his head. 
He intimated that he desired the advice 
of his family physician. Several hours 
passed before the other doctor arrived. 
He also advised an operation, and one 
was performed, but it was too late, the 
injured man dying without recovering 
consciousness. The insurance company’s 
physician attributed the death to perito- 
nitis, and said that it would have been 
prevented had the operation been per- 
formed at once. 

On this advice the insurance company 
declined to pay compensation. The in- 
dustrial board awarded the widow $10 
a week for 300 weeks. The insurance 
company appealed, after making an ef- 
fort to compromise. The basis of the 
court’s decision is a long line of English 
decisions. 


TWELVE KENTUCKY BILLS 

At the session of the Kentucky legisla- 
ture, which begins Jan. 6, no less than 
twelve bills providing for workmen's 
compensation will be introduced, accord- 
ing to the best information. The lead- 
ing interests which are behind measures 
thus far indicated are the Kentucky 
Manufacturers & Shippers Association 
and the Kentucky Mine Owners Associa- 
tion. The latter organization is under- 
stood to favor the adoption of a state 
insurance feature similar to that in West 
Virginia, while the manufacturers and 
shippers are opposed to state insurance 
and favor the New Jersey type of law. 

John C. C. Mayo, probably the largest 
holder of coal lands in the state, is ex- 
tremely powerful politically, and if he 
should favor the mine owners’ bill, it 
might be difficult to prevent its passage. 
The manufacturers’ and shippers’ asso- 
ciation, of which Philip S. Tuley, a lead- 
ing cotton manufacturer of Louisville 
is president, has developed a strong or- 
ganization. 


OKLAHOMA VIEWS 

Workmen's compensation was discussed 
at considerable length at the recent meet- 
ing of the Oklahoma Manufacturers’ As- 
sociation. The association endeavored to 
secure the passage of a compensation act 
at the last session of the legislature, but 
without success, largely because of the 
divergence o fthe ideas of the manufac- 
turers and of the labor unions, which 
wanted a plan of state insurance, to be 
administered by the labor commission- 
er’s office. 

The sentiment of the manufacturers, as 
shown by the addresses at the conven- 
tion, is for a compensation act which 
shall be fair to both employer and em- 
ploye, but without any state insurance 
plan. The idea generally favored is to 
have the risks underwritten by regularly 
organized casualty companies, duly au- 
thorized. 


FILE SUITS IN ILLINOIS 

sawyers having claims under the 191i 
compensation act of Illinois are filing 
suits under the common law in order to 
protect the rights of their clients. Judge 
Creighton at Springfield recently held the 
act unconstitutional, but the case in 
which his decision was rendered was 
compromised and will not go to the su- 
preme court, Sere the test in 
the highest court will have to come in 
some other case, ssibly in one that has 
not yet been tried in the lower court. As 
time slips by without a supreme court 
pronouncement, the lawyers find them- 
selves up against the statute of limita- 
tions for personal injury cases under the 
old law and are filing suits that will not 
be pushed if the supreme court upholds 
the compensation act of 1911. 


COMPENSATION NOTES 
The Michigan industrial accident board 





receiving it from the state. It is said 
that the companies are prepared to do 


has been asked to decide whether a strike 
breaker is entitled to receive compensa- 
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tion for injuries received from union men 
in a strike riot. A Detroit gas fitter, 
who declined to throw up his job at the 
behest of the union, was set upon and 
beaten up. The employer declined to pay 
compensation on the ground that his in- 
juries were not sustained in the course 
of his work. 

At the annual meeting of the Minnesota 
Association of Building Exchanges at Du- 
luth recently, a committee was appointed 
to investigate the plan of organizing a 
mutual company to carry the compensa- 
tion risk of builders. It was declared 
that the rates charged by the stock com- 
canes on their line of business are too 

gh. 

Complaints that a few employers are 
assessing the wages of workmen in order 
to create a fund to pay for insurance 
under the workmen’s compensation act 
are receiving the attention of the Wis- 
consin industrial commission. The al- 
leged practice is contrary to law. 

The question has arisen under the Con- 
necticut compensation law as to whether 
ministers, sextons of churches and church 
choirs come within the scope of the 
workmen's compensation law of the 
state. One of the commissioners is said 
to have held that they do, and that 
stenographers and other assistants in of- 
fices come within the meaning of the law. 
Another commissioner doubts whether 
such people can be brought under the 
working of the compensation law. 


Elected Conference Members 

The Anchor Casualty, Orlaf Ander- 
son, president, of Wausau, Wis., also 
the Time Insurance Company, J. O. 
Paddock, of Milwaukee, Wis., have 
been elected to membership in the De- 
troit Conference. 

Get Extensive Territory 

Dunning & Dunning have been ap- 
pointed agents for accident, health and 
liability lines of the Aetna Accident & 
Liability Co. and the Automobile In- 
surance Co. of Hartford, Conn., at Du- 
luth, Minn. It is a general agency for 
all lines except accident and health 
business. Their territory is most of 
the state of Minnesota and part of Wis- 
consin, 


CASUALTY APPOINTMENTS 
Michigan 
Travelers—F. F. Glerum, Linden. 
Union Liab.—B. F. Graff, St. Joseph. 
U. S. H. & Acci.—W. Dunning, Grand 
Rapids; R. W. Doyle, Merrill; O. P. Gordon, 


Hopkins; L. E. Watkins, Portland. 

Lon, Guar.—A. E. George, Detroit; E. F. 
Judd, Kalamazoo. 

Columbia Cas.—Mayme Chambers, Ionia; 
Zelle Gillespie, Flint. 

Home Cas.—F. A. Green, Millington; L. C. 
Rice, Mayville; V. J. Snively, Flint; George 


Rickerby, J. A. Hugus, H. Y. 
J. A. Snell, Flint. 
Mich. Cas.—E. E. Zobncen. Bettie Creek; F. 


Harrison and 


R. Zulber, Breckenridge; Barber, Rose 
City; F S. Phillips, Pontiac; J. Foote, 
Jackson; E. A. Anderson, Hancock; G. A. 
Hamill, Manistique; . I. Lewis, Mayville; 
Malcolm McQuarrie, Bad Axe; E. Judd, 
Kalamazoo. 


People’s H. & Acci.—H. M. Quires, Garden; 
W. J. Cramer, Gladstone; H. A. Davis, Decker. 
ville; J. J. Méntor, Lawrence; H. H. Bradley, 
Midland; Levi Shippell, Grand Rapids; R. F. 
Green, Lawrence. 

Union Acci. & Ben.—A. B. Cassidy, Glad- 
stone. 

Union Cas.—W. C. Dodge and A. C. Wilson, 
Detroit; C. A. Stuliff, Sage Warner and Frank 
Winslow, Linden. 

Inter State Bus. Men’s—L. A. Burns, Battle 





Creek; F. P. Nippert, Detroit. 
Kansas 
Interst. Bus. Men’s Acci.—J. W. Gunnels, 


Yates Center; S. C. Schmidt, Marysville; J. N. 
Engle, Emporia; R. L. Osborne, Atchison. 
Amer, Acci., Neb.—N. F. Lobdell, Atchison. 
_ Amer. L. & Acci., Mo.—David Burns, Hutch- 
inson. , 
_ Bus. Men’s Acci., Mo.—W. F. Bellman, Wich- 
ita 
Equit. Sur.—L. E. Young, 
Arthur Whitaker, Ottawa. 
Federal Cas.—Charles Lewers, Kansas City. 


Independence; 





Gt. East. Cos.—L. Countryman, Phillips- 
burg; C. P. Wooding, Arkansas City; D. Morn- 
Every Room with Bath European 
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man, Cheney. 

J. Cornelius, Lane. 
W. Kranter, Pittsburg. 
F. Sutton, St. John 


Hayes, LaCrosse; C. L. Squires, Neodesha. 


Askren, 
S. M. 


City; S. E. Smith, Wichita. 


C. L. Kline, Williamstown; H. A. Combs, Law- 
rence; G. G,. Faulkner, Waterville; James Haire, 
Herington; 
O’Grady, Solomon; H. ; : 
Gunnel, Topeka; George Maymire, Benedict. 


Keeton, Mildred; L. L. Davis, Hutchinson; 
W. Radcliff, Dexter; F. M. Liston and E. M 
Weddle, Lindsborg; ‘ 
A. Dickinson, Moran; W. L. Croxton, Pittsburg; 
W. G. Studebaker, Salina; Ella Peddicord, Wa- 
mego; C. C. Spiher, Gove. 


ng, Parsons; G. A. Perry, Erie; Henry Hill- 
Grt. West. Acci.—C. A. Moore, Aganda; I. 
Kan. City Cas.—W. G. Dempster, Parsons; J. 


Mass. Bond.—S. P. Crampton, Osborne; H. 

Natl. Cas—T. A. Gardner, Girard. 

Natl. Sur.—W. F. Traylor, Utica; W. A. 
Pac. Coast Cas.—F. P. Roths, Cheney; P. B. 
Atchison; C. Barnes, Conway Springs; 

Young, Wichita. 

Prud. Cas.—William Scribner, Caldwell. 

South. Sur.—E. M. Flaherty, Kansas City. | 

Union H. & Acci., Colo.—Peter Benn, Win- 
ld 


“U.S. Fid. & Guar—C, F. Bell, Eugoton. 
U. S._H. & Acci—J. E. ale, Arkansas 


Topeka Mut. Live St.—W. L. Beers, Topeka; 


Grant Chapin, Green; q 
. Brainard and S. O. 
N. A. Acci.—H. W 


‘Chgo. Bond.—S. J. Shively, Paola. 
ey J tehley, Ellis; M. i: 


Mackey, Smith Center; 


L. E. Gorsuch, Leoti; c 


est. Indem., Tex.—I. L. Betzer, Topeka. 
. Wisconsin 
Aetna Acci. & Liab.—C. R. Johnson, Mil- 


waukee. 


Aetna Life—A. W. Kahler, New Auburn; 


L. C. Streator, Ladysmith; G. A. Strong, 
Chetek. By 
Mass. Bond.—J. H. Williams and Charles 


Harter, Milwaukee. 

Natl. Sur.—A. H. Vonder Haar, Stetsonville. 

N. A. Acci—C. E.. Hatch, Burlington. 

Standard Acci—H. L. Hala, Baraboo. 

Time—E. E. Busecker, Bridgeport; H. G. 
Moore. Janesville; Milan Markovich, Milwau- 
kee: A. H. Wolf, Chilton; E. Twiss, Clinton- 
ville. 

Trav. Indem.—A. F. Gram, Mt. Horeb; J. oO. 
ones, Randolph; C. E. Berg, Rio; ee 
a. Tomahawk; C. M. Barth, Milwaukee. 

Travelers—C. E. Berg, Rio; Gram, 
Mt. Horeb; C. F. Gesell, Madison. 

U. S. H. & Acci.—John Armbruster, Cedar- 
b 


urg. 

Wis. Natl—T. H. Schroeder, Green Bay. 
Aetna Acci. & Liab.—L. N. Clausen, Wash- 
burn; Bruce Fleming, Spooner; J. C. Flanagan, 
Hurley; H. L. Hagerman, South Superior; M. 
E. Yager, Frederic; J. P. O’Malley, Bayfield. 


Badger Cas.—E. G. Stone, Wausau; N. S. 
Bishop, Ladysmith; M. Verstegen, Combined 
Locks. 


Bankers Acci.—F. M. Mellor, Milwaukee. 

Cas. Co. of Amer.—W. G. Pahr, Mattoon; J. 
H. Bejma, Milwaukee. 

Cont. Cas.—W. H. Taylor, Milwaukee. 

Equit. Sur.—C. H. Christensen, Beloit; A. W. 
Grady, Port Washington. 

Inter-Ocean Cas.—Frank McCormick, South 
Milwaukee. 

Inter State Bus. Mens Acci.—W. H. Sheahan, 
La Crosse. 

Lon. & Lanc. Guar. & Acci.—F. H. Schwaller, 
Berlington. 

Loyal Prot.—W. E. Moulton, West Allis; W. 
H. Willcox, Milwaukee. 

ass. Bond.—F. J. Hermes, Racine. 

New Engl. Cas.—F. R. Scobie, Berlin. 

N. J. Fid. & Pl. Gl.—R. C. Host, Milwaukee. 

Old Line—H. J. Kraznsh, Saukville; E. F. H 
Schanen, Belgium; P. A. Herberg, Mayville. 

Time—H. F. Cordts and H. Huelsbek, Mil- 
waukee; H. A. Pagenskopf, Wausau; R. P. Mun- 
ger, Ellsworth; J. M. Devereux, Atlanta; W. O. 
Palmer and J. Skaar, Superior. 

Trav. Indem.—J. D. Kutchers, Milwaukee; E. 
J. Hammer, Hillsboro; A. P. Pauly, Sheboygan. 

Travelers—V. H. Paradis, Rice Lake; F. S. 
Balliett, Augusta; L. M. Estabrook, Plattsville; 
W. F. Mackey, Richland Center. 

Wisc. Natl.—Baptiste Randazzo, Wilwaukee. 

Tllinois 


Aetna Acci. & Liab.—Eliel & Loeb, Chicago. 
Aetna Life—Eliel & Loeb, Chicago; A. M. 
Murphy, Nokomis; P. J. Dineen, Chicago; C. E. 
Morrell, Atlanta. 
Ben Hur Cas.—A. L. Richardson, Lincoln. 
Badger Cas.—G. A. Reading, Rockford. 
Cont. Cas.—C. E. Dickerson, Moline; Louis 
Pogrelz and G. W. Dante, Madison; a 
Haynes, Mattoon; J. R. Aspley, East St. Louis; 
’. F. Neufeldt, George Kuehl, Jr., J. H. Boll, 
O. D. Bierhaus, H. M. Bowlby and E. F. Black- 
well, Chicago. 
Empl. Liab.—E. J. List, Havana; S. A. Mil- 
ligan, De Kalb. 
Fid. & Dep.—A. M. Klove, Rock Island; John 
Weir, Marshall. 
Federal Cas.—R. P. Biggs, Toulon. 
Genl. Acci.—Frank Sheffer, Jr., Herrin; C. 
L. Wonnell, Wapella; S. J. Preston, Peoria. 
Grt. East. Cas.—L. J. Meyer, F. Kibort and 
C. W. Cole, Chicago; R. T. Daniel, Mahomet; 
W._M. Truitt, Irving; C. P. Haskett, Palestine; 
J. H. Garrison, Industry; P. D. Tice, Alton. 


Hoosier Cas.—J. B. Brace, Herrin; Joe 
Thompson, Georgetown; John Cochran, Free- 
port; A. M. Brown, Seneca; E. F. Davis, New 


Berlin; J. A. Dudley, Galatia. 
Mass. Bond.—Safety Ins. Agency, Rock Is- 
land; E. M. Jones, Centralia; S. J. Christey, 
Edison Park. ; 
Natl. Cas.—J. N. Sayler, McHenry; C. M. 
Bennett, Westfield; Martin Davenport, Alton; 
J. E. Wroughton, Joliet. 
New Amst. Cas.—E. G. Patterson, Durand. 
Trav. Indem.—W. H. Blodgett, Downers 
Grove; T. H, Lindsay and W. L. Crawley, Chi- 


Jr., Fairbury; Reyburn Ins. Agency, Peoria; 
R. R. Sutton, Minonk; Arthur Wilson, Brough- 
ton. 

Natl. Sur.—Price & Lindsey, Astoria; G. A. 


Brodine, Rockford. 

Natl. Live St.—D. C. McHarg, Chicago. 

N. Y. Pl. Gl—W. H. Hakes, Rock Island. 
Ocean—Smith & Gross, Monticello; J. W. 
Murphy & Sons, Eldorado. 

Old Line—S. E. Milligan, De Kalb; J. C. 
Low, Harvey. 

Pacific Mut.—E. I. Bennett, Orland; J. H. 
Bain, Chicago. 


CASUALTY NOTES 


J. R. Harkins of the J. R. Harkins 
Agency, which represents the American 
Fidelity at St. Louis, is negotiating with 
other companies to take his liability busi- 
ness. 

Stanley P. Grint, from Vermont, has 
become connected with the office of J. C. 
Barrows & Co. of St. Louis, general agents 
of the Aetna companies. He will special- 
ize on personal accident business. 


Elmer J. Hopper, resident manager New 

York City for the American Fidelity, will 

become general agent of the London & 

Lancashire Guarantee & Accident Com- 

pany, for the New York City metropolitan 
istrict. 


Mott. & Dittmar of Detroit, general 
agents of the New Amsterdam Casualty, 
having built up a very satisfactory busi- 
ness in Detroit, will begin the develop- 
ment of an organization out in the state 
the coming year. 

John A. Morrison and William T. Blew, 
general agents of the Massachusetts 
Bonding at Chicago, each received from 
President Falvey as a Christmas gift a 
silver stirrup standing like an arch, from 





the top of which is suspended a watch. 
It is Cross make and of very handsome 
design. 


The Brooks-McAninch - Wilbor - Parsons 
Company will represent the Hartford Ac- 
cident &-Indemnity at Cleveland. The 
supplies for automobile liability, includ- 
ing collision and property damage, have 
already been received and within a short 
time the office will also be in position to 
write the full line of casualty insurance 
issued by the company. 


Garey Haynes was arrested in Chicago 
last week on charges growing out of 
the sale of a building at Indianapolis to 
the Columbia Casualty of Lafayette, Ind., 
now in liquidation. The building is al- 
leged to have been bought for $33,000 by 
people connected with the Columbia and 
sold to the company for $80,000. Conspir- 
acy with Edward J. Tousey in the trans- 
action is also alleged. 


Booker & Kinnaird, leading local agents 
of Louisville, have been appointed gen- 
eral agents for Louisville and Jefferson 
County, Ky., of the Royal Indemnity. 
Sweeney Bros., of Owensboro, have the 
general agency for the state outside of 


Louisville and Jefferson County. Barbee 
& Castleman of Louisville, are local 
‘agents for the Royal Indemnity in that 


territory. Booker & Kinnaird have 
-moved their offices from the Walker build- 
ing to the Columbia building. 





MISCELLANEOUS NOTES 


The Netherlands Fire & Life of Hol- 
land has been admitted to Ohio. Charles 
D. Kidd of Dayton is agent. 

John F. Stafford, superintendent of 
agents in the western department of the 
London & Lancashire, was bereaved of 
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his mother Monday. Death occurred at 
her home in Minneapolis. 


George Steele, manager of the insur- 
ance department of the Crawfordsville, 
Ind., Trust Company, has resigned as of 
Jan. 1, and will go to California for the 
winter. 

Applications for the renewal of brokers’ 
licenses in New York state that are filed 
before Jan. 1 entitle the broker to con- 
tinue under the old authority until July 
1. If not so filed, the broker must stop 
business until the new certificate is pro- 
cured. Up to date only about half of the 
licensed brokers in New York state have 
asked for renewals. 


ORGANIZING INSURANCE BANK 








State Institution in Insurance Ex- 
change, Chicago, to be Owned 
Principally by Insurance 
Men 





William F. Van Buskirk, first vice- 
president of the Standard Trust & 
Savings, of Chicago, and William H. 
May. who for eleven or twelve years 
was associated with Thomas P. Phil- 
lips, organizer and president of the 
Federal Trust & Savings, are the chief 
factors in a proposed state bank to be 
located in the Insurance Exchange, 
Chicago, and be allied with Chicago in- 
surance interests. Mr. May has opened 
temporary offices at 506-8 Insurance 
Exchange and Mr. Van Buskirk will 
take up active organization work with 
him after Jan. 1, when his resignation 
from his present counection takes ef- 
fect. James Beach Beckett, a lawyer 
who, for several years, was connected 
with the Chicag» Tillie & Trust Com- 
pany, is also one of the men that will 
be interest2d in the institution. 

The stock of the bank will be of- 
fered to insurance men. Its par value 
is $100 and will be sold at a premium 
of $25, giving the bank $500,000 of capi- 
tal arid $125,000 of surplus. The pres- 
ent cost of organization is being borne 
py Mr. May and it will rest entirely 
with the board of directors when the 
bank is organized as to what his com- 
pensation and remuneration for services 
will be. The organizers plan that Mr. 
Van Buskirk shall be president and Mr. 
May vice-president of the bank. An 
Gption on space at the northeast corner 
on the ground floor of the Insurance 

Exchange has been secured and the 
name of Insurance Exchange State 
Bank selected for the projected institu- 
tions. 





Department After Rebaters 
Rebating cases in North Carolina are 
about to be investigated, according to 
announcement by the insurance depart- 
mient, and guilty agents will lose their 
licenses. 





Revised Standard Policy 

New York, Dec. 23—(Special).—The 
revised form of standard fire insurance 
policy prepared by the special commit- 
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Insurance 
Losses 


tee appointed by Governor Sulzer last 
year, but not introduced into the New 
York legislature at the spring session , 
because of the short time available for 
its consideration, is to be introduced 
early in the 1914 session. 
of the change in the method of ap- 
praisal made by the amendment adopt- 
ed at the last session, this section of 
the policy as prepared by thé commit- 
tee, will be revised before introduction 
and there will likely be one or two 
other minor changes at the suggestion 


On account 


of W. B. Ellison. The bill will be | 
offered as an insurance department 
measure and will be pushed with the | 
idea of having it adopted throughout 
the country. 


LECTURES ON 





INSPECTIONS 





Special Risk Superintendent of Hart 
ford Fire Talks on History, Details 
and Results 





New York, Dec. 23—(Special)— 
Frederick C. Moore, superintendent of 
the special risk department of the Hart- 
ford Fire and vice-president of the In- 
surance Institute of Hartford, spoke 
before the Insurance Society of New | 
York this afternoon on “Inspections.” 
He said that in 1302 the London au- 
thorities required Thomas Bat to re- | 
place a thatch roof with tile, but that | 
was hardly a fire insurance inspection, | 
since insurance began 364 years later. | 
The present inspection methods grew 
out of the necessity for some sort of 
report from the agent on the risks writ- 


perfection is principally due to the 
activity of the National Fire Protection 
Association during the past fifteen 
years. The economic value of uni- 
formity is obviously great and no other 
argument should be required. The 
most effective inspection is that made 
by the assured. The best for complete 
information is that of the expert of 
the company special risk department. 
Bureau inspections are those in which 
the greatest number of people have an 
interest. They are only about twenty- 
five years old. Not every man possess- 
es the right natural qualifications to be- 
come a trained inspector. The power 
cf accurate observation is the corner 
stone of an inspector’s ability. Every 
complete inspection report should in- 
clude a brief statement of processes in 


planations of those unusual or new. 


The use of the phrase “processes usual 
to class” is an ossification of the observa- 
tion, a fault fatal to inspection. Inac- 
curacy of description causes errors in 
underwriting. Mr. Moore told of a 
sprinkler installation with city water 
supply where a six inch supply pipe was 
connected by the tapping process in 
which only the one inch drill hole was 
carried through and the six inch dise 
had never been cut out. The plant had 
gone along on a sprinkler System with a 
one inch supply pipe. This defect was 
discovered by an inspection following 
the freezing of the tank. Mr. Moore did 
not sanction the practice of allowing thé | 
inspector to take out with him the 
previous report, excepting the recom- 


mendations for improvement. 


|a total of approximately $5,500,000. The 


DELAY IN CHICAGO PLAN 


| that is actual so far as acquisition cost 


ten. The present state of comparative | 
| the 10 percent class: 


their logical sequence with detailed ex- | 


The recur- 
rence of identical phrases throughout 
many reports indicates that inspectors 
rely too much upon the previous inspec- 
tor. Twenty of the largest companies 
spent in 1912 for inspection work 1.8 
percent of their entire expense, or ap- 
proximately $2,705,343. On the same 
basis the 137 companies, reporting to Con- 
necticut, would have spent the same year 


cost of improvements suggested is much 
greater, and considering the total outlay 
from both sources, it is obvious that in- 
spection work justifies the most pains- 
taking effort to obtain efficiency and econ- 
omy. 





(CONTINUED FROM PAGE 1) 
the opposition of some of the com- 
panies. 
Many of the local agents state that 
any plan would be acceptable which 
puts all offices on a basis of equality, 


is concerned. The agents refer to the 
tacilities for what might be termed 
business cultivation that the salaried of- 
fices might enjoy and which the com- 
mission offices could not afford. While 
each class of office might pay the same 
compensation, yet some of the com- 
mission men point out the fact that 
more convenient office facilities, more 
expensive service and more special 
agents could be employed by the sal- 
aried offices to cultivate class 2 men 
and brokers. 
Say Reduction Is Too Sharp 
Some of the agents state that in the 
classification schedule the rate of com- 
mission is cut considerably more than 
50 percent. Some classes on which 25 
percent is being paid to brokers go in 
The agents con- 
tend that this.is too sharp a reduction. 
It is generally agreed that neither 
the agents or companies will allow the 
conditions to go so far as to disrupt 
the local organization. Considerable 
influence is being brought to bear on 
the agents to try out the new program 
in good faith and the companies pledge 
themselves to bring about any changes 
that are necessary. 
Annoyed by Informati Seekers 
The date has not been set for the 
special Chicago Board meeting. There 
was talk of having the session Friday 
but later plans were for Tuesday. It 
will probably be one of these days. 
The company committees have been 
l:olding numerous sessions of late. No 
information regarding these meetings 
will be given out. However, those at 
| the helm say the plan will go through 
and that nothing can stop it now. The 
| meetings are being held at various 
places so that the members can escape 
ithe scrutiny of newspaper men and 
lecal agents who have been importun- 
|ing them for information. One over- 
zealous seeker after light on the subject 
is said to have been caught listening to 
proceedings through an open transom. 
| It has been suggested that before call- 
| ing meetings to order the chairman 
| look behind all pictures for dictographs. 
| The activities of the “blockading squad- 








Are You a 


Service Giver? 


Reporting Agency 


Every broker in Chicago must demonstrate his worth to his clients. 
If not, some one else who renders proper service will corral the 
business. The engineering service of Frep S. James & Co. is at 
the disposal of every broker that does business with the office. The 
broker himself may not have the facilities, but the James agency 
has. It offers it to the brokers who appreciate specialized and 
modern treatment of fire insurance, its entire organization. 


“‘The Agency with a Service Program” 


FRED S. JAMES & CO. 


Insurance Exchange CHICAGO 





NEW YORK 


ron” and of the “war correspondents” 
lave resulted in annoyances and the 
committeemen are determined to put a 
quietus on them. 





Motor Insurance News 











Putting in $350,000 

The American Automobile of St. 
Louis is increasing its total assets in 
the sum of $350,000, half of which 
goes to surplus and half to capital. 
This will give the company capital of 
$400,000, as part of the present capital 
of $300,000 is to be transferred to sur- 
plus to put all subscribers to stock on 
a par as to the amount of money paid 
for their shares. 

Such a plan was approved by the 
directors and as they control two- 
thirds of the stock the ratification by 
stockholders is a mere formality. It 
was figured out that the transfer of 
$75,000 of the present capital to the 
surplus account would make the shares 
cost original buyers, when the inter- 
est factor was reckoned, $200.90 a share 
and the new issue is to be sold at $200. 
By this method the necessary working 
funds and surplus are also secured 
without increasing the capital unduly. 
In the two years that the company 
has been in business it has had a pre- 
mium income of $900,000. As all auto- 
mobile business is written for not more 
than one year and some of it is can- 
celled before expiration because of the 
nature of the risk, the piling up of re- 
insurance reserve has not been as seri- 
ous a matter with the company as it 
is with new fire insurance companies. 


Evidence of Inactivity 


That insurance agents do not real- 
ize the possibilities of the automobile 
insurance business was demonstrated 
again last week when a garage at 
Albany, Mo., burned with eighteen cars, 
only one of which was insured. 


SCHULTE’S CAR BURNED 

The automobile which the Chalmers 
people presented to Frank M. Schulte, 
Cub left fielder, for fine work in 1911, has 
been destroyed by fire. Word to that ef- 
fect has just been received by Morrison 
& Blew, Chicago general agents of the 
Alliance of Philadelphia, for automobile 
business. They had the insurance on the 
car. 
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Once an 
Illinois Life 
Man 
Always an. 
Illinois Life 
Man 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL V L PAY THEM WELL 













GREATEST 
ILLINOIS 


COMPANY 








FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. ' 
Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 















The Western and Southern 
Life Insurance Company 


_ W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE YEAR PERIODS 


Too 933.361 nega T0r368 saro.tie 

1897 274,290 6,619,653 1,306,187 
1902 876,007 . 3,297,091 
1907 2,916,339 39,503,485 7,254,786 
1912 6,695,921 61,484,358 11,760,547 


Branch Offices in all the larger cities in Ohio, indiana, Kentucky, West Virginia and Western Pennsylvania 
—————A GENTS WANTED—— 








Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 














ey" direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings 
are available for men who have had experience in hand- 
ling men and developing territory. Are you interested? 


PITTSBURGH LIFE AND TRUST C0. 


HOME OFFICE, PITTSBURGH, PA. 


w. Cc. BALDWIN HOWARD S. SUTPHEN 
President Director of Agencies 





YOUR CARD 


as a representative of the “‘Oldest Life Insurance Com- 
pany in America’ will prove your best introduction 


The Mutual Life Insurance Company 


ef New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER. 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 














MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a ition to give liberal direct general agency contracts 
vo the men who can deliver the goods. The Missouri State Life fills the bill and we have some 
cerri open in Kentueky, Ohio, Virginia, West Virginia, Georgia, Mississippi, Illinois, Indiana, 
lowa, , Nebraska, Wyoming, New Mexico, California; Oregon and Washington. 

WRITE US FOR PARTICULARS 























Home Life Insurance Company of New York 


The Fifty-third Annual Statement of the Home Life Insurance Company, of which Geo. E. Ide 
is President, shows that most satisfactory progress has been made during the past year; that 
the gain in insurance in force is over five and one-half millions, the amount in force being now 
nearly $111,000,000. After providing for the various funds for the protection of the policy ob- 
igations, there remains upon a most conservative basis of valuation a surplus of nearly two 
ons, over above the fund of two and one-half millions which is set apart for deferred 

an 
















divid tem ordinarily included in the surplus account. the pees to policyholders 
during the year amounted to nearly three millions, including over a million dollars in divi- 
dends to policyholders “The Com'd & Fin'cl Chron.” 1-25-13. 
For Agency in Oh’ to Tn territory apply to 
W. AR BRUEDL & SON GEO W MURRAY. Sur of Agts., 
4th Nat'l Bank Bidg., Cincinnati 250 Broadway, New York, N. Y. 












AN OPPORTUNITY TO MAKE MONEY! 


The Prudential provides 
all the requisites for suc- 
cess in Life Underwriting 


Write 
about an agency 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 
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(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT *“° MONTHLY INCOME INSURANCE. 


Hite at Our New Agenoy Proposition »> Bai a7 hb) 
Our Policies:.Best amd iatest 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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SHOULD BE A WARNING 


The experience of the American 
Fidelity should prove a warning to a 
number of other casualty companies. 
At the end of ten years of operation 
the company finds itself obliged to put 
up very heavy loss reserves based on 
its own early experience. To do this 
would require more money than it had 
in surplus. It was impossible, or, at 
least inexpedient, to sell enough new 
stock at a premium to provide this 
needed money. It was impossible to 
get a contribution to surplus from the 
smaller stockholders. Therefore, the 
company has cut its capital in half, and 
to avoid a similar strain next year, it 
will discontinue the writing of liability 
and automobile business this week and 
confine its business to bonding, acci- 
dent and health and burglary insur- 
ance. 

This disorganizes its agency plant, 
which it took ten years to build. 
Throughout the company’s field are 
general agents and agents who have 
put their efforts into building up 
a liability business, which they must 
now protect against the raids of other 
agents and, if possible, transfer, as it 
expires, to other companies with which 
they may make connection. It means 
a big loss to them. 

Be it said to the company’s credit, 
however, that regardless of the sacri- 
fices demanded of those connected with 
its organization, it has looked first to 
the protection of its policyholders in 
this emergency. No company has 
shown a greater readiness to comply 
with every requirement of the insur- 
ance departments. 

Three principal causes have con- 
tributed to the present difficulties of 
the American  Fidelity—inadequate 
rates, too high commissions and too 
much business. 

That it has written liability business 
at less than the going rates of the 
older companies has been the constant 
complaint of its competitors for years, 
and it is a fair conclusion from the 
fact that the company has persistently 
declined to join any otganization o1 
companies dealing with liability rates. 
That its rates, at least in the earlier 
years, were too low, is shown by the 
fact that taking the completed experi- 
ence on the business of those years as 
the basis for loss reserves has resulted 
in the high reserves, the requirement 
S which is now causing so much trou- 
ale. 

_That it was paying too high commis- 
sions on liability business was pointed 
out in the report of the New. York de- 
partment when it examined the com- 
pany early in 1912. This error was 
corrected in compliance with the de- 
partment’s recommendation, but ‘these 
high commissions had been paid for 
eight years and had been a drain upon 
the company’s resources. 

With nontariff rates and excess com- 
Missions, it was easy to get a large 
volume of business, in fact, it was al- 
most impossible to avoid getting it, and 
the more business secured under such 
conditions the worse for the company. 
But even if the business had been writ- 
ten at full rates and only at ordinary 
commissions, the rapid accumulation 
of such a volume would have caused 
trouble. The American Fidelity went 
too fast for its resources. Unlike some 
foreign companies or American sub- 
Sidiaries of foreign companies, that 





can get a “letter from home” when 
they need it, the American Fidelity had 
to look to its stockholders to put up 
the additional surplus required from 
year to year, and when the stockhold- 
ers could not meet the situation pres- 
ent drastic measures became necessary. 

There is no ground for doubt that 
the management of the American 
Fidelity honestly believed it was 
handling the business of the company 
in the way that would best advance the 
interests of its stockholders; this com- 
pany is no promotion scheme started 
to enable somebody in charge to make 
a lot of money. We believe, however, 
and always have believed that in as- 
suming an independent position and 
refusing to cooperate, the American 
Fidelity made a mistake and that other 
companies pursuing a similar course 
make an equally bad mistake, notwith- 
standing the handicaps imposed on a 
young company by membership in a 
conference. 

The present is no time for taking 
long chances in the liability and work- 
men’s compensation business. Com- 
panies with unlimited resources may 
do so, because if they do get stung—as 
they probably will—the hurt will not 
be fatal or near-fatal. The young com- 
pany that has to do business on its 
own capital and surplus and has none 
too much of the latter, would better 


stay pretty close to shore, follow the 


recognized routes and conserve its re- 
sources, even though its progress be 
not spectacular. Insurance men of ex- 
perience cannot do otherwise than 
doubt the -future of those companies, 
which, without the advantage of a sea- 
soned agency organization and a large 
volume of selected business, think they 
ican break into the game, pay their 
heavy early expenses, write at less 
than the old companies—most of which 
are making no underwriting profit on 
these lines—and still make money for 
their stockholders. 





LABOR FOR THE COMMON GOOD 


To every casualty agent we recom- 
mend most careful consideration of the 
following, which President T. J. Fal- 
vey of the Massachusetts Bonding 
wrote in the November issue of his 
company’s paper, the Codrdinator: 

“Consider the broad-minded, public- 
spirited men of your acquaintance who 
are always mindful of the welfare of 
those with whom they deal or come 
in contact. While looking to their 
own advancement they are yet con- 
scious that they are essentially parts 
of their community and they recog- 
nize and perform their duties to so- 
ciety—not necessarily with eclat and 
prominence, but whenever team-work 
is required. — 

“On the other hand you have the 
self-seekers, who are characteristically 
narrow-minded, for they are consumed 
with jealousy for their immediate per- 
sonal welfare to the exclusion of all 
consideration oftheir communal du- 
ties. Their relations with others— 
both business and personal—are purely 
selfish, and robbed, perforce, of any 
satisfaction or pleasure to themselves, 
aside from the immediate profit of each 
dealing. Such men are hampered. The 
very narrowness of their view restricts 
them. é 

“These are, perhaps, extreme pic- 
tures, but there are many intermediate 
stages, and they are measured by the 





degree in which esprit de corps is pres- 
ent or is lacking. Happy and fortunate 
is the man imbued ‘with this spirit— 
happy because it will sweeten his daily 
life for him, giving him the satisfac- 
tion which comes from high motives 
and pleasant associations, and fortunate 
because it is certain to contribute 
strongly to his material success.” 


” * . 
Never, perhaps, has the insurance 
business seen a finer exhibition ot 


this spirit than in the conference held 
in Chicago on Dec. 1-2. To be sure, 
the general agents who organized the 
National Association of Casualty & | 
Surety Agents were not entirely un- 
selfish. Their own commissions had | 
been cut and they wanted them re- 
stored to the old figure. But it was | 

| 

| 


not their own interests alone that they 
considered; they were working 
equally in the interest of the hun- | 
dreds of general agents and thousands 
of subagents that took no part in the | 
organization of the association or in 
its work afterwards. A compara- 
tively few men out of the whole agency 
body gave their time and their money 
for the good of all. They accomplished 
great things. They secured a partial 
restoration of the commissions of all. 
They brought about: a _ conference 
which the superintendent of insurance 
of New York said was the best insur- | 
ance meeting ever held in this some | 

| 


try. They demonstrated not only to 
casualty people but to all insurance 
people that the best way to settle vex- 
ing insurance questions is by frank 
public discussion by all who are inter- 
ested—considering the insurance com- 
missioners as the representatives of 
the public. ; 

How about those who contributed 
nothing to the solution of this expense | 
problem, who neither attended meet: | 


ings, joined the association nor helped 
to get anybody else to join? Are they 
the winners because they reap the ben- 
efits of others’ labor without any ex- 
pense to themselves? No. As Presi- 
dent Falvey puts it: “Such men are 
hampered. The very narrowness of 
their view restricts them.” Temporarily 
they reap where they have not sown, 
but such conduct is not the foundation 
for solid success. “Jealousy for their 
immediate personal welfare to the ex- 
clusion of all consideration of their 


“communal duties” dwarfs men, and self- 


made dwarfs do not accomplish the 
great things in the world. 





PLIGHT OF OHIO EMPLOYERS 
The position in which Ohio employ 
ers find themselves as the result of the 
Green compensation law, which will 
go into effect on New Year’s, ought to 
be a warning to employers in other 
states where the radical elements are 
demanding the enactment of “ad- 
vanced” legislation of the Ohio type. 
Under the Ohio law every employer 
of five or more employes must pay a 
premium into the state compensation 
fund unless he secures the privilege of 
carrying his own compensation risk or 
joins with others in the organization of 
a mutual. The insurance provided by 
the state fund or the mutual provides 
insurance of compensation to his in- 
jured employes. The law, however, 
provides that the employe may refuse 
compensation and sue for damages in 
case the injury was caused by the 
“willful act” of the employer, his offi- 
cers or agents, and specifically denies 
the employer the privilege of insuring 

this risk of damage suits. 

A federal judge has construed “will- 
ful act” in a way to open the door for 
damage suits in any case of negligence 
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on the part of the employer or his ! 
agents. So serious is the situation 
from the employers’ standpoint that, 
according to a Cleveland newspaper, 
prominent manufacturers of that city 
have been driven to the subterfuge of 
establishing a mutual fund for the reim- 
bursement of those against whom dam- 
ages are awarded in these negligence 


suits. Whether the law will find any 
way of preventing employers from 
protecting themselves even in this 


manner remains to be seen. 

Michigan, nearest neighbor of Ohio 
on the north, also has a state insur- 
ance fund, but it furnishes only one of 
the four ways in which employers may 
provide for payment of compensation. 
The Michigan law has worked admir- 
ably. Most employers have preferred 
to insure in the stock companies, but 
some have chosen the state fund. Both 
have performed their functions so sat- 
isfactorily that few, if any, of their 
settlemeuts have caused dispute that 
led to arbitration. In Michigan the 
workman is fully protected in his 
rights and the employer in his. In Ohio 
the workman is protected and the em- 
ployer is stripped and backed up against 
the wall to be the subject of the attack 
of any shyster lawyer or of any em- 
ploye who is willing to swear that his 
injury was caused by the “willful act” 
of the employer, his officers or his 





agents. 





BOOST FOR MINOR LINES 

This should be a time of hay-mak- 
ing on the part of casualty companies 
in their lines other than liability and 
workmen’s compensation. One of the 
difficulties they have encountered in 
the development of these lines was 
that brokers and agents were attracted 
by the larger premiums and commis- 
sions in liability insurance. The 
premiums have not been reduced but 
the commissions have, and the men 
in the field are likely to give more 
thought to the writing of the minor 
lines. 





A TRINITY OF VIRTUES 

David Starr Jordan says: “Wisdom 
is knowing what to do next. Skill is 
knowing how to do it. Virtue is doing 
ua 

“Be tle employer at night, plan your 
work for the next day. Be the employe 
the next day and do exactly what your 
employer told you to do the night be- 
fore.” 





“Unless you get out of the rut of 
pessimism, and get that glorious feel- 
ing of optimism, you can never make 
your agency a success.” 





HOW THEY GUT BUSINESS 


AGENTS RELATE EXPERIENCES 
OF FAXON WEEK 








Aetna Men Closed Old Accident Pros- 
pects and Got New Ones in 
Contest Period 





How they made their big records in 
“Faxon” week is told by a number of 
the Aetna Life’s star accident insur- 
ance producers in the company paper. 
Faxon week was the week of July 
14-19, right in the midst of the vaca- 
tion season, when some agents think 
it is impossible to do business. Yet 
these men wrote new business during 
the ‘week ranging from $265.60 to 
$1,220. 

G. E. Freeman of Buffalo wrote forty- 
four new applications, with premiums 
of $1,047. Policies with $972 premiums 
were delivered and paid for during 
the contest period. He says: “I sim- 
ply concentrated my mind on my list 
of prospects and Monday morning 
started out to see what I could ac- 
complish.” 

The experience of J. S. Burdett of 
New York, who paid for $505.90 in 
new premiums, was different; in fact, 
it was quite unusual, for he did not 
succeed in closing a single prospect 
that he went after. Says he: “All the 
business which now stands to my credit 
for this contest is brand new business 
which I picked up trying to close pros- 
pects. I also worked up additional 
business which I was able to close the 
following week.” 

McGinnity’s Methods 

E. B. J. McGinnity of Cleveland, 
who paid for $767.50, goes more into 
detail. He is a life insurance man and 
studies his prospects more carefully 
than many accident agents do. He 
says: 

“T obtain my prospects during the 
year by meeting and seeing men at the 
clubs, hotels, theaters, churches, on 
street cars or any other place. If I 
believe that they may be desirable sub- 
jects for insurance I learn their names, 
addresses, business or professions and 
enter the information on a card, mak- 
ing notation of the place, date and cir- 
cumstance of meeting them. Then I 
proceed to ascertain their hobbies and 
their habits, family relations and their 
responsibilities, also their possible in- 
comes and liabilities. By knowing a 
man’s hobbies and habits it makes it 
possible for me to hold his interest, 
knowing that a man will spend hours 
talking about one of his hobbies when 
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he might not spend minutes in talking 
on some subject in which he had no 
especial interest. Knowing his fam- 
ily relations and business responsibil- 
ities enables me to calculate better the 
general make-up of the man. Knowl- 
edge of his possible income makes 
il possible for me to calculate the 
amount of indemnity needed. 
Diagnoses the Case 

“With the facts before me I diagnose 
his needs. I have my stenographer 
make up an illustration covering what- 
ever sum or size policy that I may de- 
cide he needs, also setting forth the 
benefit under the accident and also 
under the health insurance, together 
with the annual premium required 
thereon. When I have my interview 
I play my entire arguments for the 
sale of the contracts which I have 
caused to be drawn for his needs. Any 
arguments or objections which he 
may have to offer I cover by showing 
him some particular condition of the 
proposed contract. 

“T have successfully used the weekly 
cost of insurance in comparison with 
weekly benefits obtainable under the 
contract, also reducing the annual pre- 
mium to the daily cost of insurance, 
comparing the daily cost with the daily 
indemnity obtainable under the con- 
tract. 

“T find to successfully sell insurance 
you must understand in every detail 
the contract which you are trying to 
sell. I believe that a great many men 
in the field make the mistake of leav- 
ing the selection of the amount and 
plan of the insurance to the prospective 
applicant. I believe such methods to 
be just as inconsistent as though a doc- 
tor were called in case of illness, and 
the doctor should without diagnosing 
the possible cause of the illness, offer 
several kinds of tablets to the patient 
for his selection.” 

Gets Priends of Prospects 

H. A. Cunningham was soliciting a 
good prospect—whom he did not close 
—when a friend of the prospect called 
tc bid him goodbye before starting on 
a vacation. The agent transferred his 
solicitation to-him and closed him for 
a $75 premium. The next morning he 
secured the application of an old pros- 
pect for unlimited health policy for 
$250 premium and this so encouraged 
him that he closed one prospect of 
two years’ standing by telephone. A 
claimant came in accompanied by a 
friend. Mr.. Cunningham paid the 
claim and wrote the friend. 

Benefits of a Contest 

Gorden H. Campbell reported as fol- 
lows: 

“T made a list of one hundred names 
from the telephone book. I arranged 
these into groups according to their 
location in the town, and made it a 
point to see every one of them. Some 
of them were prospects whom I had 
never seen, but mo#t of them were 
men whom I expected to write some 
day, but who would probably put me 
off except for this contest. 

“T think there are two great benefits 
derived from such a contest. One is 
it enthuses a fellow and gets him 
started to work, and the other and 
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greatest benefit is that it helps to close 
your prospects if you use the contest 
judiciously. I found many prospects 
who would have ordinarily put me off 
po | or ninety days, who signed the 
application at that time, so as to help 
me out with the contest.” 

Sam Engelhardt of Montgomery, 
Ala., compiled from the city directory 
a list of desirable prospects and after 
revising the list and selecting the 
names of those most likely to be in 
the market for accident and health in- 
surance he called on each prospect and 
explained the policy contract which 
he thought he ought to have. Result: 
26 applications; 26 policies delivered; 
premiums amounting to $737.45 paid. 

Lee Sold Concert Tickets 

G. E. Lee’s method was unique. This 
is what he says about it: 

“My success in winning one of the 
Faxon week prizes was under very 
peculiar conditions, as so many busi- 
ness men won’t let an agent in their 
office, and don’t care to talk insurance 
on the street and won’t come to an 
agent’s office. The writer was chair- 
man of a committee to do charity 
work, i. e., sell tickets for the Ma- 
sonic Oxford, N. C., concert. I would 
get into some of the old hardshell’s 
offices with my tickets and sell what 
they would buy and in some instances 
would come out with an application 
for an Aetna policy. In many cases 
we went after prospects, some as much 
as seven years old, and closed them. 

Hits “Cheap” Insurance 

“We used various arguments, as this 
field is represented by almost every 
known company and worked closely. 
We met with one spiel after another 
as to what they now had and what 
they could buy cheaper, etc. My ar- 
gument was that nothing cheap was 
ever worth more than it cost. Our 
goods are worth the money and all 
claims get prompt attention. 

“IT not only won a gold watch in 
this contest but I won a soft spot in 
the hearts of the entire community by 
having sold more tickets, 300 in num- 
ber, to the concert than had ever been 
any previous year. Being handicapped 
in walking on account of lameness, I 
rely more on talking than on walking 
and by closing the argument with an 
_application. No one man can sell every 
prospect, but the idea is to keep after 
him.” 





COMPETITION 

Competition is not always met suc- 
cessfully by disparaging the other fel- 
low’s goods or methods. It is more 
essential to know one’s own business 
thoroughly, to be accurately informed 
on the line of goods one is selling, to 
be familiar with every line of one’s 
own company’s contracts and to be 
able to talk on every phase of them. 
Some of the most successful men in 
our line know little and ‘care less 
about what the other companies offer, 
having a thorough knowledge of their 
own goods, and a_ consciousness of 
their ability to present them intelli- 
gently and in such manner as shall 
command the attention of their pro- 
spective clients—F. & C. Bulletin. 
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BANKS AND SURETYSHIP 


——— 


ADVANTAGES OF CORPORATE 
BONDS POINTED OUT 





R. R. Gilkey Shows Financial Men 
How Their Business and That of 
Surety Companies Are Related 





Some three years ago R. R. Gilkey, 
then Chicago manager of the American 
Surety, now secretary of the Surety 
Association of America, delivered ar 
address before the Bankers Association 
of Illinois, in which he made some ex- 
cellent points for surety men to use in 
soliciting. He spoke in part as follows: 

“A surety company regards character 
and reputation as a valuable asset— 
more valuable than a financial stand- 
ing, because a good character and rep- 
ulation is a prerequisite to the obtain- 
ing of a surety bond of any character, 
whereas, a man with a large financial 
standing and with a_bad character and 
reputation may not, in most instances, 
be able to secure a bond at all. It is 
not necessary to have a large financial 
standing in order to obtain a fidelity 
bond. It is the man who is known to 
be one who drinks to excess, gambles 
in any form, or associates with unde- 
sirables, who has difficulty in finding a 
surety company which is willing to 
stand as his sponsor. 

Bonding Bank Employes 

“When an employer (I include banks 
in the use of this term) desires a bond 
on his employes, it is for at least three 
reasons: 

“ist. That in the event of misplaced 
confidence, he may be reimbursed for 
the money loss; 

“2nd. That he may have the judg- 
ment of a company which is skilled in 
ascertaining the character and reputa- 
tion of persons in determining whether 
the past life of such person is such that 
he is entitled to confidence; and 

“3rd. For the moral effect such bond 
has on the bonded employe. 

“The banker knows that buildings, 
even of so-called fireproof construction, 
burn. He takes out fire insurance to 
protect himself against a loss from fire. 
He knows that his safe, although of 
the latest and most approved construc- 
tion, can and may_ be broken into, 
hence he insures against a loss from 
that source. He knows that men in 
the employ of banks have stolen. He 
insures against a loss from that source 
—at least many of you do. 

Getting Accustomed to Surety Bonas 

“It was but a few years ago that 
many persons resented the request that 
they be placed under bond. They 
thought that it was an imputation that 
they were not to be trusted, which is 
far from the truth. A wise man will 
have no hesitation in giving a bond to 
his employer. He should be proud of 
the opportunty of doing it. It is his 
badge of honor. It is his certificate of 
character, issued by a disinterested 
party. 

“It is not merely a theory that a 
fidelity bond has its influence in pre- 
venting men from stealing. It is a 
fact. The knowledge upon the part of 
a bonded person that if he does wrong 
he must meet his surety face to face, 
has a deterring influence. He knows 
that the corporate surety is keen of 
scent, fleet of foot and never leaves the 
trail. He is certain that his surety will 
see that he will answer at the bar of 
justice as a subject of misplaced con- 
fidence. Do you not think that a bank 
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filled with employes subject to such a 
refined restraining influence is better 
able to serve itself and its patrons than 
one where such influence is lacking? 
Personal Bonds Not Well Advised 
“Some banks still continue to accept 
a bond on their employes signed by 
personal sureties. The personal surety 
is more often than not a valued cus- 
tomer of the bank. It is taken as a 
matter of precaution, but with little 
expectancy of ever having to call upon 
the surety to pay. When that unfor- 
tunate time comes, the personal surety 
naturally dislikes to pay. If he pays 
at all it is with little grace, and it may 
be the cause of the bank’s losing a 
valued customer. More than likely he 
is not prepared. He may at the same 
time be a borrower. The bank may 
have unwittingly not taken into con- 
sideration this suretyship as a liability 
when making the loan, and may have 
the choice of collecting on the bond 
and foregoing the payment of the loan 
or of having the loan paid and charg- 
ing off to profit and loss the amount of 
the bond. 
Contract Bonds 
“While I have spoken briefly regard- 
ing the value, from different stand- 
points, of a bond for employes, I now 
desire to speak briefly of a few of the 
other character of bonds issued by 
surety companies. Contract bonds are, 
and always have been, considered of 
the most hazardous nature, and surety 
companies have probably suffered more 
severe losses by reason of their surety- 
ship on this class of bonds than upon 
any other class issued by them. It is 
unnecessary to go into all of the little 
details which make this bond hazard- 
ous, as you bankers well know the 
reasons why. There is one matter, how- 
ever, that I think most all but surety 
companies overlook, and that is the 
question of the amount of work that a 
ccntractor may have on hand. Many 
contractors undertake vastly too great 
an amount of work for their capital 
and resources, and if one piece of work 
they are undertaking fails, the total of 
their contracts may be likened to a 
card house which, with one support 
taken away, falls in a heap. 
Court and Litigation Sureties 
“In the matter of court bonds where 
litigation is pending, surety companies 
sign these bonds much upon the same 
basis that a-banker would loan his 
money, only the surety must be more 
cautious than the banker. The surety 
company must be more careful because 
matters of litigation are often long 
drawn out, and the surety, having once 
signed the bond, must await the ter- 
mination of the litigation before it 
knows whether it will be called upon to 
pay or not. In the event of the litiga- 
tion being adverse to the party for 
whom it has signed the bond, it must 
pay; there is no escape. Most parties 
in litigation do not provide in advance 
for the taking care of a judgment 
against him until the judgment has 
been rendered. 
Trustees and Guardians Bonded 
“Another class of bonds frequently 
issued by surety companies which, in 
some measure, are akin to those issued 
on employes of banks, are bonds re- 
quired by fidcuiaries. Bonds in these 
cases are not issued for persons of 
doubtful reputation. The layman who 
is invariably bonded in these positions 
of trust, is not usually familiar with 
the laws pertaining to the administra- 
tion of trusts. Where a fiduciary is 
administering a trust, he must not only 





be honest and account for the property 


We 


entrusted to his care, but he must also 
conduct his trust in accordance with 
law. He must confine himself in the 
conduct of his trust exactly as pre- 
scribed by law. Ordinary care and 
prudence will not suffice. Therefore, 
in order to protect itself against mis- 
takes of this kind and to insure that 
the estate will be on hand when the 
time comes for its distribution to cred- 
itors and others entitled to it, the 
surety companies, in most instances, 
require what is called ‘joint control of 
the assets.’ 

Advantages of Corporate Surety 
“I wish to say that the reasons I 
have briefly enumerated as to the ad- 
vantages of corporate suretyship, and 
the hazards of suretyship, should cause 
individuals to refrain from signing 
bonds for their friends. Little do we 
think when we sign a bond for some 
friend, that before the obligation ma- 
tures, we may die. Should a man die 
with his name attached to a bond, the 
obligee has the legal right to prove up 
that obligation as a contingent claim 
against the surety’s estate, which then 
cannot be settled until it has been as- 
certained whether there is an actual 
liability upon his obligation. Thus his 
family may be kept out of their in- 
heritance until this obligation matures. 
It may be possible, and after waiting 
for a year or two, that his estate will 
be called upon to pay something, and 
it is also possible that his estate may 
be wiped out by the bad obligation. 

“Tt is well known that officers of 
banks are subject to frequent calls by 
their customers to act as surety on 
bonds. Banks have been gradually get- 
ting away from this practice. In some 
cases, by agreement of all banks in a 
town, they are refusng absolutely to 
sign any bonds whatsoever as surety. 
They refer such customers to surety 
companies, pointing out that they de- 
vote their whole time and attention to 
such obligations and to assume such 
risks for a small charge.” 





PERSONALITY 

The first principle and requisite in 
salesmanship is personality. It is a 
power that comes to men, enabling 
them to multiply their mental and 
physical forces until they can almost 
defy fatigue and the ailment that we 
might call “cold feet.” 

Napoleon was an example of mag- 
netic personality. Wellington said of 
him that his presence in the field of 
battle was equal to forty thousand sol- 
diers. 

Personality is responsible for the 
great achievements of man and is un- 
questionably the greatest asset to the 
insurance solicitor. Without person- 
ality a man’s education becomes value- 
less. In salesmanship, power comes 
not from what we know but from what 
we can express to our fellow men, and 
nine-tenths of expression is through 
personality—A. L. Harwood in Naaic 
Quarterly. 





ESPRIT DE CORPS 

Seek progress from the vantage 
ground of a broad viewpoint. Be 
actuated by esprit de corps, which is a 
potent force that will lend flavor to 
your daily intercourse and contribute 
strongly to your progress. Do a man’s 
share in the world’s work. Respond 
whenever team work is required, Con- 
serve the interests of all with whom 
you deal. Thus will you display esprit 
de corps and gain a sure reward. Nur- 
ture your esprit de corps—T. J. Fal- 
vey. 
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MUST ASSUME LARGER 
RESPONSIBILITIES 





W. A. Fricke Points Out Some Requis- 
ites of Good Service in Com- 
pensation Insurance 





In recent months the Wisconsin in- 
dustrial commission has been showing 
the rest of the country the advantages 
of cooperation between public officials 
and insurance companies. A meeting 
was held last summer at which mem- 
bers of the industrial commission and 
the representatives of casualty com- 
panies, together with a number of 
prominent employers, discussed the 
methods by which, through coopera- 
tion, they could make the compensa- 
tion law work to the best advantage. 

Only a few weeks ago a similar 
meeting was held between members of 
the industrial commission and the 
safety inspectors of various kinds em- 
ployed by the insurance companies to 
bring about cooperation in regard to 
the administration of the boiler, ele- 
vator and factory inspection laws. 

Gets Much Service 

It is probably no exaggeration to say 
that no state more than Wisconsin is 
now getting the advantage of a large 
amount of fine service for which the 
insurance companies pay and in no 
state is the work of the insurance com- 
pany representatives made more ef- 
fective through the cooperation of 
public officials. Much expensive dupli- 
cation of work is avoided, with conse- 
quent saving to employers or taxpay- 
ers, and the workmen of the state are 
better safeguarded by the virtual plac- 
ing of the power of the state behind 
the insurance inspectors to enforce 
their lawful recommendations or de- 
mands. 

Pricke on Cooperation 

_At the summer conference with the 
liability company officials, W. A. 
Fricke, general manager of the Em- 
ployers Mutual Liability of Wausau, 
read an excellent paper on “The Value 
and Need of Cooperation Under the 
Workmen’s Compensation Act.” Jn 
this paper he pointed out what man- 
ner of man the casualty agent of the 
future must be. There was much more 
to his paper, but this portion was the 
part which agents and general agents 
might well think over: 

“In the interest of the individual 
company and for its own protection, 
cooperation becomes a necessity. The 
changed conditions under compensa- 
tion demand of the representatives in 
the field different methods and a higher 
standard of service and will require 
greater knowledge and ability to dem- 
onstrate the. agent’s efficiency. 

Conditions Have Changed 

_ “The day of risk gambling, rate-cut- 
ting, misrepresentation, close settle- 
ments and dark-lantern-jimmy methods 
of competition is past, and the day of 
individual merit rating, fair dealing and 
real service is dawning. The agent big 
enough to live up to this opportunity 
and meet the requirements of the new 
standard can alone hope to gain the 
rewards this wider and greater field af- 
fords, but as with the companies, the 
agents, too, must cooperate. Compen- 
sation insurance involves prompt at- 
tention to a mass of details by the 
agent who is on the ground. In this 
mass of detail, cooperation by com- 
panies and agents will simplify labor, 





obviate annoyance and tend to satis- 
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faction of the employer and employe. 
Delays create disatisfaction. Leaving 
attention of details to the employer 
will annoy. Neglect of prompt service 
to the injured not only increases the 
cost, but causes prejudices difficult to 
overcome. Deferring or postponing 
weekly compensation payments beyond 
the regular wage payment days incon- 
veniences if it does not impose hard- 
ship and gives rise to a feeling of 
resentment which may show itself in a 
claim for a longer period of disability 
and a spirit of discontent. 
More Than a Business Getter 

“The agent on the ground must be 
more than a mere business-getter; he 
must become the company’s repre- 
sentative upon whom will be imposed 
larger duties and greater responsibili- 
ties. The home office is too far away, 
and however willing the management 
to give complete and _ satisfactory 
service to the employer, the promptest 
and the best surgical service, and make 
the compensation payments as nearly 
automatic as possible, distance and 
time delays in mail transmission will 
often make satisfactory service impos- 
sible. So more and more will the com- 
petent and capable agent become the 
company’s representative and with the 
many and often discouraging details, 
there will be needed systematic and 
hearty cooperation on the part of the 
various company representatives by an 
interchange of experience in standard- 
izing the performance of the 
petty details to spell satisfactory serv- 
ice. 

Should Help Commission 

“It is meet and proper—and will 
prove profitable—for companies and 
their representatives to give to the in- 
dustrial commission every cooperation 
possible. It will be the right kind of 
cooperation to hold up the hands of the 
commission and give approval for the 
many good things they have done and 
are doing, and lend our aid by our 
work in seconding their efforts, for we 
need their assistance in solving the 
problems of individual merit rating, 
in preventing the medical and surgical 
‘aid feature from taking the place of 
the ambulance-chaser under liability 
insurance, in securing the cooperation 
of employers and in creating shop or- 
ganizations for accident prevention 
and securing the cooperation of em- 
ployes along these lines.” 





“God helps those who help them- 
selves’—that is, He will work with 
us, but not for us. He likes to help 
the fellow with vim, vigor and vision, 
but holds no “treasures in heaven” for 
the loafer.—Agents’ Record. 


Young Men Wanted 


The great growth in casualty insur- 
ance during the last few years and its 
increasing development under work- 
men’s compensation laws make it an 
attractive line for young men to take 
up. Tothe ambitious young man there 
is no line of insurance that is more at- 
tractlve or remunerative. The United 
States Casualty will be glad to have men 
in the fraternity who wish to advance 
their interests and earn more money 
get in communication with it. There 
are opportunities open just now that 
are worth while. Tell it to your friends. 
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Live agents already have used Su- 
perintendent Emmet’s limitation on 
acquisition cost of workmen’s compen- 
sation and liability insurance advan- 
tageously when in competition with in- 
terinsurers and mutuals. The great 
talking point of these nonstock or- 
ganizations is their alleged low cost. 
When an employer has been impressed 
by this talk a strong appeal to his 
judgment can be made by stating to 
him—and showing him Superintendent 
Emmet’s letter if necessary—that stock 
companies must keep acquisition cost 
within 17% percent for workmen’s 
compensation and 20 percent for em- 
ployer’s liability. For well-established 
companies this means a total expense 
on these branches of about 30 percent. 
That is the percentage of the total pre- 
mium usually allowed attorneys-in-fact 
of interinsurers, besides which the sub- 
scribers have to pay-taxes and trustees’ 
and legal expenses. 

When an employer buys a stock pol- 
icy he makes complete provision for 
caring for his liability or compensa- 
tion risk. If the company lose money 
on the transaction the stockholders 
have to stand it. When'an employer 
buys a mutual policy or an interinsur- 
ance contract, he goes into the insur- 
ance business, there being a liability 
on him for assessment in event that 
the concern has not collected sufficient 
premium to meet its losses. 

With this limitation on acquisition 


expense, the stock companies not only 


furnish insurance at about as low a 
cost as any nonstock concern can, pro- 
vided it collects enough to make its 
indemnity sound and avoid assessments 
in future, but they give better service. 
Any employer of importance will ad- 
mit that an organization cannot be 
built up in a day or a year. He was 
not able to get trained men for his 
work in so short a period and he will 
recognize that an insurance company 
needs time to develop a corps of in- 
spectors and other experts to handle 
its business. Two or three of the 
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older mutuals have developed such or- , 


ganizations, but the interinsurers that 
have recently sprung up have not. 

The employer has this choice if he 
would buy insurance. Either to pay 
a fair premium, based on a low ex- 
pense charge, with absolute indem- 
nity and the best trained service; or pay 
a somewhat lower premium for a pol- 
icy subject to assessment—and almost 
certain to be assessed if the rate is 
much below the stock rate—with an 
inferior class of service. 





“Ordinary Repairs’—In the case of 
Springfield Light, Heat & Power Co. 
v. Philadelphia Casualty, the Illinois 
appellate court holds: 1. A policy of 
insurance issued by defendant to plain- 
tiff covered loss to plaintiff for injury 
to its employes while engaged in the 
electric plant and distributing system, 
including ordinary repairs and renew- 
als. An employe was killed by the 
falling of a coal bunker which plaintiff 
was installing in its plant to save labor 
in getting coal to its furnaces, a judg- 
ment was recovered against plaintiff 
for damages for death. In action 
against defendant to recover amount 
of this judgment held the-word “or- 
dinary repairs and renewals” allowed 
plaintiff to attach labor saving devices 
to plant and defendant was liable. 2. 
Interest does not attach until a judg- 
ment has been rendered. 





Miscellaneous Liability Lines—As a 
result of the conference on casualty 
expense, held in Chicago early this 
month, the acquisition expense of work- 
men’s compensation and employer’s 
liability in states having compensation 
laws will be limited to 17% percent 
on employers’ liability, in other states 
to 20 percent and on liability other 
than employers’ in all states to 25 per- 
cent. In the Rocky Mountain states 
companies will be permitted to pay 5 
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Place your Casualty and Surety business in One Company 





that furnishes the Best Indemnity and the 
Most Perfect Service. 


H. M. McCONNELL 


GENERAL AGENT 


Illinois—Southern Wisconsin—Northern Indiana 
29 South La Salle Street, - 
AGENTS WANTED IN UNCOVERED TERRITORY 
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Ben-Hur Casualty 


CRAWFORDSVILLE, 


INDIANA 


Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 


Company 








H. M. BRYAN, Secretary 





Western Indemnity Company "“i245 


THOMAS B. LOVE, President 


E. R. LONG, Auditor 


Accident and Health, Plate Glass, Burglary 
and Automobile Liability Insurance, and 
Fidelity and Surety Bonds. 


Surplus to Policyholders, $470,156.22 








Inter-Ocean Casualty 
Company 
Springfield, Illinois 


Good Territory and Liberal 
Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 














Northern 
Casualty Company 


ISAAC LINCOLN, President 


Writes Surety and Fidelity Bonds, 
Burglary, Plate Glass 
Accident and Health Insurance 
Home Office: 


Aberdeen, South Dakota 
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CG. D. STOWELL & CGO., General Agents 
NEW ENGLAND CASUALTY GO. 


rrespondence solicited from live agents in Kansas and Missouri. 
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percent additional on employers’ lia- 
bility. 

From this scale it is evident that a 
good premium is placed on soliciting 
the public forms of liability, such as 
automobile, teams, elevator, general, 
physicians’ and the like, as compared 
to employers’ liability or workmen’s 
compensation. Of course it is slow 
work to build up large business on 
these comparatively small lines, but 
the agent should remember that such 
a business is more permanent than 
one made up of a few large employers’ 
liability risks, subject to constant at- 
tack by rate cutters, interinsurers and 
the like. Furthermore, on these small 
risks the agent has but little to do af- 
ter the policy is delivered and the 
premium collected, while on employ- 
ers’ risks there are many details such 
as forwarding accident reports and 
making investigations. 





Good Talking Point—Agents should 
not overlook the statement recently 
made by President Stone of the Mary- 
land Casualty concerning the increase 
of suits for alleged malpractice by 
physicians and surgeons. Talking at 
the recent Chicago conference he 
stated that his company had been 
obliged to quit writing physicians’ lia- 
bility in one state because of the very 
bad experience. In another state it 
had to defend thirty suits this year as 
against three last year. He said that 
in ‘compensation states, the shyster 
lawyers, deprived of their damage case 
practice against employers, have taken 
to suing doctors for alleged malprac- 
tice. This was only a repetition of a 
statement that already had been pub- 
lished, but the facts stated made it 
stronger. The well-to-do doctor is 
much more in need of liability insur- 
ance now than he was before compen- 
sation laws were enacted. 


.EXCEPTIONAL MEN 


Exceptional men are those who aim 
high, who work with spirit and en- 
thusiasm, who need little or no super- 
vision, who love their employment and 
aspire each day to excel fheir best 
efforts of the past, who are honest, 
reliable, thrifty, original, efficient and 
courageous. The average man is lack- 
ing in these success-gaining qualities 
and so it follows as a matter of neces- 
sity that he is bossed by the excep- 
tional man. 

The world is full of average men. 
Every business is burdened with them. 
They work, but they don’t progress. 
They live, but they don’t prosper.— 
U. S. Health & Accident. 








“Hard work is the best pavement 
you can lay for luck to get to your 
doors.” 





Coin Your Leisure Into Dollars.— 
Every insurance man has leisure mo- 
ments. He can put these to good 
use. The American Bankers Insur- 
ance Co. is selling accident and 
health policies with cumplete cover- 
age and no jokers in the contract at 
20 per cent less than other com- 
panies. They are ready sellers. An 
agency will soon make you a good 
income. Home office, Cass and 
Ohio Sts., Chicago. 


KELLER ON ADJUSTMENTS 
i] 





read ‘Practical Suggestions for 
Claim Adjusters,” written by 
DAVID H. KELLER, M. D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month 


Qs accident claim man should 


THE INDUSTRIAL REVIEW 
Subscription Price, $1 a Year 


Surety and Fidelity 


Surety agents will do well to give 
serious thought to the present drift 
in the contract business. For more 
than a year companies have been warn- 
ing the men in the field that this 
brnach was going badly. Companies 
that are hard drivers for business and 
want everything they can get that is 
fit to write have been putting on the 








requirements. One company ranking 
about fifth in size and volume of busi- 
ness has reinsured and retired, and 
bad experience on contract underwrit- 
ing is assigned as one of the causes. 
Any long discussion of the causes 
of present unsatisfactory conditions in 
this branch is unnecessary. The fact 
is apparent that companies are re- 
stricting their contract acceptances 
and that they are likely to do this 
even to a greater extent. The agents 
have helped bring this upon them- 
selves. Some with broad powers of 
attorney have abused the confidence 
their companies reposed in them. 
Others have not faithfully performed 
their duties as agents, but have failed 
to give their companies information 
available to them and by such failure 
have deprived the companies of the 
power to safeguard themselves. Others 
have short-sightedly pressed their 
companies to execute bonds _ they 
should not have executed, mainly be- 
cause the agent thereby would get a 
liability risk with a good premium at- 
tached. 

Unless the agents take a hand in 
the betterment of this business they 
are in danger of driving the compan- 
ies to the old system under which all 
contract underwriting was done at the 
home office and agents and their cus- 
tomers were obliged to wait till the 
company was good and ready to exe- 
cute a bond. They may go furthe: 
and force insurance departments to 
conclude that the contract business is 
so unprofitable that commissions must 
be cut in order to save companies from 
insolvency. 

What is wanted chiefly to put the 
contract business on its feet again is 
the exercise by the agents of more 
judgment and common sense in deter- 
mining what risks are fit to present to 
their companies at all and enough 
conscience to prevent their offering 
those that are unfit simply because 
their acceptance means a, surety com- 
mission for the agent or a line of 
some kind of insurance on which he 
can make some money. 





Be a “Mixer”—It can scarcely be 
too often impressed upon surety men 
that being a “mixer” is one of the most 
important aids to building up a good 
business. Bear in mind always that 
the man who pays the premium is do- 
ing so to insure the other fellow, not 
himself, and that he cares little about 
the company in which he places the 
business. It is the agent he does 
business with. It is the agent he likes 
to whom his patronage will go. As 
one successful small city agent put it: 

“Don’t fail to recognize your clients, 
no matter how often you meet them. 
Be a ‘mixer.’ Your business may only 
make it really necessary to see them 
once a year, but drop in between 
times, and keep them ‘on your staff.’ 
It is the little things that count in this 
business or in any other line.” 





Experience of Contractor—Several 
years ago a surety man of standing, in 
the course of a paper on contract 
bonds, gave the following good advice: 

“After having determined that the 
character of the work is satisfactory 
and that the contractor has bid high 
enough to successfully carry out the 
contract, the next feature to be con- 
sidered is the integrity and ability of 
the contractor. A great deal rests 
upon this feature. A very good 
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The METROPOLITAN GASUALTY 
INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 
TE PLAGLASS UGENE H. bet a nae 
ee ansracowere POLICIES Srniun sentes, conus 
the Most Approved Forms ALONZO G. BROOKS, Ass’t Sec’y 
RELIABLE AND ENERGETIC AGENTS WANTED " 
WANTED—DISTRICT AGENTS 
IN INDIANA, ILLINOIS, MICHIGAN AND PENNSYLVANIA 
By THE 
Hoosier Casualty Company 
Indianapolis, Indiana 
HEALTH, ACCIDENT AND FUNERAL BENEFIT INSURANCE 
A stipulated premium company with securities deposited with the Auditor of State of 
Indiana to guarantee claims. e pay no dividends to stockholders, consequently have 
more money to pay to agents and policyholders. We help agents to get started in the 
business. rite us today if you want the best selling policy in America. 
AMERICAN ASSURANCE COMPANY 
PHILADELPHIA, PA. 
REINHOLD R, KOCH, President 
Capital, $350,000.00 Premium Income, 1912, $420,000.00 
LIFE, ACCIDENT AND HEALTH INSURANCE 
INSURES MEN, WOMEN AND CHILDREN 5 














MIDLAND (CASUALTY (COMPANY 
“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois department 
and capital and surplus of over $200,000. 

Licensed in Illinois, Indiana, —_ West Virginia, Pennsylvania, Kentucky, Minnesota, Missise- 


ippi, Texas, Colorado, Washington, Tennessee, California, New Jersey, Missouri, and South Dakota. 
. The only Company organized and doing business under the ‘asualty laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 
W ANTED Several General Agents and District 
Agents in Illinois. _Best commission 


and continuous renewals. A full line of up-to-date policies, 
both commercial and industrial. Address the AMICABLE 
ACCIDENT AssocIATION, Westminster Bldg., Chicago, Ill. 


THE AMERICAN GUARANTY CO. 


COLUMBUS, OHIO 




















We Write 
Bank Burglary Automobile 
“ Fidelity State, County, Township, City 
** Depository Administrators, Executors,Guardians 
“Deposits Employes 


Agents wanted in Ohio and Indiana 
JOHN L. HAMILTON, President SCOTT MORRIS, Secretary 


SECURITY CASUALTY CQO. 
INDIANAPOLIS 
W. Morton Harriott PRESIDENT E. E. Gairrith MANAGES 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Acciden‘ 
Insurance. This means service to the agent and policyholder. 








CAPITAL 
$125,000 








The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








BE. M. TREAT, Presidemt 


insures manufacturers and wholesalers against Excessive Annual! Loss through 
of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 302 BroadwayJNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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make inquiries from the owners for 
whom the contracts were carried out, 
to determine whether or not the work 
of the contractor was entirely satis- 
factory, and whether or not all of his 
dealings were perfectly honest. Valu- 
able information can be secured by 
referring to the material men who have 
supplied the contractor with material 
on the various contracts. They can at 
times supply considerable information 
regarding a contractor as to his abil- 
ity and integrity, especially as to_his 
promptness in meeting his obliga- 
tions. 

“No bond should be executed cov- 
ering a contract which is materially 
different from the character of the 
work which the contractor has been 
doing, nor should the bond be exe- 
cuted covering a contract which is 
very much larger than contracts which 
he has been carrying out and financing 
in the past. Underwriters should see 
that a contractor is familiar with the 
locality in which he is to carry out 
the contract.” 


“One-Man” Banks—Bank fidelity 
bonds are generally regarded as being 
in the preferred class, and, as a conse- 
quence, the business is much sought 
after by representatives of all the 
surety companies. There is one 
branch of this business, however, which 
has never impressed us very favorably, 
and that is the bonds for officers and 
employees of small banks (one-man 
banks). We have steadily refused to 
consider applications of this sort, and 
it is not unlikely that some of our 
agents have viewed our position as a 
very arbitrary one. 

Quite recently, however, we have 
come into possession of the experience 
‘figures of some of the other compan- 
ies which have been writing this class 
of business, and the figures are most 
astonishing. As a result, we are more 
than ever convinced that we should 
not write any bonds of this charac- 
ter, at least not at the rate of premium 
which*now obtains. One of the larger 
companies, writing the business quite 
freely, has had a loss ratio in excess 
of 100 percent during the past five 
years. Two of the large companies 
have had a loss ratio in the neighbor- 
hood of 150 percent. This represents 
the loss ratio on small banks capital- 
ized at $25,000 and less. The experi- 
ence with banks capitalized between 
$25,000 and $50,000 has also been very 
unsatisfactory, but not quite so bad as 
with the smaller banks. The com- 
panies referred to have written the 
major portion of this business, and in 
view of the figures which they exhibit 
we feel that our -position has been 
justified. 

The undesirable feature of these 
risks is the fact that one man has com- 
plete charge of the bank’s daily busi- 
ness. Where two or more men are 
actively engaged in the daily transac- 
tion of the bank’s business, even 
though the capital be small, the risks 
may prove acceptable.—Codrdinator. 








MAKE OPPORTUNITY 


The sooner we get over the idea of 
waiting for our opportunity and make 
up our minds that opportunity is at 
hand and get busy and accomplish 
something each day, never putting off 
until tomorrow what we can do today, 
never sliding by the things we feel it 
might be safe to neglect, the sooner 
will we have our opportunity.—R. T. 
Romine. 





ENJOY IT OR QUIT 
An agent should take pleasure in his 
business, if he cannot, if it is distaste- 
ful to him, if he dreads the work con- 
nected with it, he can not do his best, 
and the best he can do for himself is to 
get out of it—Preferred Pilot. 





Don’t look for easy marks. They 
exist, but not in sufficient numbers to 
be really profitable. You're in the 
game to make it pay.—Standard Bul- 
letin. 





Miscellaneous Lines 


A few weeks ago the Missouri 
Fidelity & Casualty reinsured its steam 
boiler and fly-wheel business in the 
Hartford Steam Boiler, thus adding an- 
other to the long list of companies that 
have given up these lines. Announcing 
the reinsurance in the company’s bulle- 
tin, President Taylor of the Missouri 
Fidelity & Casualty makes two points 
that are of interest: (1) that the com- 
pany’s business was well bunched and 
written at a good rate, thus offering a 
good prospect for profit in it if there 
can be profit in a small business of this 
kind, and (2) that danger of exposure 
to heavy loss through boiler, employ- 
ers’ liability and public liability poli- 
cies on one risk was an important fac- 
tor in reaching a decision to reinsure. 
This last point has not been made 
against the small company’s engaging 
in this business as frequently as has 
that of the impossibility of inspecting 
a small boiler business at a reasonable 
expense. The following is quoted from 
the company bulletin: 

“His [President Brainerd’s] offer for 
the boiler and fly wheel departments 
was the highest price ever paid by the 
Hartford, and in Mr. Brainerd’s opin- 
ion, any other company for a like class 
of business, but he felt justifiable in 
paying the full worth of the business 
on account of its quality, its conges- 
tion and uniform adequate rates. 

“Naturally, it was anything but a 
pleasant task to divorce this depart- 
ment from the ‘Missouri, but after 
viewing all the phases of the boiler 
business very seriously, with its nu- 
merous unexposed possible liabilities 
emanating from such contracts and 
whereby the possibility of directly 
doubling or maybe -trebling a tre- 
mendous liability on a risk wherein 
both the employers’ and public liabil- 
ity insurance and steam boiler are car- 
ried by us, was considered a proposi- 
tion well worthy of uneasiness. The 
compensation acts fast becoming effec- 
tive in numerous states added greatly 
to the magnitude of liability possibly 
assumed when all policies were carried 
in one company.” 








Metal Bar Settings—The Fidelity & 
Casualty Bulletin expresses the Hiber- 
nian opinion that the only satisfactory 
way to write plate glass set with metal 
bars is not to write it—until it has been 
set for a year. Discussing this ques- 
ton, the Bulletin says: 

“Not only our company but many 
other companies writing plate glass in- 
surance have suffered large losses by 
reason of faulty setting by local deal- 
ers. This is largely due to the fact 
that the average dealer is either not 
sufficiently familiar with the mechan- 
ical features of the construction or else 
he does not follow the instructions 
issued by the manufacturer, and as a 
consequence, many plates are broken 
by undue pressure on screws or be- 
cause the setting block has not been 
properly placed. This usually happens 
within a very short time after the glass 
has been set. 

“Frequently the bars are too light or 
the stops are too narrow; and we have 
known of cases where the plates were 
not cut true and consequent breakage 
ensued.” 

It is pointed out that the policy pro- 
vides that the company shall not be 
liable until the glass is set in a work- 
manlike manner, and glass as men- 
tioned set above does not comply with 
this condition. However, to stand on 
this clause results in controversy with 
the assured. Hence the conclusion that 
such glass should be left for a year to 
see whether it is well set before it be- 
come an acceptable risk. 





The kind of enthusiasm that springs 
up in the night and dies when the 
morning obligations come, is of the 
mushroom variety and of little value. 
Real enthusiasm keeps a man at his 
best when the demands are the great- 
est.—Public Savings Ladder. 





J. P. McCAMMON, 


2d Vice Pres. and Gen. Counsel a 7" 


Sec’y and Treas. 


Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 


W. L. TAYLOR, 
President 





The Bankers Guarantee and Casualty Co. 
Rockefeller Building CLEVELAND, O. 
(Now Organizing) | 


If your antecedents will bear inspection we can interest you 





Good territory open for live local agents in parts of Kentucky, Indiana and 


Alabama. Good Commissions; Correspondence Solicited. Health and Accident Insurance 





TRANSYLVANIA 


CASUALTY INSURANCE Co. 


BEN L. BRUNER, President 
E. N. CANADA, Gen’l Supt. 612 Paul Jones Bldg. LOUISVILLE, KY 


ia Located at Cleveland, Chi- 

ur Branc ICO seo snd Pig ine 

' i . the management of expe- 
rienced Resident Secretaries, offer most excellent service to agents in the casualty field. 

Productive territory open for agencies in Ohio, Illinois and Pennsylvania lor our 
various lines, as follows: 

Employer’s Liability, Public, Teams. Elevator, General, Contingent, Physicians 
and Druggists, Automobile Liability and Property Damage, Workmen’s Collective Acci- 
dent and Sickness, Burglary, Personal Accident, Health and Disability and Industrial 
Accident and Health, also WORKMEN’S COMPENSATION IN ILLINOIS. 

Address Branch Office in the state you wish to do business. 


The Frankfort General Insurance Company 














Excellent Territory in 
Ohio, Indiana, Pennsyl- 


DIRECT GENERAL 
AGENCY OPENINGS vania and Kentucky. 
——_ Convenient Premium 


Payment Combination Accident and Health Policies. 


AMERICAN LIABILITY COMPANY 
W. R. Sanders, Gen’l Mgr. CINCINNATI, OHIO 


$100,000.00 deposited with Indiana Insurance Department for the 
(4) protection of ALL Policyholders. 























The Fidelity & Casualty Company of New York 


DS2 Liberty Street, New York, N. Y- 
Semi-Annual Statement, June 30, 1913 


ana dans: eveseétidhvbavscecadovessessecesicesabed $10,824,349.81 
Liabilities ...... o Ove sesboccccs cocteccocsovorsesesres 7,903,328.86 
Se aina6cicbaledunbausnbuetoegsnseavedebesoesseece 1,000,000.00 
Surplus over all liabilities...................+.0++ 1,921,020.95 
Losses paid to June 30, 1913...............0s00+- 42,907,985.38 


This Company issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident, Health, and Disability Insurance; 
Burglary, Larceny, and Theft Insurance; Plate Glass Insurance; Liability Seyi om Public, Teams (Personal 
Injury and Property Damage), Automobile (Personal Injury, Puget Damage and Collision), Physicians, Druggists 
Owners and Landlords, Elevator, Workmen’s Compensation—Steam-Boiler | eel 











The National of Detroit 
PIONEER OF 
Accident and Health 


Insurance 
Up-to-date Policies 


SALARIED POSITIONS FOR HIGH-CLASS MEN 
OF EXPERIENCE 


NATIONAL 
CASUALTY 
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INTERESTING QUESTION 


POSSIBLE LIABILITY UNDER 
DRAM-SHOP ACT 





Point Raised Whether Casualty Com- 
panies Could Be Held Under 
General Liability Policies 





An interesting question has been 
raised by an agent as to the possible 
liability, under the Illinois dram-shop 
act, of a casualty company issuing a 
general liability policy to the owner of 
a building in that state in which liquor 
is sold. The insuring clause in one of 
the leading companies’ policies reads 
in part: 

“To indemnify the assured against 
loss from the liability imposed by law 
upon the assured for damages, on ac- 
count of bodily injuries (including 
death at any time resulting therefrom) 
accidentally suffered, or alleged to have 
been suffered, during the policy period 
defined in said statements, by any per- 
son or persons, while within or upon 
the premises,” etc, 

Is Company Liable? 

As an example, take the case of a 
man who enters the barroom of a Chi- 
cago hotel. Another man who has be- 
come intoxicated in the place, reels 
against him and causes him to fall and 
fracture his skull on the foot rail of 
the bar, resulting in his death. The 
widow of the deceased brings suit in 
her own name and that of her children 
against the owner of the hotel for dam- 
ages under the dram-shop act and gets 
judgment for a large amount. Is the 
liability company, under its general lia- 
bility policy, liable for the limit due 
to injury or death of one person? 

_The following are the important pro- 
visions of the Illinois dram-shop act 
(sections 9 and 10, chapter 43, Hurd’s 
Revised Statutes, 1911): 

SUIT AGAINST DRAM-SHOP KEEPER, 
OWNE 


R AND LESSEE OF 
THE BUILDING 
Section 9. Every husband, wife, child, 
parent, guardian, employer or other per- 
son who shall be injured in person or 
property, or means of support, by any in- 
toxicated person, or in consequence of the 
intoxication, habitual or otherwise of any 
Person, shall have a right of action in his 
or her own name, severally or jointly, 
against any person or persons who shall, 
by selling or giving intoxicating liquors, 
have caused the intoxication in whole or 
in part, of such person or persons; and 
any person owning, renting leasing or per- 
mitting the occupation of any building. or 
Premises, and having knowledge that in- 
toxicating liquors are to be sold therein, 
or who having leased the same for other 


forfeiture of all “ of the a os 
ease or contract o 


METHOD OF COLLECTING JUDGMENT 
AGAINST OWNER OR LESSEE 
LIABILITY OF GUARDIAN 
AND CONSERVATOR 

Section 10. For the payment of any 
judgment for damages and costs that may 
be recoyered against any person in con- 
Sequence of the sale of intoxicating liq- 
uors under the preceding section, the 





real estate and personai property of such 
person, of every kind, except such as may 
be exempt from levy and sale upon judg- 
ment and execution, shall be liable; and 
such judgment shall be a lien upon such 
real estate until paid; and in case any 
person shall rent or lease to another any 
building or premises to be so used or oc- 
cupied in the whole or in part, for the 
sale of intoxicating liquors, or shall know- 
ingly permit the same to be used or oc- 
cupied, such building or premises so used 
or occupied shall be held liable for and 
may be sold to pay any such judgment 
against any person occupying such build- 
ing or premises. Proceedings may be had 
to subject the same to the payment of any 
such judgment recovered, which remain 
unpaid, or any part thereof, either before 
or after execution shall issue against the 
property of the person against whom such 
judgment shall have been recovered; and 
when execution shall issue against the 
property so leased or rented, the officer 
shall proceed to satisfy said execution out 
of the building or premises so leased or 
occupied, as aforesaid: Provided, that if 
such building or premises belong to a 
minor or other person under guardianship, 
the guardian or conservator of such per- 
son and his real and personal property, 
shall be held liable instead of such ward, 
and his property shall be subject to all 
the provisions of this section relating to 
the collection of said judgment. 


UESTIONS 
AND ANSWERS 














PHYSICIANS’ LIABILITY 

Question—Will you give me a list 
of companies writing physicians’ lia- 
bility insurance in Ohio? 

Answer—The following companies 
write this line: 

Fidelity & Casualty, Fidelity & De- 
posit, Frankfort General, Globe Indem- 
nity, Maryland Casualty, Preferred 
Accident, Prudential Casualty, Royal 
Indemnity, Union Casualty, United 
States Casualty, United States Fidelity 
& Guaranty. 

We wish to call your attention to 
a department in the “Underwriters’ 
Hand-Book of Ohio,” entitled “What 
Companies Write Certain Casualty 
Lines.” It will probably be of assist- 
ance to you in the future. This depart- 
ment always follows the company 
directory in every hand-book issued. 


OCCUPATIONAL DISEASE 


Question—A worker, in a factory 
where woolen material was worked 
over into portieres, inhaled fine dust 
and particles from the cloth as it was 
reworked on rapid acting machinery. 
From this he became poisoned and 
was disabled, and has been incapaci- 
tated from work for some time. Be- 
sides he has required the services of a 
physician. 

Can he claim indemnity under the 
Illinois compensation law? If _ so, 
please point out the section and state 
the theory under which the claim can 
be established? 

Answer—A number of attorneys 
and claim men say that the worker 
would probably not be entitled to com- 
pensation under the Illinois law. They 
have only English court decisions to 
go on. Such tribunals have held that 
occupational diseases are not “acci- 
dents” and sufferers from such dis- 
eases cannot collect compensation un- 
less the particular disease is spe- 
ged covered by the compensation 
aw. 

The English law is more specifically 
drawn than that of Illinois. It uses 
the word “accident” where the Illinois 
law uses the words “accidental in- 
juries” and it names cerfain diseases 
for which workers can collect com- 
pensation while the Illinois law names 
none. The question is whether arsenic 
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poisoning contracted while working is 
an “accidental injury.” 

The case you*cite, or one very simi- 
lar, has ‘been put up to the state in- 
dustrial board, but we are advised that 
it has rendered no decision in the case. 
Likewise it has had no siminar cases 
before it in the past and so has estab- 
lished no precedent along this line. 

When the board makes its decision 
either claimant or plaintiff can appeal 
to the supreme court of the state and 
there secure final judgment. 


CREDIT INSURANCE 





Question—Can you tell us something 
about credit insurance, whether the 
companies have to comply with any 


laws, and give us the name of some 
reliable company doing this class of 
business? 

Answer—These companies _ insure 
against excess bad debts over and above 
a stipulated amount, which is usually 
the average loss during the last ten 
years. They have to comply with the 
casualty insurance laws of the state. 

The companies writing this class of 
business, which can all be recom- 
mended, are the American Credit In- 
demnity Company, St. Louis, Mo.; Lon- 
don Guarantee & Accident Company, 
Corn Exchange Bank building, Chi- 
cago, and the Ocean Accident & Guar- 
antee Corporation, 59 John street, New 
York. 


ILLINOIS LAW 

Question—By reference to section 6 
of the Illinois workman’s compensa- 
tion law all common law and statutory 
recoveries for damages are denied to 
employes, etc. 

The former law, in force May 1, 
1912, added to above section: “Pro- 
vided that when the injury to the em- 
ploye was caused by the intentional 
omission of the employer to comply 
with statutory safety regulation, 
nothing in this act shall affect the civil 
liability of the employer.” 

The above provision was generally 
construed to mean that if the employer 
failed to guard his machinery as pro- 
vided by law, and a workman was in- 
jured in consequence of such failure, 
then the workman could sue for un- 
limited damages under the old statu- 
tory laws. 

It was argued for this provision that 
it would induce stricter safeguarding 
of machinery and also that a workman, 
if hurt on account of his employer vio- 
lating the law, should obtain at law a 
larger award of damages. 

It seems to be in the interest of all— 
employer, employe, the casualty com- 
pany, and the general public—that all 
possible inducement to create safe 
conditions should be resorted to. 

Can anyone inform us why the above 
provision was left out of the new law; 
and who caused its elimination? 

Answer—Besides the section you 
call attention to in your letter of re- 
cent date there was also another 
omitted from the new law. This other 
section provided that in case of gross 
misconduct on the part of employes 
there could be no recovery. The rep 
resentatives of the employers and th« 
representatives of employes compro 
mised on the new bill by having both 
sections omitted. 

While advocates of compensation 
from a purely economic basis were in 
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favor of both sections, especially the 
one you refer to, they recognized the 
fact that both would be prolific of 
much litigation, something that the 
compensation law aims to minimize. It 
was also felt that the fight over those 
sections might tie the law up and re- 
sult in complete defeat for the measure. 
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Accident and Health 


The accident companies are consid- 
ering the subject of aggregate limit 
of insurance. The heavily insured men 
have been a loss to the companies in 
many cases. Some companies before 
they issue a policy carefully ascertain 
how much insurance a man is already 
carrying, and then make an investiga- 
tion of his income, and find out 
whether he is able to maintain that 
insurance and pay for it. 

Some of the companies are cutting 
down their liability limits to more con- 
servative amounts. During the year a 
number of deaths have occurred that 
were not clearly traceable to accidental 
causes, but the companies were unable 
to prove that the assured met his death 
from natural causes. There is great 
responsibility resting on agents in 
this direction, as their judgment of 
the amount of insurance a man should 
carry is carefully weighed. Agents 
should protect their companies against 
speculative insurance. 





Workmen’s Accidents Largely Falls 
—The following is from another pa- 
per, a clipping from which, without 
identification, was sent to this office: 

Under the title of ‘Falls of Work- 
men and Their Prevention,’ the Wis- 
consin industrial commission has is- 
sued shop bulletin No. 4, reviewing ac- 
cidents due to these causes. Nearly 
one-half as many accidents as occurred 
on all machines were due to falls of 
workmen. The bulletin covers the pe- 
riod from Sept. 1, 1911, to March 1, 
1913, or eighteen months. Of the to- 
tal number of accidents causing dis- 
ability of more than seven days, 1,387. 
or 13.2 percent, were caused by the 
falls of workmen. The distribution is 
as follows: 


Downstairs 

From ladders 

From scaffolds, tramways, 
runways, platforms 

Down elevator shafts 

Inte vats, bins, holes, 
trenches, etc 


trestles, 


From piles, poles, machines, boxes, 


etc. 
From buildings 
From wagons, 
hicles 
Slipping, stumbling and jumping... 


0 ER res 458 AE eee 1,387 

Most of these accidents were of a 
serious nature, 48 resulting in death, 
425 in fractured bones, and 30 in seri- 
ous internal injuries. Inimany cases, 
the bulletin says, these accidents might 
have been avoided by better shop light- 
ing and proper application of safety 
appliances. Better organization, in- 
spection, instruction of men, and more 
care on the part of workmen would 
have prevented most of the other ac- 
cidents. 


Collections—Samuel Polk, general 
agent of the Pacific Mutual Life in St. 
Louis, takes the ground that an agent 
should contract the habit of making 
close collections. He thinks that sub- 
sequent premiums will almost invari- 
ably be paid in the same manner as 
the first, prompt or tardy. He thinks 
that agents put too much stress on the 
thought that to ask for money at the 
time of renewal, will have a tendency 
to cause the policyholder to lapse. He 
thinks that this is a wrong idea and 
says that the world is getting farther 
away from the slipshod business cus- 
tom of former years. The old idea of 
the store keeper rendering a bill once 
a year, and thus extending credit all 
that time is fading away. In the so- 
called good old days a —— ren- 
dered his bill Jan. 1 for the year previ- 
ous, but the habit of making collections 
on time is now almost universal. 

Oftentimes, he says, agents sell 
policies after expending much time and 
effort, and then fail when it comes to 
making the collections. Time and ef- 
fort are thus lost, whereas if they had 
collected all or part of the premiums at 
once, or at an early date, there would 
be a different story. It is essential 


‘factor 





for the agent to explain to his accident 
policyholders that a “claim may be due 
any time, and that the company is 
entitled to the premium at the earliest 
possible moment. People should be 
educated to the fact that the premium 
is due and payable when the policy is 
delivered. If credit is to be extended, 
there should be some definite arrange- 
ment made by taking a note. Sixty 
days should be the limit, in Mr. Polk’s 
opinion, for the extension of credit. 


Stay With Him—L. H. Brewer of 
Hoquiam, Wash., a lawyer by profes- 
sion, who has done some successful 
accident soliciting for the Aetna Life, 
has this to say about methods: 

“T understand there are two meth- 
ods of soliciting and writing accident 
insurance. One is to go to the party, 
fully explain the matter to him, possi- 
bly leaving him a copy of the policy, 
and then make a date to see him again 
after he has looked it over. I don’t 
believe that is the proper method. My 
idea is to go after the business and 
when you start, stay with the man until 
you get it. This probably comes from 
law experience, but I believe it is a 
good plan. Never leave a prospect as 
long as there is any chance of getting 
the application. If you see that to 
urge too strongly would lose the busi- 
ness, then make another appointment; 
but stay with your man until you are 
sure that this would happen, then ex- 
cuse yourself and ask when you can 
see him again.” 


Twelve Percent Due to Accident—In 
its December Agents’ Record the 
Travelers presented some _ instructive 
statistics from its life department. Dur- 
ing 1912 the company paid 544 death 
claims, aggregating $1,433,994 on per- 
sons under 60 years of age. In 67 of 
these cases, the claims on which ag- 
gregated $195,968, the cause of death 
was accident. The company shows 
that on this experience 12.32 percent 
of the number of deaths under age 60 
were accidental. The experience of 
the company for twenty years, in the 
accident department, shows that there 
are 140 cases of disabling injury for 
each accidental death. Thus there ap- 
pears to be about one chance in eight 
that a man’s death will be caused by 
accident, and about twenty chances that 
he will meet with a disabling injury for 
every one chance that he will die a nat- 
ural death. 


“No Exceptions” — Regarding the 
right way of filling out an application 
for accident insurance, the Preferred 
Pilot says: 

“For the information of agents we 
desire to state that the words ‘No’ or 
‘Yes’ are used to answer inquiries and 
cannot properly be placed after a sen- 
tence which represents a statement; to 
illustrate: ‘Do you eat lunch?’ is an in- 
quiry and can be answered by ‘No’ 
‘Yes,’ but ‘I never eat lunch except ad 
follows’ is a statement and does not 
either in law or grammar admit of 
being supplemented with ‘No’ or ‘Yes’ 
and should be completed by the words, 
ae, Se or ‘Except on Sun- 
ay. 

“What other companies may or may 
not do in the matter of the correct 
filling out of an application is no con- 
cern of ours. In view of the fact that 
no questions are asked in the applica- 
tions but certain statements are re- 
quired upon which is predicated the 
issue and which become an integral 
part of the policy, the applicant should 
insist and the agent should see to it 
that every statement in the application 
form is full and complete, otherwise 
it may affect the policy contract to the 
disadvantage of the assured. It re- 
quires no more time, is as easy for the 
agent, and is the legal and right thing 
to do to write in the statement ‘No 
Exceptions,’ or the exception to be 
noted.” 
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